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Form Big Pools In 
Various Countries 
For Aviation Risks 


Spain Latest Nation to Organize 
Pool of Wide Scope to Handle 
Airplane Policies 


$250,000 LIABILITY LIMIT 
Race, Record and Test Flights Will 


Be Covered in Addition to 
Commercial Routes 











Spain is the latest European country 
to form an aviation insurance pool to 
write a wide variety of risks ‘on prac- 
tically all types of airplanes. It is re- 
ported that all the companies in the 
country writing aviation risks, save one, 
have become members of the pool, which 
now awaits the approval of the Spanish 
Ministry of Labor. The pool has al- 
ready entered into business relations 
with similar institutes in other countries, 
thus cnabling it to benefit from the tech- 
nical experiences of the latter and more- 
over to agree upon an exchange of risks 
by way of re-insurance. 

All classes of risks, directly or indi- 
rectly connected with aviation, will be 
written by the pool members according 
to the “Marine Underwriter” of Berlin. 
Accident risks, third party liability, air- 
craft coverage and cargo insurance are 
all listed. The rate table says that poli- 
cies in demonstration flights, test flights, 
racing and record flights and upon pas- 
sengers of the regular European air lines. 
The rates covering death for one year 
policies vary from 0.65% for passengers 
on regular air lines to 25% for pilots 
driving racing planes. 

Liability for Different Covers 

Accident insurance: In this branch a 
Maximum liability of 50,000 pesetas in 
case or death and 100,000 pesetas in case 
of disablement have been fixed for the 
crew of an aircraft, while in connection 
with passenger insurance the sums are 
100,000 and 200,000 pesetas, respectively. 


The peseta is now valued at about 17 
cents, 

Chir! parties liability insurance of air- 
cratt owners: The limit of liability 


amounis to 40,000 pesetas for. each claim 
ola third party, and 200,000 pesetas per 
‘rcral!. The same conditions apply in 
tespec. of third parties liability risks 
connecied with demonstration flights, 
aviation schools and training flights re- 
Spectiv-ly, whereby it is understood that 


the 20,000 pesetas limit operates with 
Tegard to each unit, while the 40,000 pe- 
— constitute the maximum amount 
or each 


pupil or third party injured. 
The limit of liability per unit amounts 
'0 200.00 pesetas in case of accidents, 
ire, explosion, spontaneous combustion 
and theft of the aircraft, but a sum not 
€xceeding 1,500,000 pesetas shall be pay- 
able for any one catastrophe, irrespec- 
i the number of units involved in 
(Continued on Page 32) 














PHOENIX 


Assurance Company, Ltd. 
of London 
150 William Street, New York 
A corporation which has stood the test 
of time! 146 years of successful business 


operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
150 William Street, New York 

















THE COST OF INSURANCE 


I NSURANCE rates are adopted, not set, by insurance companies. 
They are set by the property-owners of the country, through such 

fire-hazards as these property-owners create, suffer to exist, or, perforce, 

maintain. 

As every Agent knows, many high hazards might readily be eliminated, 

and countless others could be materially reduced, without hampering the 

progress or the profits of the businesses involved. 

A general reduction of hazard would result in a general lowering of 

insurance premiums, and the average cost of insurance would thus be 

lessened by the property-owners. 

The “White Fireman” advertisement, reproduced in miniature above, 

appears in THE SATURDAY EVENING POST, April 28th issue, and 

in THE QUALITY GROUP of Magazines, for May. 

It depicts a representative case in which a property-owning Company 

actually reduced their own insurance cost, by following the advice of 

the “White Fireman”. 


INSURANCE COMPANY OF NORTH AMERICA 
PHILADELPHIA 


d th 
INDEMNITY INS. CO. OF NORTH AMERICA 


write practically every form of insurance except life 
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Organizing Man-Power 


The Penn Mutual is actively engaged in a campaign to organize the 
man-power of its Field force through carefully selected additions and 
through education and cooperative supervision. 


Important General Agency appointments are being made, and a 
comprehensive plan of teamwork between Agency department and Field 
is being put into operation. 


__ If you have organizing ability, or sales ability, or the desire to be a 
life underwriter, plus ambition and industry, we can supply successful 
methods for putting them profitably at work. Address— 


HUGH D. HART, Vice-President 


The Penn Mutual Life Insurance Company 
Independence Square 


Philadelphia, Pa. 


Founded 1847 























Joint Commitee 
Gets Section 97 
For A Compromise 


Representatives of Companies and 
of Underwriters’ Associations 


to Thresh It Out 
HEARING AT ALBANY, N. Y. 
Beha Says Department Is Working 


for Good of Business in 
Asking for Changes 








Back to conference goes Section 97 of 
the New York insurance code which 
makes the companies mind their P’s and 
(’s about expense. 

At a hearing in Albany last week be- 
fore Superintendent Beha, flanked by his 
two aides who want a new section enact- 
ed (Grady H. Hipp, actuary, and Nelson 
B. Hadley, chief examiner of life com- 
panies), opinion was too divided to put 
the topic in the “controversy solved” 
class. 

Finally, the superintendent turned it 
over to the companies and the under- 
writers and told them to reach some 
agreement. So the companies will have 
a committee as will the underwriters, 
and both will sit about a table and hand 
the superintendent a compromise. The 
department is looking for the good of 
the business and doesn’t care whether 
the changes are to be in the form of a 
revised bill or amendments to the exist- 
ing measure. It is determined, however, 
that the changes which have come into 
the business since 1906 shall be recog- 
nized by some statute changes. 

Hearing in Famous Chamber 

The hearing was to have been held 
in the superintendent’s room in Albany. 
Enough chairs were provided to comfort- 
ably seat about as many people as could 
crowd into three drawing rooms on a 
Pullman car watching a bridge game. 
The superintendent seemed surprised 
when the room filled up. He had not 
known that the Buffalo association of 
life underwriters was to send fourteen 
men; that the underwriters would hop 
in all the way from Philadelphia, the 
representative from that city being 
Frank D. Buser of the Fidelity Mutual, 
not much in the way of new legislation 
in this part of the country getting by 
him. 

The New York City delegation con- 
sisted of J. S. Myrick, Arthur P. Wood- 
ward, E. J. Sisley, George lKederich, 
Harry Morrow, Leon Gilbert Simon and 
Fred P. McKenzie. Evidently the room 
was too small. The superintendent dis- 
appeared; got someone’s permission to 
use a larger place, and in less than three 
minutes was back to lead the way to 
the historic hall of the New York As- 
sembly. He cut the red tape in a hurry. 
When you consider how far in most 
buildings one must go to find an officer 
to ask a question it will be seen that 
Mr. Beha is a fast worker at the State 
Capitol. 

Arriving at the Assembly everybody 
took some legislator’s seat and tried to 
look as unconcerned as if in the subway. 


(Continued on Page 12) 
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DR. HALLEY 


{Celebrated astronomer. In 1680 he 
discovered a comet which he predicted 
would return in 1835 —and it did!} 


he business of life insurance is built upon scientific 

observation of mortality which has become a 
Law,—a mathematical certainty. Like every- 
thing else it had its beginning. a as aM 
In 1692, Halley the celebrated mathematician and 
astronomer formulated the First systematic table of 
mortality. His paper was entitled, “An estimate of the 
degrees of Mortality of Mankind, drawn from the curious 
tables of the Births and Funerals of the City of Breslau, 
with an attempt to Ascertain the Price of Annuities upon 
Lives.” & 2 Here was the beginning of 
organized life insurance as there was recently a 


beginning of. 





—Organized Service— 


THE KEANE-PATTERSON AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


225 WEST THIRTY-FOURTH STREET, NEW YORK CITY 


PENNSYLVANIA BUILDING 


Telephone Chickering 2384 
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“Eddie” Hart, Football 
Star, Gets N. Y. Welcome 


PLAYED WITH A BROKEN NECK 








Insurance Men and Representatives of 
Ten Financial Institutions Attend 
Hanmer Plan Co., Inc., Affair 





Fdward J. Hart of Princeton, than 
whom no one in college athletic circles 
obtained more fame while in college, 
having been captain of two Princeton 
teams and All-American tackle and in 
addition having played football with a 
broken neck, is now selling life insur- 
ance and helping create trusts in the es- 
tablishment of the Hanmer Plan Co., 
Inc. Woolworth Building, New’ York 
City. 

By a curious coincidence J. H. Phil- 
bin, president of the Hanmer Plan Co., 
Inc., played football against Mr. Hart 
in the Yale-Princeton game of 1911. Mr. 
Philbin, by the way, rowed in the crew 
as well as being a gridiron star for 
Yale. After leaving Yale, Mr. Philbin 
went through the Harvard Law School; 
then he practiced law, and before going 
into insurance trust estate creation he 
was secretary and general counsel of the 
Federal Reserve Bank of New York. 


Down Town Club Luncheon 


Mr. Hart was introduced to the New 
York trust company and insurance com- 
munity in his new connection at a lunch- 
eon given at the Down Town Associa- 
tion on Friday noon by Mr. Philbin and 
his associates, Lawrence G. Hanmer and 
Clark Mellon. The luncheon was at- 
tended by some prominent insurance men 
and by representatives of ten of the 
leading banks and trust companies of 
New York with which the Hanmer Plan 
Co., Inc., does business. 

While Mr. Hart once played football 
with an apparatus about his neck—which 
apparatus, by the way, is now in a 
Princeton museum—no one appeared 
more vigorous and in possession of bet- 
ter health than he did as he faced the 
gathering and briefly told of his hopes 
in his new connection. He was followed 
by James J. Hoey of Hoey & Ellison, 
Gerald A. Eubank of Johnson & Hig- 
gins, and several trust company men, 
including Boyd G. Curts, vice-president 
of the New York Trust Co., and C. B. 
Royce of the Brooklyn Trust Co. 

Both insurance men and_ bankers 
praised the officers of the Hanmer Plan 
Co. and what they were attempting to 
do in the creation and conservation of 
estates. The Hanmer Plan Co. paid for 
about $3,000,000 of insurance last year, 
and were instrumental in diverting to 
trust funds of the trust companies about 
$5,000,000. They advise on income tax, 
inheritance tax and other features of es- 
tate creation. 

Mr. Eubank told of his acquaintance 
with Mr. Hart during the war in France, 
Mr. Hart at that time being with the 
lth Engineers. He later met Hart when 
he had been with the Massachusetts 
Mutual in Chicago, where in a few weeks 
Mr. Hart paid for $400,000. When Hart 
decided to move to New York, Eubank 
tecommended that he go with the Han- 
mer Plan Co., Inc. 

The Guests 

Among those who attended the lunch- 
fon were the following: 

David M. Bressler, agent, 75 Maiden 

ane, New York. 

ougias T. Johnston, American Ex- 
change Irving Trust Co. 

James B, Dunleavy, agent, Brown, 
Crosby & Co., New York. 

Bennett Ellison, Hoey & Ellison, New 
York, 

Harold 
New Yor 

William A. Duncan, Farmers’ Loan & 

Tust Co, New York. 


W. Tresckow, Central Union Trust 
%, New York, 


(Continued on Page 12) 


a Knapp, Fidelity Trust Co., 














RIEHLE 
REALITIES 


Read! 


No. 1—Equitable Home Office 
School. Nineteen 24 hour 
sessions of life insurance 
instruction. 


No. 2—Equitable Correspon- 
dence Course. 


No. 3—Desk space — telephone 
service — office help. 


No. 4—$700,000 on one life— 
(age 25—50) 


No. 5—$191,000 Term on one life 
—(age 25—50) 


No. 6—$100,000 on one examina- 
tion. 


No. 7—Agency ClubConventions. 


No. 8—Very convenient mid- 
town office for insurance 
men. 


RIEHLE AGENCY 
EQUITABLE LIFE 


Suite 1103-1106, Pennsylvania Building 
225 West 34th Street, New York City 
Telephone Exchange: Lackawanna 7150 














A live, successful, friendly agency— 


THE RIEHLE AGENCY 




















Hughes And Bullitt 
In Income Tax Case 


BEFORE U. S. SUPREME COURT 





Attack Constitutionality of Provisions of 
1921 Revenue Act as Levy on 
Exempt Securities 





Charles E. Hughes is of counsel for 
another insurance case—this time an in- 
come tax proposition. William Marshall 
Bullitt, former solicitor general of the 
United States and now a Louisville law- 
yer, made the argument before the Su- 
preme Court. 

The question at issue is the constitu- 
tionality of the provisions of the Rev- 
enue Act of 1921 providing the method 
of determining the taxable income of in- 
surance companies. Mr. Bullitt made his 
argument for the National Life of Ver- 
mont. Mr. Hughes filed a_ brief 
as friend of the court and acting as 
counsel for the Metropolitan, The Pru- 
dential and Mutual. 

The National Life instituted this ac- 
tion to recover taxes paid under protest. 
Under the regulations of the statute the 
only items of “gross income” to be con- 
sidered are interest, dividends and rents. 
In determining the taxable portion of 
this “investment” income the act author- 
izes a deduction of 4% of the mean 
of the legal reserve of a company for a 
year, less, if any, the interest of tax 
exempt securities held by the company. 

Claimed Constitutionality Exempt 

The petitioner contends that the tax 
so computed is in fact a tax upon the 
constitutionally exempt securities. Al- 
though the statute in words allows ex- 
emption of tax exempt securities, the 
ownership of the tax exempted bonds is 
penalized by making that a basis for 
tax rates, it is claimed. 

While Congress might have given no 
deductions to insurance companies, 
counsel argues, it cannot make the own- 
ership of tax exempt securities a basis 
for laying an unfavorable tax. 

To uphold the validity of this statute, 
petitioner declares, would provide a basis 
by which legislatures could obliterate the 
effect of many tax decisions rendered by 
the court. Counsel illustrated by the use 
of the rule laid down in the case of 
Frick vs. Pennsylvania. In that case, it 
is stated, the Pennsylvania statute pro- 
vided a tax upon the value of the es- 
tate minus the debts and expenses of 
the decedent. The Supreme Court of 
the United States in its construction of 
the statute held that tangible personal 
property permanently located elsewhere 
was not subject to the state transfer tax. 

This decision could be rendered inef- 
fective by the theory of the statute now 
in question, counsel declared, by the en- 
actment of a statute which would pro- 
vide a tax on the estate minus the debts 
and expenses of the decedent in so far 
as they exceed the value of tangible 
personal property permanently located 
beyond the state. 

The method of computing the tax is 
in fact, petitioner declares, a discrimina- 
tion against tax exempt security holders. 

For the United States it is urged that 
the tax is not laid upon any part of 
the income from tax exempt securities. 
Whatever may be the income from tax 
exempt bonds the amount is deductible 
in determining the taxable income, 
counsel states, and it should not be ob- 
jected that Congress also exempts from 
taxation other kinds of bonds up to 4% 
of the legal reserve. The immunity of 
one class of securities from taxation, 
the Government contends, does not im- 
pose upon Congress an obligation to tax 
all other forms of investment 

To declare the tax unconstitutional, 
counsel argues, the court should find that 
it was the dominant intent of Congress 
to evade the Constitution in laying the 
tax and if the tax is a salutary revenue 
measure, the fact that it in a minor as- 
pect, as perhaps affecting the value of 
tax exempt securities slightly, has an 
unconstitutional turn it should not be 
overthrown. 
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No. 2. Ina Personality Series 





J. H. HUNTINGTON, JR. 


Go Hunting With Huntington 


when you are looking for the best in Life Insurance and 


Annuities. 


He'll show you your hunt is ended when you 


“Get the National Habit 
Call Cortlandt 7980” 


Harry Huntington started his Insurance career as errand 
boy with the New York Life in 1885, but before leaving 
that Company five years later had landed in the Actuarial 
Department. His next step was in the Ordinary Policy 
and Renewal Departments of the Prudential in Newark, 
with which Company he remained for twenty-six years. 
In 1916 Harry joined the L. A. Cerf Agency of the Mutual 
Benefit in New York for whom he organized the Bronx 
Office putting it on a million dollar basis the first year. 
His next assignment was to organize the Central Office 
of the same Agency. Huntington found time amid his 


WELLS, MEISSEL & PEYSER, Inc. 


other duties to teach classes of young insurance men both 
in the Central and Down Town Offices of the Mutual 
Benefit. Several outstanding Producers today including 
at least two General Agents learned their stuff from 
Huntington. His work as Supervisor for the Cerf Agency 
is well known to many Brokers, among whom he has a 
large following. He joined the Wells, Meissel & Peyser, 
Inc. Agency of the National Life on Jan. 1, 1928, as Field 
Manager. MHuntington’s hobby is catching big fish in 
streams and Brokers’ Offices and he now baits his hook 
with National applications. 


General Agent 


117 Liberty Street 
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National Life Insurance Co. 
Montpelier, Vermont 
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The Personality Of Hillsman Taylor 


President Of Missouri State Life Prominent Since He Won Football Fame As Boy Of 
Seventeen; Elected Speaker Of Tennessee House His First Day In Legislature; His 
Association With Rogers Caldwell 


By CLARENCE AXMAN 


No more striking personality has come into the insurance business in 
years than Hillsman Taylor, who in January of this year became president 
of the Missouri State Life, and who joined the company two years before 
that as the representative of the Rogers Caldwell interests which control 


the company. 





Mr. Caldwell is the Nashville financier who owns with his associates 
majority interests in a fleet of insurance companies and who with Senator 
Luke Lea of Tennessee also owns a flock of newspapers in the South. 


One of the most extraordinary things 
about Taylor is that until 1924 he was 
living in a city in Tennessee so small 
that not one Northerner in 10,000 has 


ever heard of it. That town is Trenton, 


where he was practicing law. In Ten- 
nessee, however, he was known from one 


end of the state to the other. Ten- 
nesseeans know Taylor as the possessor 
of one of the most astute legal minds 
in the South; as a public man who when 
avery young man impressed his talents 
upon the political and newspaper circles 
of the state; as a student, a booster and 
an adviser of the forces building up the 
South in a business way; and as a col- 
lege athlete whose feat on the gridiron 
rang from the Mississippi to the Atlantic 
Coast when he was a lad of seventeen. 

The Rapidly Growing Missouri State 
Since coming to St. Louis as an execu- 
tive officer of a life company Mr. Taylor 
has considerably enhanced his reputa- 
tion. The Missouri State Life last year 
paid for $204,000,000, and has climbed 
into eighteenth place among companies 
of the United States in paid-for business. 
This year its business is again showing 
great strides which may hit a $250,000,- 
00 production. The organization has 
been strengthened in numerous ways and 
among other divisions making good prog- 
tess is that of group insurance which 
with this company is making fine head- 
Way in various centers where the com- 
pany is well planted and is piling up a 
nice volume on a variety of risks, run- 
ning from railroads and banks to manu- 
lacturing enterprises. The company is 
also doing well in its accident insurance 
division. 

When Mr. Taylor came to the Mis- 
sourt State Life in 1926 the company was 
no weakling as it had assets of $61,000,- 
(0, and some able men had made repu- 
tations there. His executive talent and 
clear thinking at once evidenced them- 
selves and the company shot ahead until 
at the present time the assets are in 
excess of $80,000,000. The insurance in 
force when Mr. Taylor came to St. Louis 
was $587,000,000. Now it is in excess of 
three quarters of a billion. 

In view of the grasp which Mr. Tay- 
lor now has upon the life insurance situ- 


ation ; his close relations with financial 
leaders of the South; his abilities in siz- 
ing up situations and acting promptly on 
— his forward-looking characteris- 
ies: 


is courage to go to the mat with 
a blem; his vision which with that of 
Mr, Caldwell has resulted in creating 
dictures of the mind which eventuate 
‘nto accomplishment; his skill and suc- 
cess in making mergers and purchases 
‘I companies, lead the fraternity to feel 
that future moves of the Caldwell-Taylor 
outfit are worthy of closest scrutiny and 
attention, In the East Mr. Taylor is be- 
ing observed, not so much because of 
what he may do with Mr. Caldwell in 
the way of widening control holdings of 





HILLSMAN TAYLOR 


the group, but they are always keen to 
know how a man of his mind and career 
will react to trends of the business. 


Personality of Hillsman Taylor 


The writer visited the Missouri State 
Life’s president in his St. Louis office 
the other day and there found a man 
ready to talk of an associate rather than 
of himself. This associate, of course, is 
Rogers Caldwell. No reporter can leave 
Taylor’s office without feeling that the 
South is extremely lucky in having such 
a public spirited citizen as Mr. Caldwell 
and he will notice that Mr. Taylor feels 
to the depth of his being that if Caldwell 
keeps his health and strength the latter 
will become an exceedingly powerful 
figure in the building up of the South. 

A close-up of Taylor does not give one 
the impression of talking to a physical 
giant, to a middle-aged football star who 
in his youth spread terror in the ranks 


of his opponents, which is what “Red” 
Tavlor did on the gridiron. There is 
nothing of the “Big Bill” Edwards’ 
mountainous bulk about him. His hair 


does not even look red. The impres- 
sion he gives, however, is that of a pow- 
erfully built man who can easily take 
care of himself. He is amiable and like- 
able. His eyes never leave those of his 
visitor. He does not raise his voice for 
emphasis when in ordinary conversation. 
He would much prefer to size up a man 
himself rather than take some one else’s 
word for it. All he needs is to have the 
other fellow face him in a room and then 
talk. In this connection his associates 
say: 

“Hillsman believes in letting his caller 
have a lot of rope; and if he talks long 


enough he will be able to size him up. 


Sometimes the other fellow will hang 
himself, but on the other hand, he may 
show that he has the stuff.” 

Asked to give an illustration this asso- 
ciate said: 

“Once Mr. Taylor wanted to put a man 
in a key position in one of the territo- 
ries of the Missouri State Life. 
men were under consideration. One was 
of the more showy type; the other rather 
unimpressive in appearance. As the man 
without much personality had not done 
well in a territory, superficially it 
looked as if he did not have a chance 
for the new post. Taylor gave instruc- 
tions that both should be brought in. 
‘I want to look them over,’ he said. 
Later, when he picked the man who 
looked like the second bet he explained 
by saying: 

““His whole attitude was one of quiet 
confidence and intelligent analysis of 
what he could do, nor did he explain 
why he had not done better on the old 
job until drawn out, when it developed 
that certain “circumstances over which 
he had no control were against his suc- 
ceeding in the past. The brilliant fellow, 
on the other hand, showed after a few 
moments’ conversation that he was an 
alibi artist.’” 

Another associate of Taylor’s said: 

“He is not a one-tracked mind nor a 
slave to routine or detail. Keeping his 
eye on several propositions at once is 
not difficult for him but he concentrates 
when necessary. He can be very 
sistent as was demonstrated 
practically closed one big 
surance business at 
morning.” 

Senator Luke Lea’s Prophecy 

Senator Luke Lea, 
nessee newspaper publisher and close 
associate of Mr. Taylor, was asked by 
the writer for a brief estimate of how 
Mr. Taylor is regarded by those who 
know him well. Here is his estimate: 

“Hillsman Taylor’s success is due in 
no small part to loyalty to friends and 
leadership of men. Asa student at Van- 
derbilt, as a young attorney, as speaker 
of the general assembly of Tennessee in 
his early twenties, as prosecuting attor- 
ney, as a life insurance executive and 
now as president of one of the outstand- 
ing insurance companies, Hillsman Tay- 
lor is consistently outstanding in the 
quality of leadership of men. If he lives 
out his expectations he will go far. In 
my opinion Hillsman Taylor is destined 
to become one of the outstanding figures 
in American finance.” 

His First Day at Vanderbilt 

Mr. Taylor’s father was a fearless law- 
yer and Hillsman Taylor came by his 
fighting instincts by inheritance. 

It didn’t take him long to show his 
mettle in college because he arrived at 
Vanderbilt one day (seventeen years of 
age) and before night was a member of 
the Varsity football team. It wasn’t a 
case of going up, asking for the job and 
getting it, but he had to wage a good 
scrap to make the team. 

As “Red” Taylor, tackle of the Van- 
derbilt Commodores, his name still car- 
ries sad memories to alumni of other 
colleges in the South. When he was 
playing the betting was not on what 
team would win but whether the other 
eleven could cross the Commodores’ goal 
line. There was good reason for such 


Two 


per- 
when he 
deal in the in- 
3 o'clock in the 


well-known Ten- 


betting because the other teams, with 
one exception in two years, could not 


carry the ball across. 

In 1907, having finished college, Mr. 
Taylor returned to Trenton and soon 
thereafter there was a brillianf wedding. 
He married Miss Katherine Taylor, 
daughter of Governor “Bob” Taylor. 
There are two daughters, both now stu- 
dents at Ward Belmont College. 

If Taylor thought that the man who 
had thrilled the state so often on the 
gridiron and who had married the daugh- 
ter of one of the most picturesque 
brothers the South had ever known— 
Bob and Alf Taylor—would be permitted 
to retire unostentatiously ‘to the practice 
of law in a small town he was mistaken. 


At 24 Taylor wi ." elected a member of 
the Legislature. Likewise, if he had ex- 
pected to emulate the example of 


other legislative novices and take a seat 
in the rear of the chamber unnoticed for 
weeks, then‘ again were calculations of 
modesty upset, because on the very first 
day of the session he was made Speaker 
of the House. It seemed that there was 


a big fight between the Drys and Wets 
in the Tennessee Legislature; that the 
Drys were worried and wanted the 


strongest leadership that they could get; 
that Taylor was a Dry who apparently 
would fill the bill, and he was handed 
over the job. Taylor’s side won. For 
details of the busy time the young 
speaker had in the Tennessee Legisla- 
ture see the daily papers of that state 
for the period. No one put anything 
over on the youthful speaker. Whether 
or not Mr. Taylor is still a Dry the 
writer did not seek to learn. 
Mr. Taylor Meets Mr. Caldwell 

Mr. Taylor was to continue for some 
time in public life. When Governor 
Tom C. Rye was elected he appointed 
Taylor to succeed him as chief prose- 
cutor of the state in the district back 
home. Mr. Taylor did not lose any lau- 
rels in that job either. When he left 
that office he again returned to Trenton 
to practice law. 

At this point we 
well of Nashville, 


meet Rogers Cald- 
also a graduate of 
Vanderbilt, and one of that university’s 
best friends. There is some impression 
in the insurance business that the friend- 
ship and alliance between Caldwell and 
Taylor had its origin in Vanderbilt Uni- 
versity. That is not correct. Mr. Tay- 
lor is some years older than Mr. Cald- 
well and of course they were not in col- 
lege together. Here is the way that Mr. 
Taylor, in his conversation with the 
writer, described his first meeting with 
Mr. Caldwell: 

“I was practicing in Trenton and at 
that time had no acquaintance with Cald- 
well. He had started Caldwell & Co., 
Nashville, and was visiting my section 
of the state making inquiry about some 
bonds which he desired to buy. Some- 
one referred him to me and he came in 
to talk about the bonds and the part of 
the country where I lived. 

“We hit it off from the start. It 
was his personality that impressed me, 
although the fact of course that we were 
alumni of and thought so highly of the 
same university helped in making our ac- 
quaintance progress a little faster. How- 
ever, there was much phen him which 
held my interest and drew me to him. 
His breadth of vision, keen intellect and 
power of making quick decision were 
striking. He can size up a situation and 
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act on it more quickly than any man I 
ever met.” 

It was not long before Mr. Taylor 
became associated with Mr. Caldwell in 
a business way and the former was 
asked many times to move to Nashville. 
This Mr. Taylor did not want to do and 
did not do while his father was living. 
Finally, in 1924, he made Nashville his 
residence. In Nashville Taylor and 
Caldwell became more than business as- 
sociates. They became close social com- 
panions. About eight miles out on the 
pike from Nashville they occupied large 
homes, next to each other, and the neigh- 
borhood was the scene of those famous 
fox hunts which have given pleasure to 
so many Nashville visitors. Both owned 
packs of hounds. Mr. Caldwell, by the 
way, is a great entertainer and at his 
home as many as seventy guests have 
sat down for breakfast. His new home 
is a replica of the historic Andrew Jack- 
son home, The Hermitage. 

The entrance of Mr. Caldwell into life 
insurance came when he purchased the 
Cotton States Life of Memphis and 
moved it to Nashville. Taylor became 
general counsel of that company. Life 
insurance appealed both to Caldwell and 
to Taylor and the more they looked into 
the subject the greater became their in- 
terest. 

“Let’s go into life insurance in a big- 
ger way,” said Taylor to Caldwell one 
day while they were discussing the Cot- 
ton States Life; and that was the be- 
ginning of reaching out for more com- 
panies and wider field. 

Taylor started out to find companies 
the control of which he regarded as de- 
sirable for the Caldwell interests. The 
North American National of Omaha was 
purchased, Then the control of the Mis- 
souri State Life and later of the Inter- 
Southern of Louisville. The most recent 
is the Southern Surety which will be 
moved to St. Louis. 

Some of Rogers Caldwell’s Interests 

In addition to his banking interests, 
which are naturally extensive and include 
in their operation a wide area, Mr. Cald- 
well has taken a prominent position in 
journalism, in business and in commerce. 
He and Senator Luke Lea of Tennessee 
now own a string of newspapers in the 
Southeast, located at Memphis, Nash- 
ville, Knoxville and Atlanta. These are 
all what are known as “metropolitan pa- 
pers,” some of them with national repu- 
tations, such as the Atlanta “Constitu- 
tion.” Caldwell owns the Kentucky Rock 
Asphalt Co. and the largest raincoat fac- 
tory in the country. The latter is lo- 
cated at St. Louis. He is one of the prin- 
cipal owners of the Fourth and First Na- 
tional Bank of Nashville, and is inter- 
ested in railroad building in Arkansas. 
He controls the Holston National Bank 
at Knoxville. He has important New 
Orleans interests; recently consolidated 
the laundries of Atlanta which are now 
under Caldwell control; and is at the 
present time building cotton mills to the 
value of $10,000,000 in Alabama. Mr. 
Caldwell, by the way, is 36 years old and 
he started in the bond business in Nash- 
ville in 1915. 

* Taylor Viewpoint of Some Current 

Insurance Topics 

While in St. Louis the writer asked 
the president of the Missouri State Life 
if he would be interviewed relative to 
some of the current topics of interest in 
life insurance, including some of a con- 
troversial nature. He agreed to give the 
questions the once over and answer those 
he thought pertinent or timely. The 
questions and answers follow: 

O. Why do you think so many life 
companies have been formed in recent 
years? 

A. I believe the reason so many life 
insurance companies have been formed in 
recent years is that the insurance busi- 
ness itself has grown so rapidly and the 
companies have been so stable and sound. 
The growth of the business has attracted 
a great many people and induced them to 
put their money in it. 

Do you think the trend is toward 
more companies or towards mergers and 
consolidations? 


A. The stability of life insurance com- 
panies has been made so certain that I do 
not think the trend will be toward mer- 
gers and consolidations. 

Q. Have you any suggestion as to how 
the great turnover in the production 
forces of the companies can be cut down? 

A. I believe a better understanding of 
the real value of life insurance and the 
need that it fulflls would enable agents 
to sell more insurance and better insur- 
ance, and ‘thus become better satisfied 
with their companies and thereby reduce 
the turn-over. 

O. If greater care were taken in 
choosing agents would not the level of 
production be raised and sales resistance 
on the part of the public be cut down? 

A. Greater care in the selection and 
education of agents will certainly raise 
production and also the character of busi- 
ness written. A policy convincingly sold 
to meet a real need will not lapse. 

Q. Should not more attention be paid 
to the sale of the smaller policies? 

A. I have always believed if the agent 
sold the smaller policies, the larger would 
be added to his writings. More people 
need the smaller policies than the larger 
ones. 

O. Do you think the great success of 
wholesale or group insurance will eventu- 
ally destroy the opportunities—or cripple 
them—-of the agent who has found his 
best success in writing insurance on fami- 
lies of moderate means? 

I do not think group or wholesale 
insurance will destroy or cripple the op- 
portunities for the average agent who has 
found his best success in writing insur- 
ance in families of moderate means, be- 
cause independent insurance which a fam- 
ily takes is not only a protection, it is a 
means of saving each year a moderate 
amount on each policy, as well as provid- 
ing additional protection. We cannot over- 
look the fact that while a man is paying 
his premiums on the ordinary insurance, 
he is building up a reserve for the com- 
pany to secure payment of the policy in 
case of misfortune. 


O. Have companies gone too far in 
writing disability, or not far enough? 

A. I do not think the companies have 
gone far enough in writing disability in- 
surance, and it seems to me there are 
many ways in which the coverage could 
be extended. Of course, this would ne- 
cessitate new rates and further experi- 
ence. 

O. Do you think the future will see 
general agents’ appointments continued or 
do you look for the substitution therefor 
of the branch office system? 

I do not think branch offices will 
ever be entirely substituted for general 
agencies successfully. Conditions of the 
country in which the business is being 
written will always control the character 
of agency. We find general agencies are 
very successful in many communities. 

O. Is the country offering new oppor- 
tunities in business expansion sufficient to 
keep the interest rates on investments 
from going down much farther? 

A. It seems to me we are going to 
have to make some reliance upon for- 
eign countries for development, if the rate 
of interest remains as high as it is now. 
This country certainly does not afford in- 
dustrial opportunities for development 
sufficient to keep the rate up.. 

O. Has business and corporation insur- 
ance development about reached the end 
of its versatility or will new ways of writ- 
ing such insurance be found? 

A. Business and corporation insurance 
will continue to develop and grow as men 
appreciate the value of man-power and 
brain-power. Every day brings out the 
value of some particular man to his com- 
pany or corporation. 

O. Should it not be possible for gen- 
eral agents and their assistants to develop 
more executive sales talent or supervisory 
talent than is now the case? 

A. I believe general agents are devel- 
oping their business more along the lines 
of real sales organizations than ever be- 
fore. My observation has been that gen- 
eral agents are trying to build perfect or- 
ganizations more than ever before. 











Trust Agreements 
Create New Business 


Largely on the merits of 

the trust agreements of- 

fered by the Connecticut General, an 
agent of the Company recently secured 
an application for $100,000 from a man 
with a large amount of insurance in 
force who believed he had all he needed. 


This is only one of the many in- 
stances where the Connecticut General 
trust settlement service is bringing in 


business. 


This service is available to brokers. 
For information, write to 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 
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First Mortality Table 
Was Edmund Halley’s 


IT WAS MADE PUBLIC IN 1693 








He Was Famous Astronomer Who Dis- 
covered Comet; Took Statistics in 
Breslau, Germany 





The first mortality table of which there 
is a record is the Breslau table of mor- 
tality which was compiled by Edinund 
Halley, sometimes called Halley the As- 
tronomer. This table was brought to 
the notice of the Royal Society in a pa- 
per which Halley submitted to that So- 
ciety in 1693 and bore this title: “An 
Estimate of the Degrees of the Mortal- 
ity of Mankind, Drawn from Curious 
Tables of the Births and Funerals of 
the City of Breslau With An Attempt 
To Ascertain the Price of Annuities 
Upon Lives.” The paper was published 
in that year. In 1693 he also submitted 
a paper to the Royal Society bearing 
this title: “Some Further Considerations 
on the Breslau Bills of Mortality.” 

At the time Halley was assistant secre- 
tary of the Royal Society. The returns 
used in the Breslau table were for five 
years, from 1687 to 1691. The table in- 
cluded 6,193 births and 5,869 deaths. Dr. 
Halley at the time was a mathematician 
of great distinction and was already 
known to science as the discoverer in 
1680 of the famous Halley comet. 

Dr. Halley commenced his paper as 
follows: “The contemplation of the 
mortality of mankind has, besides the 
moral, its physical and political uses, both 
of which have been some years since 
most judiciously considered by the curi- 
ous Sir William Petty, in his natural 
and political observation on the bill of 
mortality of London, owned by Capt. 
John Graunt. And since in a like treat- 
ise, on the bill of mortality of Dublin. 
But the deduction from those bills of 
mortality seemed even to their authors 
to be defective. First: In that the num- 
ber of the people was wanting. Second- 
ly: That the ages of the people dying 
was not to be had. And lastly: That 
both London and Dublin, by reason of 
the great and casual accession of strang- 
ers who die therein (as appeareth in both 
by the great excess of funerals above 
the births), rendered them incapable of 
being standards for this purpose; which 
requires, if it were possible, that the 
people we treat of should not at all be 
changed, but die where they were born, 
without any adventitious increase from 
abroad, or decay by migration elsewhere. 

“This defect seems in a great measure 
to be satisfied by the late curious table 
of the bill of mortality of the City of 
Breslau, lately communicated to this 
honourable Society by Mr.  Justell. 
wherein both the ages and sexes of all 
that die are monthly delivered, and com- 
pared with the number of births for five 
years last past, viz., 1687-91, seeming to 
be done wtih all the exactness and sin- 
cerity possible. : 

“The city of Breslau is the capital city 
of the province of Silesia, and very nigh 
the latitude of London. It is very tat 
from the sea, and as much a \iediter- 
ranean place as can be desired, whence 
the confluence of strangers is but small, 
and the manufacture of linen employs 
chiefly the poor people of the place, as 
well as of the country round about... - 
For these reasons the people of this city 
seem most proper for a standard; and 
the rather for that the births do a small 
matter exceed the funerals.” 

1,000 Children 

This table Dr. Halley wished in effect 
to be interpreted thus: that of 1,000 chil- 
dren aged 1 year, as many would live 
to attain the older ages respectively 
were devoted by the numbers sc! OPP 
site to those ages. From this it wi 
to be argued that a child of 1 year old 
had precisely as many chances “ul of a 
thousand of attaining any particular age 
as there were survivors represented PY 
the table to attain that age. Nor Was 
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Prudential Business 
Conference in Newark 


STRESS AVERAGE AGENT’S WORK 





President Duffield Sees Great Chance 
for Individuals to Increase Ordinary 
Writings and Cut Lapses 





The annual business conference of The 
Pridential was held in Newark this 
week, lasting four days and ending with 
a banquet in New York City addressed 
by Hanford MacNider, former Assistant 
Secretary of War; Brig. Gen. C. R. 
Mitchell of Toronto, and the Rev. John 
Nicol Mark of Arlington, Mass. 

The field managers arrived in Newark 
in good humor over the remarkable rec- 
ord they made last year, especially in 
Industrial. President Duffield was the 
first speaker and he received an ovation 
as he is one of the most popular of the 
country’s chief executives. He did not 
read many figures, touching the high 
spots only, such as the increase of $191,- 
000,000 for the year in Industrial paid 
for, revivals and increases; and the great 
gains made in Industrial in force. The 
total insurance in force is nearly twelve 
billions. The company’s Industrial debit 
showed a gain of $472,967. The assets in- 
creased $217,000,000 over 1926. 


Group Growing in Importance 


Mr. Duffield told of the important 
place which group insurance has reached 
in the economic world; of the fine op- 
portunities for selling that insurance; 
and of the live organization and splen- 
did equipment The Prudential home of- 
fice now has for this coverage. 

But what The Prudential president 
most emphasized was the opportunities 
which agents of the company have for 
increasing the number of Ordinary poli- 
cies which they can write and the size 
of those policies. He made it clear that 
what interested The Prndential more 
than anything else was for the average 
agent of the company to bring out his 
potentialities to the full extent of devel- 
opment rather than to develop individ- 
ual stars here or there. He said that 
conservation of business was as impor- 
tant as putting it on the. books in the 
first place and he has no sympathy for 
those who give current unemployment, 
diminishing purchase power of the dol- 
lar and tendency to buy luxuries as an 
excuse for not writing business or keep- 
ing it on the books when written. 

The Prudential’s president would make 
it impossible for holders of Industrial 
policies to cash in surrender values, if 
he had his way. 

“If we were not compelled by law to 
provide surrender values I would strike 
out that feature of the Industrail policy 
and see to it that the value itself were 
used to continue the policy in force and 
to afford the protection which the indi- 
vidual needs far more than the few dol- 
lars which the policy will yield on sur- 


render,” he said. “This surrender money 
is so frequently taken in order to obtain 
some fleeting pleasure that an injustice 
is done the policyholders. The insur- 
ance is more important to the family 
than are these fleeting pleasures.” 


Franklin D’Olier Talks 


The best way to stop lapsation is to 
become so familiar with the needs and 
problems of the family that the policy is 
correctly sold. I am glad to say that 
our educational work is showing fine re- 
sults and the disaster of lapsation is be- 
ing recognized by so many insurance 
men who are constantly striving to put 
a stop to this evil.” 

The future of life insurance looks 
brilliant to Mr. Duffield. He sees ever 
broadening service and the laying of a 
foundation on which future generations 
of insurance men will spread life insur- 
ance to cover every existing needs. “It 
is work in an unselfish service of which 
we should be very proud,” he said, 

Franklin D*‘Olier, vice-president in 
charge of administration, followed Mr. 
Duffield. He said it took forty-eight 
years for The Prudential to accumulate 
its first billion of assets. The next bil- 
lion will be accumulated in less than four 
years. It took thirty-nine years to se- 
cure the first billion of Ordinary insur- 
ance in force. The next billion in Ordi- 
nary will be secured in about two years. 

Life insurance methods were becoming 
more efficient, Mr. D’Olier said, and in 
discussing the general development of 
efficiency since the end of the war he 
cited the automobile industry as a good 
guide. In that business, in spite of in- 
creases in the price of all commodities 
during the past fifteen or twenty years, 
the public gets more value per dollar put 
into the buying of a car; the men who 
manufacture the car are paid higher 
wages; and stockholders also get larger 
returns. 





NOT SERIOUSLY INJURED 





Frank H. Sykes, Vice-President of Fi- 
delity Mutual Life, Received Painful 
Injuries in Auto Accident 

It is reassuring to find that Frank H. 
Sykes, vice-president of the Fidelity Mu- 
tual Life, who was injured on April 11 
in a motor crash in Philadelphia, is pain- 
fully but not seriously injured. 

Mr. Sykes’ forehead was gashed and 
the surgeons who attended him found it 
necessary to take eight stitches in it. 
The right side of his face also was bad- 
ly bruised, while his back and neck were 
wrenched. 

Mr. Sykes was on his way to the fun- 
eral of Major General Wendell P. Bow- 
man in Merion when the accident oc- 


curred. He was extricated from the 
wreckage of the car by Magistrate 
Franklin Kromer of Lower Merion. 
Magistrate Kromer put Mr. Svkes in a 


cab and sped with him to the Bryn 


Mawr Hospital. 
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Abraham Lincoln once said: 


“I will get ready and my chance will 
come.” 


I N Life Insurance preparedness means an 
adequate organization, adequate re- 
serves, sound policies, and plans, plus able 
management. It means adequate research, 
trustworthy information, sane mobilization 
of resources. 


Interesting is the extent to which The 
Lincoln National Life Insurance Company 
goes in this regard. A great operating di- 
vision and staff organ‘zation has been es- 
tablished, named the Division of Personnel 
and Planning. The Lincoln National Life 
Insurance Company believes in planning 
and goes to great length in developing its 
methods, procedures and principles, in the 
manner for which it has attained national 
distinction. 





MORE THAN 520 MILLIONS OF INSURANCE IN FORCE 


L The Lincoln National Life Insurance Company, Ft. Wayne, Ind. 


Careful planning and preparedness shows 
itself also in the agency department of the 
company. The men in the field catch the 
spirit and plan their day, and work! They 
set goals and quotas and prepare to meet 
them, and more. 

The planning evidences itself in the Re- 
search Department established as a part of 
the value to agents. This department has 
proved itself of exceptional service to men 
in the field. helping them to solve problems, 
to close difficult cases, and stimulating 
them to greater endeavor. 

Wide is the territory where LNL men 
work—Texas, California, Minnesota, and 
in many fertile fields. Take New Jersey, 
for instance. In this state a fine organiza- 
tion is functioning efficiently, and expand- 
ing to meet conditions. Its expansion 
offers opportunity to qualified men who can 
measure up to the ideals, demands and op- 
portunities of Lincoln Life men. 








Prudential Raises 
Its Limit to $500,000 


VICE-PRESIDENT GORE’S TALK 


Tells of Advantages of New Child’s 
Endowment Forms; Gives Interest- 
ing Quote From Benjamin Franklin 


1 addressing the Business Conference 
of The John K. 
vice-president and actuary, told 


Prudential this week, 
Gore, 
the superintendents that within a few 
weeks, through additional reinsurance fa- 
cilities, The Prudential would be able to 
consider Ordinary applications up to 
$500,000 on a single life. 


the new policy contracts of the company 


Tn’ discussing 


he said that the monthly premium poli- 
cies in the Intermediate department, one 
of the most important innovations which 
the company has made recently, was 
especially designed for the Industrial 
field force. The superintendents are 
taking great interest in the new monthly 
premium policies which will really get 
under way May 1. 

Since the last Business Conference of 
The Prndential the company has gotten 
out a new child’s Endowment policy 
which is issued in two forms: one as an 
Endowment payable when the benefici- 
ary reached 25: the other when Age 40 
is reached. Jn The Prudential child En- 
dowment policies there is provision not 
only for the insurance on the life of 
the child, but also if the applicant dies 
before the child is twentv years old the 
policy is all paid up; or if applicant be- 
comes totally or permanently disabled, 
during the same period, and is not more 
than sixtv years of age, subsequent pre- 
mivum are waived during disability. So 


not only is the child insured but the 
insurance is insured, 

As an evidence of the popularity of 
the contracts of The Prudential, its low 
net cost and other features, Mr. Gore 
told of applications which had been re- 
ceived from large general insurance of- 
fices wanting to represent The Pruden- 
tial. 

Discussing disability, Mr. Gore stressed 
the fact that the company was not sell- 
ing health insurance. He told the agents 
that the life insurance is first and the 
disability insurance is incidental. It is 
true that the disability features are lib- 
eral, but he wantedsthe field to bear in 
mind that life insurance is paramount. 

Vice-President Gore told the Confer- 
ence that they might look farther and 
not find any better insurance advice for 
the general public than that printed by 
Benjamin Franklin in his Poor Richard's 
Almanac in the early part of the eigh- 
teenth century. In an issue of the Al- 
manac Benjamin Franklin said: 

“A policy of life insurance is the old- 
est and safest mode of making certain 
provision for one’s family. It is a strange 
anomaly that men should be careful to 
insure their houses, their ships and their 
merchandise and yet neglect to insure 
their lives, surely the most important of 
all to their families, and more subject 
to loss.” 


TWO WOMEN STARS 


For the first time at a national busi- 
ness conference of The Prudential, 
women agents were represented in New- 
ark this week. Miss Helen Snick of 
Indianapolis, who paid for about $700,000, 
and Mrs. Helen Foster of Birmingham, 
Ala., who paid for $600,000, attended the 
conference. Mrs. Foster’s husband is 
a real estate man and she decided to 
become a life insurance woman only 
about a year or so ago. She made good 
from the start. 
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for my wife. 
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THE DIARY OF SAMUEL APPS 


Dewey Mason showed me something new in Attna Life Insur- 
ance service today. Jennings, my best customer in general 
lines, has not been able to get any life insurance for seven 
Always wanted old age income for himself. Happened 
to mention it to Mason in his office, 225 West 34th Street. 
‘Sell him an AZTNA DEFERRED INCOME BOND, if he can’t 
pass an examination,” Mason said. We’ve a date with Jen- 


That AATNA DEFERRED INCOME BOND came through for 
Jennings today. Paid for it this afternoon. 
Jennings, Mason, me. 


Mason gave me half dozen AStna Auction Bridge Score pads 
She’ll never get ’em as long as my own game 


Three perfectly 











in Iowa, its home state. 








Gerard S. Nollen, President 


Seven Years Of lowa Leadership 


AGAIN IN 1927, THE BANKERS LIFE COMPANY 
led all companies in the writing of new, paid-for life insurance 
The total for 1927 was $20,193,476 


LAST YEAR WAS THE SEVENTH CONSECUTIVE 
year in which the Bankers Life has achieved Iowa leadership 
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BANKERS LIFE COMPANY 


THE ONWARD MARCH COMPANY 


DES MOINES, IOWA 
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OUR POLICIES ENABLE YoU TO OPEN THIS SAFE 


REAL FIRST YEAR COMMISSIONS NON-FORFEITABLE RENEWALS 
TOTAL LIFE INSURANCE IN FORCE. .._._ $82,952,468.00 
Ri tithedhw...... -.- $42,449,482.00 
TOTAL INSURANCE IN FORCE -- $125,401,950.00 


Write or wire for interview 


#™ESERVE LOAN LIFE 
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a INSURANCE COMPANY 
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Millions of Calls on 
Public Made Each Year 


MUNSICK ON HUMAN CONTACTS 





Prudential Vice-President Says Company 
Need Have No Apology for Lack of 
Interest in Policyholders 





George W. Munsick, vice-president of 
The Prudential in charge of production, 
discussed the human interest contacts 
between companies and the public in an 
address he made at The Prudential Busi- 
ness Conference this week in Newark. 
He ridiculed the article written some 
time ago in the “Atlantic Monthly” by 
E. FE. Calkins, the advertising man, in 
which complaint was made that there is 
a lack of human touch between the great 
companies and the people who bought 
the insurance. 

Mr. Munsick told of the millions of 
calls made yeary in the Industrial agent’s 
routine work. Last year Industrial men 
made more than one and a quarter mil- 
lion calls upon Ordinary policyholders 
alone who had been brought into the 
company through their efforts. As a re- 
sult of these calls more than 220,000 
learned for the first time that they were 
entitled to disability; more than 3,000 
ratings were removed or modified, and in 
more than 8,000 cases it was found ad- 
visable or necessary to change the bene- 
ficiary. 

“We do not have to apologize for our 
lack of interest in our policyholders,” he 
said. 

Mr. Munsick discussed the company’s 
advertising to reach the general public, 
which is aimed to cut down the lapse 
evil and which has been so successful 
and has attracted so much attention that 
some of the smaller companies in the 
West have asked permission to use the 
illustrations in their literature. The Pru- 
dential ads appeared in newspapers in 
the United States and Canada which rep- 
resented 30,000,000 circulation for each 
issue. The advertising will be continued 
this year. 





PRUDENTIAL EMPLOYE RETIRES 





Miss M. E. Platts, Mathematical Branch, 
44 Years with Company; Leaves 
for European Tour 
After forty-four years of service with 
The Prudential, Miss M. Emma Platts 
of the mathematical branch of the In- 
dustrial actuarial department, has retired 
from active service and sailed yesterday 
fora three months’ European trip. She 
will visit Italy, Scotland, England, 
France and the Northern countries. She 
also expects to take a cruise of the fiords 
of Norway and North Cape. 

Miss Platts was tendered a dinner last 
week by her office associates and re- 
ceived a large number of gifts. Short 
speeches were made by the heads of the 
industrial actuarial department, express- 
ing the high regard in which Miss Platts 
was held by her associates. 
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Organized 1845 


SECURIT Y— 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 











1,200 TONS OF PAPER 





Used by The Prudential for Forms Last 
Year; Prompt Payment of Rodman 
Wanamaker’s $1,000,000 Claim 

Edward Gray, vice-president of The 
Prudential in charge of purchases, said 
that the company used 1,200 tons of 
paper last year and sent out to men in 
the field 270,000,000 forms, the entire 
number of forms distributed during the 
year being 300,000,000. 

In discussing claims he made the first 
reference at the conference to the Rod- 
man Wanamaker insurance. The com- 
pany paid $1,000,000 to the Rodman 
Wanamaker estate. He told about the 
first claim paid by The Prudential in its 
history, which was on “a three-cent pol- 
icy.” That claim was promptly paid 
and so was the Rodman Wanamaker 
claim. He used this as an illustration 
to show the prompt attention which The 
Prudential gives to claims whether large 
or small. 

Mr. Gray stopped to pay a tribute to 
the late John Wanamaker who carried 
hundreds of thousands of insurance 
when others were carrying small amounts 
and was really the pioneer, recognizing 
the value of insurance and showing his 
faith in it by insuring for such a large 
amount. 





The annual meeting of the Actuarial 
Society will be held at the Hotel Astor, 
New York, on May 17 and 18. 


NEW GENERAL AGENCY 





Emanuel W. Wirkman and Charles B. 
Smolens Will Be in Charge of Wither- 
spoon Building Office of Phila. Life 

The Philadelphia Life announces the 
opening of a general agency under the 
supervision of Emanuel W. Wirkman 
and Charles B. Smolens, with offices at 
505 Witherspoon building, Philadelphia. 
They are Philadelphians and friends of 
long standing, having been classmates at 
the Philadelphia Central High School 
and the University of Pennsylvania, re- 
ceiving their degrees. 

Mr. Wirkman is well known in athletic 
circles, having earned his varsity “P” 
both in football and rowing. Since 
graduating he has devoted himself to 
the field of insurance and will continue 
to devote his time to his rapidly grow- 
” general insurance business. 

Mr. Smolens became a life under- 
writer following several years of teach- 
ing mathematics in the Philadelphia High 
School. He was a star player on the 
Pennsylvania chess team. Prior to his 
teaching experience he was associated 
with the American Red Cross in rehabili- 
tation work. 


ROCHESTER FRATERNAL DAY 

Sidney H. Pipe, president of the Na- 
tional Fraternal Congress, will be the 
guest of honor and speaker at National 
Fraternal Day, celebrated in Rochester, 
New York, by twelve of the fraternal 
benefit societies of that city on April 25. 


Son And Daughter 
Appeal In Trust Ads 


THE NAT’L BANK OF COMMERCE 
Series of Striking Colored Folders 
Shows Tragedies That Sometimes 
Result from Improperly Invested 
Funds 





That bank advertising has entered a 
new stage of development should be 
plain to anyone who studies the adver- 
tisements and publicity literature of the 
various banks and trust companies, no- 
tably the advertising that deals with the 
insurance trust. Bank advertising in the 
past has perhaps concerned itself too 
much with financial statements and cold 
figures; it has lacked the human touch, 
though there is now observable a tena- 
ency to humanize its “copy.” 

This is nowhere seen to better advan- 
tage than in the ads some trust compa- 
nies are getting out in which the atten- 
tion of the public is drawn to the value 
of life insurance, particularly with regard 
to conserving the proceeds of a life in- 
surance policy by the creation of an in- 
surance estate. The hearty collabora- 
tion which exists today between the trust 
companies and the life insurance under- 
writers makes this advertising of espe- 
cial interest to the insurance fraternity. 

Handsome Folders 

Recently the National Bank of Com- 
merce in New York got out some un- 
usually attractive and effective publicity 
material in connection with the insurance 
trust. It consisted of a series of half 
a dozen unique colored folders illustrat- 
ed with crayon sketches representing 
various types of charming young man- 
hood and womanhood; the kind of boys 
and girls that proud fathers and mothers 
dream about and whose future they try 
to plan. 

Each folder is a unit by itself, dealing 
with a specific idea. For example, one 
folder takes up a brief discussion of the 
importance of a good education, pointing 
out the tragedy in some young lives be- 
cause of a lack of a sound education. 
Another folder is addressed to the man 
whose wife knows absolutely nothing 
about investments, pointing out to him 
the danger of entrusting the investment 
of large sums of money, notably the pro- 
ceeds of a life insurance policy, to a 
woman without business experience and 
financial judgment. 

Still another piece of literature shows 
in succinct fashion how a girl of 19 lost 
the $100,000 representing many years of 
hard work on her father’s part by invest- 
ing it in a business for her utterly irre- 
sponsible fiance. It is to show how this 
fiasco might have been averted by the 
creation of a life insurance trust. 

The educational, business and protec- 
tion features of the life insurance trust 
are shown in a most striking way in 
these folders. The copy synchronizes 
perfectly with the illustration in every 
case. 








increasing business. 


past seventy-seven years. 


Massachusetts Mutual 





RAPID PROGRESS 


The service which the Massachusetts Mutual has rendered to its 
policyholders and representatives is reflected in the Company’s rapidly 
i Meanwhile there has been no deviation from the 
sterling principles for which this organization has been noted during the 


Life Insurance Company 


Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half of Insurance in Force 








Pennsylvania 








Provident Mutual 


Life Insurance Company of Philadelphia 





Since premiums were much reduced January 1, 
1927, the average premium per policy has been 
increased owing to a larger average policy. 


The new dividend scale, in effect January 1, 1928, 
shows on the average a greatly reduced cost to the 
policyholder, which should enable the Provident 
agent still further to increase his production and 
the size of the policy sold. 





Founded 1865 
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Says Men Would Rather 
Insure With Strangers 


FINANCIAL WRITER’S ADDRESS 





M. S. Rukeyser of New York “Ameri- 
can” Talks to Agents of Wells, 
Meissel & Peyser, Inc. 





The Wells, Meissel & Peyser, Inc., 
Agency of the National Life of Ver- 
mont, series of 
Monday morning meetings for agents, 
and speakers at these 
meetings have been Ralph Engelsman, 


have been holding a 


among recent 


general agent of the Penn Mutual; 
David Adler, also of the Penn Mutual; 
Lawrence Simon, Massachusetts Mu- 
tual, and M. S. Rukeyser, financial 


writer for the New York “American.” 

Mr. Rukeyser in his talk, spoke on the 
attitude of the prospect toward the in- 
surance agent and gave many various 
hints toward the average prospects’ re- 
action to the agents’ approach. He said 
“in part: “When your prospect suggests 
delaying the taking of insurance, you 
agents can well afford to wait, it is the 
prospect who cannot. What with taxi 
drivers plying their trade and ten million 
microbes constantly at work, with sub- 
way crowds, and hoisting derricks, the 
danger of waiting is all on the prospects’ 
side. Tell him so. Give him to under- 
stand that you can keep the wolf from 
the door even though you do have to 
wait a while for the commission on his 
case, but he cannot keep away the grim 
reaper, should he desire to call.” 

Mr. Rukeyser also pointed out that the 
life insurance companies should increase 
their advertising space, not merely with 
statements of their financial resources, 
but to create a feeling of good will to- 
ward the agent and to inform the public 
what life insurance is and what it can 
do. “In almost anything you want to 


buy,” said Mr. Rukevser, “all that you 
need is the cash. If you are thinking 
of purchasing an automobile, the Stude- 
baker Co. will not refuse to sell you 
one of their cars because you happen 
to have a leaking heart, and the Packard 
Co. will not hesitate to sell to you be- 
cause you pal around with bootleggers. 
In purchasing insurance, however, you 
must not only have the cash and the will 
to purchase, but must submit to the 
strictest requirements of the company.” 

Mr. Rukeyser believes that most life 
insurance men give the impression of 
being professional mourners and con- 
stantly pointed out to their prospects 
the approaching hour of death and all 
its consequences. He said, “We have 
embraced religion because of its prom- 
ise of immortality. Why not suggest 
to the men to whom you are talking the 
creation of an economic immortality 
through the purchase of life insurance.” 
The public prefers buying insurance 
from strangers, Mr. Rukeyser believes, 
regardless of the fact that almost every- 
one has relatives in the insurance busi- 
ness. “A man feels safer in divulging 
his private affairs to a life insurance 
man who is a stranger than to friends 
or relatives, for when the need of mak- 
ing a loan arrives, or other confiden- 
tial information is about to be divulged, 
he feels his secret is more secure in 
unrelated hands.” 

Other prominent insurance men, news- 
paper men and leaders in other lines, 
are scheduled to speak at future meet- 
ings of this agency. 





MRS. C. A. HINKLEY DIES 

Mrs. Charles A. Hinkley, wife of the 
Buffalo general agent of the New Ene- 
land Mutual Life, died recently. She 
had been ill all winter. When death be- 
came imminent, Mr. Hinkley was in 
Cleveland addressing the local life asso- 
ciation. He chartered an airplane to re- 
turn home. 


New Insurance 
Increase 

Insurance in Force 
Increase 





BUSINESS OF 1927 


—. 
— 


$137,490,000 
$9,688,000 
$1,023,263,000 
$85,043,000 











New England Mutual Life Insurance Co. 


| Boston, Mass. 











HOOKER SUCCEEDS CORCORAN 





Connecticut Department Gets Actuary 
From New York Department; De- 
scendant of Founder of Hartford 


Russell O. Hooker, assistant actuary of 
the New York Insurance Department, 
has been appointed to succeed William 
M. Corcoran, who recently resigned as 
actuary of the Connecticut Insurance 
Department, Insurance Commissioner 
Howard P. Dunham has announced. 
The new actuary is a native of Water- 
town, N. Y., where he was born in 1898. 
He is a direct descendant of Thomas 
Hooker, the founder of Hartford. His 
ancestors left Connecticut about 100 
years ago to settle in New York state. 

Mr. Hooker is a graduate of Cornell 
University in the class of 1920. He is 
a member of the Zodiac Club of the uni- 
versity. His first experience in the field 
of insurance was with the Sun Life, 
where he remained for three years. He 
next filled the post of assistant actuary 
of the Massachusetts Department, leav- 
ing on January 1 of this year to accept 
a similar position with the New York 
Department. 


LICENSED IN CONNECTICUT 





Sun Life of Canada to Transact Busi- 
ness in that State, Comm. 
Dunham Announces 
The Sun Life of Montreal, Canada, 
has been issued a license permitting it to 
do business in Connecticut, Insurance 
Commissioner Howard P. Dunham an- 
nounced recently. It has admitted as- 
sets of more than $400,000,000. It writes 
business in almost every part of the 
world and is now licensed in twenty- 

seven states in the United States. 

On December 31, 1927, the company 
had a capital of $1,500,000 and a surplus 
of $45,280,896. The 1927 annual state- 
ment also contains a reserve for con- 
tingencies of $12,500,000 and a reserve for 
security fluctuations of $10,000,000. The 
company recently purchased the business 
of the Western Union Life of Spokane, 
Wash., which company had been licensed 
in Connecticut. 
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PROVIDENT MUTUAL 


Founded 1865 


The Company moved on April 9, 1928 to its New 
Home Office Building at 46th and Market Streets, 


Philadelphia. The new building is dedicated to the 


service of its policyholders, to whom it belongs. 


| Life Insurance Company of Philadelphia 
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Practical Suggestions to Helpthe Man With the Rate 
Book Increase His Income and General Efficiency 





Two recent Penn 


Two Recent Mutual cases are of- 


Penn Mutual fered to agents of 
Cases that company for 
their consideration in 

writing similar business. Wife and 


mother are provided for in case No. 1, 
with the daughter as contingent bene- 
ficiary. 

Case No. 2 is uncommonly interest- 
ing. A son provides an income for his 
mother, and at her death his brother 
and sister participate. The brother’s 
share is to be used to put him through 
college, any balance remaining to be paid 
to him as a graduation present. The 
sister’s will supply a life-long income for 
her. The two cases follow: 

No. 1 
One-half of the net proceeds is pay- 


able in cash to the insured’s mother, if 
she be living at the maturity of the pol- 


| icy; otherwise to the insured’s wife, if 


che be then living; but if neither the 
wile nor the mother be living, then that 
one-half is payable to the insured’s 
daughter. 

The remaining one-half of the net 


| proceeds, together with any extra amount 


which may be payable in the event that 
the policy becomes operative under the 
Double Indemnity feature, is payable 


| under Option “E,” and a monthly in- 
» come of one hundred dollars consisting 


of part interest and part principal is 
paid to the wife until the entire amount 
in the hands of the company has been 
exhausted. In event of the death of the 
wife while receiving payments under 


| Option “E,” these payments are contin- 
» ued to the daughter who has the right, 
» upon or after attaining the age of twen- 


ty-one years, to withdraw the proceeds 


_ then remaining with the company. 


No. 2 


This policy was taken by a “big 
’ who, after becoming established 
world, desired to protect his 
during her lifetime, and after 
her death to see that his younger brother 
and sister were properly provided for. 
The beneficiary settlement provides that 
the proceeds are to be held at interest, 
and a monthly income paid to the 
Mother during her lifetime, with the 
right oxtended to the mother, on or sub- 
sequently to her attaining the age of 
lity years, to apply the proceeds either 
under Option “B” or Option “C.” In 
event of the death of the mother either 
be ( t after the death of the insured, 
the net proceeds, or the commuted value 
unpaid instalments certain, are to 
able in equal shares to the in- 

‘s brother and sister. The share of 
rother is arranged so that three- 
ad (of his share are applied under 
btn “A,” and a monthly income guar- 

' for five years beginning on his 
enth birthday, with a monthly in- 
ncome provided in event that the 
i the survivor of the insured and 
ther should occur prior to that 
(he remainder of the brother’s 
> pavable in cash as a graduation 
The share of the sister is re- 

at interest, and a monthly income 
to her for life. She, like the 
‘cr, has the right to have her share 


in the 


applied either under Option “B” or Op- 
tion “C” at the age of fifty years. 

In the event of the death of the 
brother, his share in the hands of the 
company is payable to the sister in the 
same manner as provided for he orig- 
inal share. 

In the event of the death of the is- 
ter, her share in the hands of the ¢ n- 
pany is payable in cash to the broti-er 
at the age of twenty-five years, as a 
fund for establishing him in business. 

* € # 


The following edi- 


New torial comment on 
Model the new type of in- 
Salesman surance salesman is 


taken from a recent 
issue of the Plainfield “Courier-News”: 
“The insurance agent has had a hard 
row to hoe. He has had to talk about 
death, albeit ‘life’ insurance was what 
he sold. He has had to quote endless 
figures; always soporific. But a new 
insurance salesman is promised in the 
near future, if the New England con- 
ference of the men and women of this 
craft is any prophecy. 
“The new model agent will talk about 
neither life nor death, but rather the 
trust and investment features of insur- 


ance. He will park his rate-book at 
home. He will ‘sell pictures rather than 
figures.’ 


All this we are glad to learn, and 
hope the new day will speedily dawn. 
People need insurance. Insurance sales- 
men are beneficiaries of mankind. Those 
who have imagination already kncw the 
approach that means a cordial welccme 
from the prospect. Others will learn, 
or submit to Darwin’s law. They will 
learn that the insurance salesman is not 
an undertaker but a thrift-promoter, a 
social scientist and, now that the greater 
companies are seeking to prolong the 
life of their policyholders, a life saver.” 


Cc. T. SCOTT PROMOTED 

Carroll T. Scott, agency organizer of 
the Tidewater department, of the Reli- 
ance Life of Pittsburgh, was appointed 
agency organizer of the Virginia depart- 
ment of the company with headquarters 
in Richmond, March 1. Mr. Scott cen- 
tracted with Reliance Life August 1, 
1925, as an agent in the Tidewater de- 
partment and wrote a good volume of 
perfect protection. Before entering in- 
surance work he was a high school in- 
structor. During his first contract vear 
with Reliance Life he produced $700,000 
worth of business. In his second con- 
tract year he made the quorter million 
perfect protection club. He wrs ap- 
pointed agency organizer to assist Su- 
pervisor R. J. Alfriend in the Tidewater 
department, January 1, 1928. 





INCONTESTABILITY EXCEPTED 


The two-vear incontestable clause of a 
life insurance policy does not preclude 
the defense of lack of insurable interest, 
the Supreme Court of the United States 
has ruled. In the erse at bar, brought 
by the Midland Naticnal Bank against 
the Dakota Life, a $10,000 policv was 
taken out to secure a debt of $5,600. The 
court ruled that the wagering aspect of 
the policy rendered it void. 


DECLARES STOCK DIVIDEND 





Life Insurance Company of Virginia Also 
Increases Capital From 
$3,000,000 to $5,000,000 

The Life Insurance Company of Vir- 
ginia has declared a stock dividend of 
66 2/3% increasing its capital from $3,- 
000,000 to $5,000,000. This dividend, it was 
announced by executives of the company, 
will carry a substantial portion of exist- 
ing surplus to the permanent capital ac- 
count. It is one of the largest increases 
of capital stock in Richmond’s financial 
history. It is now planned to amend the 
company’s charter to provide a maximum 
authorized capital stock of $10,000,000. 
The present authorized limit is $5,000,000. 
Last year, the company paid cash divi- 
dends to stockholders totalling 42%. 
These amounted to $1,260,000. One divi- 
dend of 17% paid in October amounted 
to $510,000. This was the largest single 
cash dividend ever paid by the company. 

The day the stock dividend of 66 2/3% 
was declared last week, a bid of $1,100 a 
share was made on the Richmond mar- 
ket for the company’s stock which has 
a par value of $100. 





_ O. J. Arnold, president of the Amer- 
ican Life Convention, was a New York 
visitor this week. 














TWO MEN 


We .have two new 





territories for two 
good men under 
real general agents’ 


contracts. 
Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 























HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Denver Des Moines 











What’s Ahead ? 


states. Full level net 


If the answer does not satisfy, learn the advantages of a 
contract with Fidelity. More than 36,000 direct leads a 
year from Head Office lead service. 

Fidelity is a low net-cost Company, operating in forty 
premium 
$366,000,000 insurance in force—growing rapidly. 


Write for our booklet, “What's ahead?” 


The Fidelity Mutual Life Insurance Company 
WALTER LeMAR TALBOT, President 


Over 


reserve basis. 


PHILADELPHIA 








cae em 














in America then and there. 


are invited to apply to 


DAVID F. HOUSTON 
President 


34 Nassau Street 





Years of Life Insur- 
ance Ideals and Service e 


N IDEAL became a reality when, on February Ist, 1843, 
A “The Mutual Life of New York” issued its first policy. 
The business of life insurance on the mutual plan started 


Priority in its field is not the Company’s claim to greatness 
—age in itself is no great distinction. 
with high ideals of business conduct, which still prevail. It aims 
at quality and to be highly honorable in all its dealings. 


In its relations with policyholders and their representatives 
The Mutual Life has an outstanding record. 


Those who contemplate life insurance soliciting as a career 


The Mutual Life Insurance Company 
of New York 


2nd Vice- President and Manager of Agencies 


The Mutual Life began 


GEORGE K. SARGENT 


New York, N. Y. 
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Committee Gets Section 97 


(Continued from Page 1) 


The superintendent stood high up on the 
platform of the speaker. He fitted into 
the picture perfectly and impressively 
even if the others looked uncomfortable, 
but soon he had put everybody at ease. 


A Tame Hearing | 


The hearing was probably the tamest 
session ever held inside the walls of a 
room where Theodore Roosevelt, Al 
Smith and many other celebrities began 
their way to fame. Whereas the former 
hearing in New York scintillated with 
wit and speechmakers galore, this time 
some of the leading company men of 
the business sat in the rear and seemed 
perturbed when Mr. Beha would spot 
them during lulls in the proceedings and 
asked if they wanted to do a stunt. Most 
of them begged to be excused, one of 
the exceptions being Henry Moir, the 
only man present who had been in the 
room in the days when the Armstrong 
Committee were meeting there. He made 
a beautiful little talk, recalling his last 
appearance in that room and the emo- 
tions he experienced as he entered it a 
couple of decades later. 

The life underwriters were never so 
quiet in their lives when they had a 
chance to orate. But they had decided 
to put their position in printed form, 
which they did to the extent of many 


pages. There was no doubt where they 
stood. They were against any changes. 


In their opinions, Section 97 has deliv- 
ered the goods and they want it to stand. 


Agents Resent Reflection 


The only time the agents were aroused 
was when statements were made inti- 
mating that their opposition to a sub- 
stitute for Section 97 was based on fear 
of reduced commissions or some other 
selfish motive. The attitude of the Bank 
of Italy in saying that the future would 
see life insurance conducted as an over 
the counter proposition was also men- 
tioned as a sign showing the way the 
wind is blowing. 

President Julian S. Myrick, of the 
National Association of Life Underwrit- 
ers, and the New York State Underwrit- 
ers’ Association resented this. 

“The cry of the legitimate insurance 
agent is always for lower net cost,” he 
said. “So far as the underwriters’ asso- 
ciations are concerned their one hope 
is that nothing be done which would 
make insurance less sound and _ stable 
than it now is. As for the Bank of 
Italy’s opinion that the day of the insur- 
ance agent is passing, I would like to 
call attention to the fact that what they 
really have in mind is to get part of the 
commissions which are paid to author- 
ized licensed insurance agents. They 
are not out to reduce the insurance cost 
to the public.” 

The underwriters’ association fired its 
ammunition in the form of the printed 
statement through Arthur P. Wood- 
ward, who read it. Mr. Woodward is as- 
sociate general agent of the Connecticut 
General in New York and came to this 
city from the home office of that com- 
pany, of which he was secretary. He 
read the statement calmly and without 
any emphasis and when he concluded 
Nelson B. Hadley started to cross-exam- 
ine him. He began by asking pointed 
questions of an actuarial nature about 
Mr. Woodward’s company. Mr. Wood- 
ward said he was not there representing 
the Connecticut General, but the under- 
writers’ association; and further begged 
to be excused from a grilling along ac- 
tuarial lines. 

“You can easily lead me into an ac- 
tuarial trap because I am not an ac- 
tuary,” he said. “I would prefer not to 
answer specific questions along this line. 
What I have had to say is the opinion 
of the underwriters’ association and I 
think we have made our position clear 
in unmistakable terms.” 

Manager Flanigan, Bankers Life, did 
not talk as expected, but was present. 


Outside of the indignation of the life 
underwriters with the charge that there 
might be a dollars and cents twist to 
their opposition to a new Section 97 the 
extent of the popularity and probable 
growth in company esteem of the Amer- 
ican Men’s Table caused a flurry or two. 

In its statement at the hearing the 
New York State Association of Life Un- 
derwriters incorporated quite a flood of 
quotes from distinguished actuaries tell- 
ing what at one time or another they 
had thought of the new table. It was 
rather sardonic quoting as the extracts 
were not of recent origin and none of 
them threw handsprings in favor of the 
new table. 

One of the actuaries quoted was Rob- 
ert Henderson, vice-president of the 
Equitable Society. As he was in the 
room he was asked by Superintendent 
Beha if he wanted to explain the quota- 
tion. He said the quote was taken from 
some remarks he made before the Actu- 
arial Society of America almost a decade 
ago. It was war time then and the fu- 
ture loomed dark. In Mr. Henderson’s 
opinion that was no time for companies 
to substitute a new table for the old one 
which had done such valiant service in 
the many years of peace. The war is 
now in the background of the past, “and 
in my opinion,” he said, “the American 
Men’s Table is as conservative a mor- 
tality table today as the American Ex- 
perience Table was when it was first 
adopted.” 

Superintendent Beha cut short the talk 
on the two tables by saying it was pretty 
generally admitted today that the Amer- 
ican Men’s Table more correctly gauged 
mortality than the old table. 


Younger Age Rates 


If there were any other rift in the 
proceedings it was more in the nature 
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of whether any set of companies would 
get much advantage through younger 
age rate reductions if the new act went 
through as it has evolved from the Beha 
office. Finally, E. E. Cammack, vice- 
president and actuary of the Aetna Life, 
gave it as his opinion that there would 
be no rate war if the Beha measure were 
enacted in its present form. He certain- 
ly didn’t believe rates for younger ages 
would take a tobaggan ride below what 
they now are. 

Mr. Moir in his conciliatory speech 
said that if the underwriters and the 
actuaries were working at loggerheads 
relative to the proposed expense regu- 
lation legislation he felt it was because 
they were working out of sight of each 
other. If they would get together the 
misunderstanding would be removed. 
That was his opinion knowing both the 
animals well—the life underwriters and 
the actuaries—although Mr. Moir was 
too polite to use such a word as “ani- 
mals” in this connection. 

His speech made a hit not only with 
everybody present on the floor but with 
the pompadoured giant up nearer the 
heavens of the chamber. And Mr, Beha 
a short time later made the suggestion 
for the appointment of two committees 
—-underwriters and actuaries—in order 

















SERVICE 


is something more than selling right 
and delivering promptly. 


The Equitable Life of Iowa be- 


lieves that service consists of doing 
more than those you serve have a right to expect. 
over sixty years this company has given that kind of 
service to its policyholders and field force. 
quence the company has become known throughout the 
insurance world as a company of the greatest service. 


The Equitable Life of Iowa is a good company to 
buy from and a good company to represent. 


EQUITABLE LIFE INSURANCE COMPANY 


of IOWA 
Home Office: Des Moines 


Founded 1867 


Masttagttagert 


For 


In conse- 














EAE areas 


that the question might be settled jn 
such a way that Actuary Grady H. Hipp 
could recast the bill in a form satisfac- 
torily to everybody—nearly—and the su- 
perintendent could then forget about life 
insurance production competition and 
cast his thoughts in other channels, of 
which there are plenty to occupy him, 
And his parting admonition was this: 
“Don’t forget, gentlemen, that it’s the 
good of the business which we want to 
bear in mind; the good of the business!” 





Halley Table 


(Continued from Page 6) 


this relation confined to children of one 
year old. For as it was strictly a table 
representing consecutive survivors, so 
the “prospection” of a person of any 
specified age attaining an older specified 
age was distinctly denoted by as many 
chances of the number, commencing 
from such first age, as there were sur- 
vivors attaining the older age. 

Two examples by reference to the 
table will suffice: thus, the changes of a 
child aged 1 year attaining 30 years of 
age would be represented by 531 chances 
out of 1,000: and the chances of a per- 
son aged 20 attaining 40 would be 445 
chances out of 598. In the same man- 
ner, mutatis mutandis, the chances of 
living and dying for all ages were easily 
ascertainable, the number of expectant 
survivors representing the chances of liv- 
ing, and the remainder, or the number 
who were not expected to survive, the 
chances of death. 


The table seems not only interesting 
as the first complete table of mortality 
upon record, but also as constituting the 
first real step in the art of life-measure- 
ment. It may further be added, as a fair 
tribute to Dr. Halley’s skill, that 150 
years of subsequent consideration by the 
most eminent mathematicians of Europe 
have only tended to confirm the eligibil- 
ity of the form primarily chosen, even 
the most modern tables of mortality be- 
ing still arranged on the same principle. 





Welcome Hart 


(Continued from Page 3) 


Linsee Blagden, Bank of New York & 
Trust Co., New York. 

Henry E. Ahern, Chatham Phenix Na 
tional Bank & Trust Co., New York. 

Stuart Warner, general agent, New 
England Mutual. 

Clinton Davidson, 
Street, New York. a 

William W. Hoffman, National City 
Bank, New York. 

Charles B. Hall, International Accept 
ance Trust Co., New York. 


agent, 60 Wall 





MADE STATE AGENT 


T. G. Troy, with offices at 114-101 
Greensboro Bank Building, Greensbor 
N. C., will represent the Bankers Na- 
tional Life of Jersey City, as state agent 
He was at one time special orsanizet 
for the National Surety Co. of its “for 
gery bond’ department, and prior to that 
was special organizer of the Metropoli- 
tan Casualty Co. and the Federal Life. 
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State Association Reviews 
Beha’s Sec. 97 Proposal 





Takes Up Various Points Made by New York De- 
partment in Favor of Changing Law and Tells 
Why It Does Not Agree With Super- 
intendent’s Arguments 


The New York State Life Underwrit- 
ers’ Association, in its statement made 
at Albany last week before Superintend- 
ent Beha, took issue with nearly all the 
points made by the Insurance Depart- 
ment in the superintendent’s report to 
the legislature discussing need of revi- 
sion of Section 97 and accompanying sec- 
tions. That report was made in Febru- 
ary of this year. The underwriters dis- 
cussed each of the eight objects which 
the revision would accomplish in the 
opinion of Superintendent Beha and 
made their comments as follows: 

“1. A more adequate control upon the 
compensation that may be classed as 
commissions, paid for the production of 
new business.” 

It is our contention that it was never 
intended that the State Insurance De- 
partment should have any more ade- 
quate control as to the compensation that 
could be classed as first year commis- 
sion expense. In fact, the Armstrong 
Committee in making its recommenda- 
tions made it very clear that so long as 
restrictions were put upon expenses, as 
much leeway as possible should be given 
to the companies as to how the money 
was to be spent. It seems to us that 
the companies need less control instead 
of more control on the part of the In- 
surance Department. 

“2, A system of expense limitation 
under which an economically managed 
company would not be hampered by the 
mere fact that it had reduced its gross 
premiums. The present expense limita- 
tion makes it unnecessarily difficult for 
companies to make reduction in gross 
premiums that are actuarily safe and 
proper.” 

It is our contention that any company 
that wishes to reduce its gross premi- 
ums should do so, knowing that there 
are various statutes and laws to be com- 
plied with. In other words, we believe 
that the companies’ practice in this re- 
spect should be guided by the statutes 
and we do not believe that the statutes 
should be altered to fit in with the de- 
sires of a few life insurance companies. 

Expense Margins 

“3. A system of expense limitation 
that would reduce the first year expense 
limit on Term policies, thereby remov- 
ing the incentive to write this form of 
insurance for the purpose of obtaining 
margins to be expended upon other forms 
of policies. Any law which artificially 
fosters any particular type of policy 
would appear to be undesirable.” 

We have been totally unaware that 
any harm has come because some com- 
panies have taken advantage of the lib- 
tral expense margins on Term insur- 
ance. If, however, it is the desire of the 
‘epartment to make the margins on such 
pelicies more nearly conform with the 
actual expenses, it would seem that a 
minor alteration in the present Section 
% would accomplish this result and that 
not necessary to revise the entire 
section to accomplish it. 

a , e 

A more effective control of the 

«ency and branch office expenses. This 
Nay be accomplished by placing under 
the first year expense limitation agency 
and branch office expenses in excess of 
4 certain amount.” 

Our answer to this is to quote the 
report of the Armstrong Committee: 
‘The Legislature cannot undertake the 
Manacement of the business. In seek- 
ing to secure economical administration 
it should not overstep the line which di- 
Vides suitable State supervision from an 


it is 





fi 


utterly impractical effort to prescribe 
details. The Legislature should aim to 
permit freedom of management subject 
to general regulations and complete pub- 
licity.” 

Followin,: this principle we believe that 
the Legislature has clothed the depart- 
ment with ample power of control. 

“5. The placing under the first year 
expense limit all salaries paid to certain 
members of the Home Office Agency De- 
partment and a substantial portion of 
the expense of advertising.” 

All of such expenses were in vogue at 
the time of the Armstrong Investigation 
and the situation has not changed rad- 
ically in any way in this respect since 
that time. We see nothing to be ac- 
complished by changing the statutes to 
include these items as first year ex- 
penses. We venture the statement that 
nobody can say exactly what part of 
such salaries and what part of such ad- 
vertising are properly first year ex- 
penses; it seems to us that the sugges- 
tion is based entirely upon opinion. 


Medical Fees 
“6. The removal from the first year 
expense limit of medical fees because of 


the development of non-medical busi- 
ness.” 
Why the medical fees should be re- 


moved from the first year expense limit 
because of the development of non-med- 
ical business is a mystery to us. We 
see no logic whatsoever in the proposal. 
The present statute gives a limitation of 
first year expenses with which each com- 
pany must comply. If any company 
chooses to stop paying medical fees and 
spend the money in some other way to 
obtain new business we do not see why 
this is not perfectly proper. Further- 
more, the medical fee is certainly just 
as much a first year expense as the first 
year’s commission is, and how it be- 
comes something else, because some 
companies do not employ it as often as 
others, is hard to follow. 

“7. A reduction in the limits for total 
expenses.” 

It seems to us that there is no neces- 
sity whatever for a reduction in the limit 
for total expenses. The State Insurance 
reports show the following ratio of ex- 
penses to margins: 

[ Editor’ s Note: The Life Underwrit- 
ers’ Association then gave total premi- 
ums, total margins, total expenses, in- 
surance expenses, excess of total margin 
over total insurance expenses and ratio 
percentage of insurance expenses to to- 
tal margins for the years 1909-1926 in- 
clusive and next made the comment that 
from the table it is apparent that the 
ratio has been practically a constant, 
which is more or less what would be 
expected provided there was no extrav- 
egance on the part of the company. The 
association said the figures demonstrat- 
ed that there is no extravagance in com- 
pany management, and that the normal 
competition among the companies, to re- 
duce the net cost of insurance, may safe- 
ly be relied upon to check any tendency 
towards extravagance. “When this per- 
centage of expenses to margins steadily 
climbs during a period of years when 
the business is more or less normal we 
will then be willing to concede that a 
reduction of the limit for total expense 
might be called for,” said the associa- 
tion.] 

New Companies 

“8. The removal of conditions which 

make it practically impossible to organ- 


ize any new mutual life company under 
the laws of this State.” 

Life insurance is not a private com- 
mercial enterprise conducted for profit. 
The primary requisite of a life insur- 
ance company is security. It would seem 
highly desirable that no new company 
should be organized in this State unless 
it can conform to the present standards 
of security. Nothing should be under- 
taken that might by any possibility shake 
the confidence of the public in life in- 
surance, 


One of the proposals contributing to 
the reduction in total expenses included 
in the Superintendent’s 7th summary is 
a reduction in the collection fee from 3% 
to 2%. On what theory is this proposal 
made? It cannot be because there is 
any charge of extravagance on the part 
of company management; because the 
companies are not spending within ap- 
proximately 30% of the amount permit- 
ted by the present law. Is it because 
the agent is making too much money? 
An examination of the amount paid to 
agents and the system under which bus- 
iness is produced would not seem to sup- 
pert a conclusion that the agent is being 
overpaid for the work he is doing in 
writing insurance and in service to pol- 
icyholders. His compensation measures 
up with what the same man could earn 
for the same quality and quantity of 
work devoted to some form of commer- 
cial enterprise. 

From its inception the conduct of the 
insurance business in this country has 


been organized on a general agency- 
manager-solicitor basis. This was rec- 
ognized by the Armstrong Committee 


and the present law is based on this sys- 
tem of organization. Is it proposed to 
change it? If so, why? It has not 
apparently failed to function, judging by 
the growth of life insurance under its 
operation. 

li life insurance is to be properly writ- 
ien, and that means a proper applica- 
tion of it to the individual needs of each 
policvholder, it must continue to attract 
to it men and women of intelligence, 
ability, industry and high ideals. 
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by year the standard of qualification for 
a life underwriter has been raised and 
year by year more effort is being put 
forth to train and educate men who en- 
ter this field. It is hopeless to attempt 
to secure and train this type of worker 
unless he can see an ultimate compen- 
sation for his work, which will compare 
with what he could expect from some 
other line of work. 

This whole question, raised by this 
proposed amendment, is vitally impor- 
tant to the conduct of the life insurance 
business. It is a practical and not a 
theoretical question. It, therefore, seems 
pertinent to quote the opinion of a man 
whose lifetime has been devoted to the 
actual conduct of the business for one of 
the largest companies in existence. 

The Two Tables 


Neither the American Experience Ta- 
ble nor the American Men Table actual- 
ly represent the mortality of life insur- 
ance companies. The American Experi- 
ence Table, however, has stood the test 


Year of time and has proven itself not a fair- 
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If you are interested in making a permanent ccanection with an old 
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pany and service. 


direct—and directly. 








ROUND OUT YOUR SERVICE 


Here’s a policy that will back up every talking point of com- 
Think it over: 

Be I ik oh hac ds decdncencae 
Pee mR GOWN ooo inns cc ccc cnccccs 
Certain accidental deaths.... 
Accident Benefits, $50 per WEEK (Non-cancellable) 
Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the hands of a 
progressive agent and we invite you to give serious considera- 
tion to the United Life “Policy You Can Sell.” 


There may be an opportunity in your town. Our Vice-Presi- 
dent, Eugene E. Reed, will tell you all about it. Write him 
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Supt. Beha Tells Need 
Of Section 97 Change 


GIVES UNDERWRITERS OUTLINE 
Premium Rates Should Not Be Reduced 
to Danger Point; Extravagances 
Must Be Curbed 





Superintendent Beha began the hear- 
ing last week in Albany on Section 97 
revision of the New York insurance code 
by giving a memorandum to representa- 
tives of the life underwriters’ associa- 
tions present, outlining the position of 
the department. He said that naturally 
a ge which would arise in the 
minds of agents was how the revised 
bill would affect their commissions if it 
became a law, but he stopped a minute 
to say that he gave credit to the under- 
writers that they feel they have a mis- 
sion in life which is to fill a public need 
and to help their neighbors. Continuing 
he said: 

“T wish to point out, however, that the 
questions which have been brought up 
for consideration involve matters of a 
creat deal more importance than the 
question of the immediate effect upon 
compe nsation to agents. 

“There is no business which is af- 
fected to a greater extent by public con- 
fidence than the life insurance business. 
At the present time the public has a 
high degree of confidence in this busi- 
ness. It is our aim and purpose to aid 
in every legitimate way in maintaining 
such confidence and in curbing any tend- 
encies which, if left unchecked, would 
undermine such confidence and ‘thereby 
seriously injure the business. 

Welfare of the Public 


“In any revision of the law the wel- 
fare of the insuring public should, of 
course, be given the primary considera- 
tion. The insurance business exists by 
and for the policyholders. Whatever is 
best for them will be the best ultimate- 
ly for the companies and the agents. 
No company or group of agents should 
attempt to place temporary gain above 
the interests of the policyholders. For- 
tunately for all concerned, there need be 
no conflict of interests, even temporarily, 
if the problems are handled along the 
lines which have been suggested by this 
department.” 

In his 1928 preliminary report to the 
legislature, Superintendent Beha _ ex- 
pressed the opinion that a revision of 
Section 97 and related sections along the 
lines suggested in the drafts under dis- 
cussion would not require any reduction 
in the commissions or other compensa- 
tion to agents of an economically man- 
aged company. This opinion has been 
substantiated by a tabulation of the fig- 
ures furnished by a considerable number 
! companies in response to this depart- 
- circular letter of February 4, 
1928, 

“At the outset I think it would be well 
‘0 outline the fundamental principle of 
Section 97; its principal provisions, and 
the reasons why it needs or requires 
amendments,” continued Mr. Beha. 

“The fundamental principle of Section 
7 is that total expenses and certain 
tems of first year expenses should be 
limited wa also that renewal commis- 

sions and certain other payments and 

‘ntract provisions should be controlled. 
The present total expense limitation is 
practically meaningless, so far as the 
‘teat majority of companies is concerned. 
In effect it operates only as a minimum 
iremium requirement, in the case of a 
‘age number of companies. 

Why Section Should Be Amended 


Ww . . 

Th present law limits only four of 
the prin — items of first year expenses, 
a8 fol loy 

7 4 ng year commissions. 
mpensation not paid by commission for 
In obtaining new insurance, exclusive 
«s paid for agency supervision. 
Advances to agents. 

, for medical examinations and inspec- 
ions of risks. 

‘It will thus be noted that there are 
‘number of important acquisition ex- 
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pense items that are not controlled by 
the present law. 

“The question has been asked, ‘Why 
should we propose any amendment to 
Section 97, which has been the bulwark 
of the life insurance business?’ Even 
the highest quality and most efficient 
machines require occasional overhauling. 
It would seem to be a self-evident fact 
that with changing social conditions and 
more highly developed business methods 
that any law framed more than twenty 
years ago would require some amend- 
ments to meet the changed conditions.” 

Mr. Beha then said that the rapid de- 
velopment in recent years of sub-stand- 
ard business, and total and permanent 
disability benefits that are incorporated 
in life policies have tended to make the 
present measure of first year expenses 
inapplicable and unsatisfactory. Modern 
developments of agency and branch of- 
fice organization have indicated the need 
for bringing all acquisition expenses 
more specifically under the expense lim- 
itations. 


The Matter of Reducing Premiums 


The reasons why Section 97 requires 
revision are outlined in Superintendent 
Beha’s 1928 Preliminary Report to the 
Legislature. Eight of the principal ob- 
jects which the proposed revision would 





accomplish are summarized in that re- 
port. 

“I, for one, would not stand before the 
bar of public opinion and argue for the 
retention of legal objections to a , Safe 
and proper reduction of premiums,” said 
the superintendent. “The matter of re- 
ducing premiums is a question for the 
management of each company to decide, 
but the matter of removing legal ob- 
stables to a safe and proper reduction 
of premiums is a matter of concern to 
this department and of vital importance 
to the insuring public. I can see no log- 
ical reason for retaining legal obstacles 
which operate against the best interests 
of the policyholders. This department 
firmly believes that its duty in this re- 
spect is quite apparent. 

“Premium rates should not be reduced 
to the danger point. The provisions 
which operate to require adequate pre- 
miums for life insurance, particularly as 
regards mutual companies, have been re- 
tained and strengthened in the proposed 
revision of Section 97 and related sec- 
tions. 

“There is another important matter 
which has not been discussed in public 
statements by this department. Perhaps 
the situation requires no apology or de- 
fense, but nevertheless a publication of 
the facts would not add to the prestige 
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of life insurance business. I refer to the 
fact that the acquisition expenses of life 
insurance companies have been reduced 
very little, if any, since the Armstrong 
investigation. Fortunately for the busi- 
ness, a considerable improvement in the 
mortality experience of the companies 
and higher interest yields on invest- 
ments have enabled the companies to 
reduce the cost of insurance to policy- 
holders. 
Depreciated Dollars 

“T have heard the argument that there 
have been no increases in commission 
rates, whereas salaries, generally, have 
gone up since the pre-war period, owing 
to the depreciated dollar. In this con- 
nection it seems well to keep in mind 
the fact that the protection sold by the 
companies is in terms of the depreciated 
dollar; that the depreciated dollar means 
the policyholders need that much more 
protection. The average size of policies 
has increased and the volume of new 
business has increased by leaps and 
bounds. Government insurance during 
the war and the urging by government 
officials that the minimum for any sol- 
dier should be at least $10,000 have all 
had great educational value. Such fa- 
vorable factors have more than offset 
the level commission rate for life under- 
writers. 

“It is a significant fact that large scale 
production in a number of instances, of 
which the automobile is perhaps the out- 
standing example, has resulted in reduc- 
ing the products considerably below the 
pre-war scale of prices to the public. 

“This department has been giving con- 
sideration, during the past several years, 
to a number of problems in connection 
with Section 97. It was hoped in the be- 
ginning that the changed conditions 
could be covered by departmental rul- 
ings. It soon became evident that if 
attempts were made to interpret Section 
97 to meet the new conditions hardships 
to the companies and perhaps to the 
agency organizations would result. It 
also became evident that if the busi- 
ness is to be continued on even keel 
some changes in Section 97 are urgent. 

Tendencies Towards Extravagance 


“Certain tendencies towards extrava- 
gance which have been noted should be 
curbed before they assume alarming pro- 
portions. The valuable lessons of the 
Armstrong investigation should not be 
forgotten. We do not want another such 
upheaval in the business. Improper tend- 
encies should be curbed in their incep- 
tion, rather than waiting for an emer- 
gency to arise before taking action. All 
angles of the problems have been care- 
fully studied and remedial measures have 
been formulated after calm deliberation. 

“Beginning about a year ago this de- 
partment began an intensive study of 
the situation, with the end in view of 
proposing changes to Section 97. Short- 
ly thereafter the representatives of a 
number of companies were called into 
consultation. Later on a special com- 
mittee of five able company representa- 
tives was appointed to formulate specific 
suggestions for carrying out the views 
expressed by the department. 

“A public hearing was held on Febru- 
ary 4 last. The department’s proposals 
were frankly and fully discussed. At the 
close of the conference when I called for 
a show of hands no opposition was ex- 
pressed to the proposed changes in Sec- 
tion 97 and related sections. 

“At the request of representatives of 
the underwriters’ association, today’s 
hearing was arranged. On March 14 
last copies of the ‘proposed revision of 
Section 97 and related sections were for- 
warded to the presidents of all local life 
underwriters’ associations in this state, 
to the New York State Life Underwrit- 
rs’ Association, to the National Asso- 
ciation of Life Underwriters and to the 
Insurance Federation of the State of 
New York, as well as to the insurance 
periodicals. We endeavored in every 
way to give the fullest possible publicity 
to the proposed revision and to the hear- 
ing to be held thereon today. 
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Careless Use Of Money 
In Agency Channels 


K. A. LUTHER SOUNDS WARNING 
Financial Aid From Companies Has 
Come Too Easy; M. A. Linton Cau- 
tions Beha Bill Opponents 





Kendrick A. Luther, vice-president of 
the Aetna Life, who before going to 
the home office of the Aetna five~years 
ago was a general agent, his early ex- 
perience having been in this state, was 
asked by Superintendent Beha at the 


hearing in Albany if he would not give 
his views of the proposed Section 97 re- 
vision. He said he had studied the pro- 
posed amendments and could see no 
harm in them whatever. Continuing he 
added: 

“T believe that we are living in a new 
day in the life insurance business. It 
is a time when business of all kinds is 
giving consideration to the cost and to 
the overhead.. Competition is such that 
large margins of profit in any line of 
business cannot longer be considered. 
Success today most often means a large 
transaction of business at a low profit 
per unit. 

“As I have gone about the country 
I have been convinced that the business 
of life insurance has laid itself open to 
some criticism. I do not believe there 
is any business that has been giving less 
attention to the matter of overhead 
within the agency systems of this coun- 
try. Money has come too easy from 
our companies. Approvals or requests 
have been too readily granted with the 
result that few general agents in this 
country today know what their business 
is costing them per unit of transaction. 
It has been the desire to seek all the 
home office financial assistance which 
they could secure, and that assistance, 
that money, has many times not been 
spent judiciously. 

Reform Necessary 


“Now this condition has often not 
been to the best interests of the busi- 
ness. During the past few years I have 
watched the companies who should be 
seeking to transact business in an im- 
proved manner bring down upon the bus- 
iness criticism because of careless expen- 
ditures.” 

Mr. Luther concluded by saying that 
the Aetna Life as well as other compa- 
nies had not always been in accord with 
Superintendent Beha, but they had 
found him intelligent and fair. He felt 
the superintendent was right relative to 
wanting amendments made to Section 
97. He felt if the underwriters’ asso- 
ciations and the actuaries got together a 
conclusion would be reached, and he 
warned those at the hearing that if they 
didn’t meet the situation the insurance 
business would be forced to do so any- 
way by “a public sentiment which will 
assert itself for measures which may 
prove much more drastic than the con- 
templated changes.” 

Linton Discusses Public Attitude 


M. Albert Linton, vice-president of the 
Provident Mutual, who was chairman of 
the committee which made the original 
recommendations for amendments to 
Section 97 after appointment by Beha, 
defended the amendments Saying he 
thought the new measure was construc- 
tive. 

The bill would anticipate tendencies 
that might be subversive to the business 
and inimical in the long run. Conditions 
in 1928 are different than in 1906 and the 
amendments will bring the law up to 
date. He said that the Section 97 situ- 
ation should be looked at clearly and 
not from narrow points of view as to 
what would be the effect on non-partici- 
pating companies. He said he feared mis- 
understanding might grow out of the op- 
opposition to the amendments and called 
attention to the statement of the Bank 
of Italy’s insurance manager in which 


that individual doubted the need of 
agents. 

“The public is interested in getting its 
insurance cheaper and if it gets the 
idea that the Bank of Italy is on that 
particular trail it is not going to be 
good for the insurance business,” said 
Mr. Linton. 

He added that it would be unfortu- 
nate if some headline writer at a legis- 
lative hearing should get the idea that 
agents were opposing a reduction in the 
cost of business to the public. 

Mr. Linton explained some things in 
the amendments which he declared were 
far-reaching and necessary. 





C. U. WEBSTER DEAD 





Cashier of Equitable Life Assurance So- 
ciety for Years; Succeeded by 
Archibald Adams 

Clarence U. Webster, for many years 
cashier at the home office of the Equit- 
able Society, died a few days ago. He 
had a stroke about four months ago 
and was taken to a sanitarium. He had 
been with the Equitable for forty years 
and had an acquaintance with hundreds 
of people in New York, many of them 
prominent. He is succeeded by Archi- 
bald Adams, who was Mr. Webster’s 
chief assistant. 








— 
=I 


seta AN 











1851 


ble for our great expansion. 


pany. 


Pittsfield, Massachusetts 











THE BERKSHIRE LIFE INSURANCE COMPANY 


Writes all forms of standard participating contracts. 
Our SERVICE to POLICYHOLDERS and our splendid spirit of 
co-operation between HOME OFFICE and FIELD FORCE are responsi- 


Territory open for connection with this fine old Massachusetts Com- 


BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


1928 


FRED. H. RHODES, President 














R. F. RUST DEAD 


Secretary and a Director of Union Cen- 
tral Life; Had Been Ill 
a Few Weeks 

R. Frederick Rust, secretary and di- 
rector of the Union Central Life, died 
at the Bethesda Hospital, Cincinnati, on 
April 13, after an illness of a few weeks. 
He was identified with life insurance in 
Cincinnati for thirty-three years. His 
grandfather, Dr. Richard S. Rust, was 
one of the founders of the Union Cen- 


tral and its vice-president for many 
years. 
Mr. Rust joined the company as a 


clerk. His rise was rapid. He was elected 
a director in 1907 and secretary in 1921. 
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WRITES $426,000 IN MARCH 

I. K. Schwartz, of Newark, N. J., gen- 
eral agent for the International Life, and 
who was the company’s largest producer 
last year, was credited with the largest 
volume of business written during March, 
and achieves the distinction of leading 
the Climbers’ Club. Schwartz spent two 
weeks in Hot Springs, Ark., during Feb- 
ruary enjoying a much needed rest. No 
doubt, while inactive, so far as under- 
writing was concerned, he was laying 
plans to gain high honors in the com- 
pany’s de luxe organization, the Climb- 
ers’ Club. That he planned with uncanny 
foresight is indicative of the huge vol- 
ume of business he sent in—$426,000. His 
production for the year 1927 was 
$1,000,000. 
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Missouri State Life Insurance Company 
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executives plus the active and 
hearty co-operation of a happy, 
hard-hitting field force. 


Power to drive straight ahead 
on production, is due to careful 
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Hall Says Income Policy 
Is Being Neglected 


MAKES SOME SHARP COMMENTS 





Sees Trust Company Ballyhoo Filling 
Papers and Played Up at Meetings; 
Criticizes “Endorsements” 





J. Elliott Hall, Penn Mutual general 
agent, and Lester O. Schriver, head of 
the educational division Aetna Life, were 
the principal speakers at the monthly 
dinner of the Life Underwriters Asso- 
ciation of New York on Tuesday night. 

In his talk Mr. Hall suggested to life 
underwriters’ associations that at least 
one-half hour of each monthly meeting 
during the next five years should be de- 
voted to a thorough study and actual 
sales demonstration of the value of 
monthly income insurance. 

Discussing insurance trusts and the 
small estates left by most people he said 
that life insurance owes a debt of grati- 
tude to banks and trust companies be- 
cause of what they have done in adver- 
tising life insurance in their literature 
and in the press, and that they have 
especially advertised the value of income 
settlements rather than lump sum set- 
tlements by calling attention to the haz- 
ard of leaving principal instead of in- 
come. He said the service they ren- 
dered to the insured and the assured 
beneficiary was tremendous. 

Don’t Discuss Income Enough 
On the other hand, he thought life 


‘companies and agents were doing little 
'to advertise their own wonderful serv- 


ice. In fact, he thought the way they 
were neglecting monthly income pub- 
licity was a disgrace. Continuing he 
said: “Instead of taking advantage of 
the wonderful publicity given the life in- 
surance companies by the banks and 
trust companies and agreeing with them 
on the income idea by advertising month- 


‘ly income insurance, we sit idly by and 


do practically nothing. I believe at the 
present time that this country is life 


‘insurance trust crazy, and the harm in 


this as I see it is that it has most life 


‘underwriters turned upside down. He 
i doesn't know whether he’s coming or 


going, and in the meantime, men are 


'dying, leaving life property and other 


property in one sum rather than the in- 
come from it. 

“The reports that come to us from all 

country of underwriters’ 
meetings, sales congresses, 
agency meetings, etc., the one subject 
now being discussed is the life insurance 
trust.” 

Mr. Hall commented on the fact that 


»the New York Sales Congress of a few 
F weeks ago had its lobby filled with trust 


company literature, but no posters on in- 
come insurance. Also that there was 
a movie which did not show a child re- 
ceiving a monthly income check, He 
also criticized some trust companies for 
giving the stamp of approval on agents. 


He said in part: “I know there are any 
number 


of life insurance men in this 
country who will not take their hats off 
to any bank official when it comes to 
talking life insurance. The banker 
knows just as much about life insur- 
ance as the life insurance man knows 
about banking, which is practically 
nothing. We should stick to our own 
“A well trained and 
experienced insurance man knows more 
about monthly income insurance than a 
good banker.” 





ENGELSMAN MAKES PROGRESS 
p Ralph G. Engelsman, general agent, 
Penn Mutual in New York, who started 
trom scratch” on February 1, now has 


seven full time agents and expects to 


ave a staff of twenty-five by the end 
of the year. Sidney E. Williams, whom 
bead Engelsman_ trained, has paid for 
P2000" since February 1, while Miss 
ecil E. Schultz, another promising pro- 
ducer, has written an application a week 
lor the past month. 


CHICAGO APPOINTMENT 

E. H. Dooling has been appointed Chi- 
cago manager of the life insurance di- 
vision of Johnson & Higgins. For three 
years Mr. Dooling was with the Aetna 
Life as superintendent in the field train- 
ing department, New York City, and is 
a good personal producer. At the start 
with Johnson & Higgins in Chicago he 
will specialize on soliciting the clientele 
of the company, later going out for sur- 
plus and other brokerage business. 





TELEPHONE EMPLOYES INSURE 

The Penn Mutual has arranged with 
the Bell Telephone Co. of Pa., the Dia- 
mon State Telephone Co. of Delaware, 
and the Lehigh Telephone Co. of Hazel- 
ton, Pa., to insure their employes under 
the salary savings plan. The arrange- 
ment with the Penn Mutual is an ex- 
clusive one. There are 30,000 employes 
to whom the plan will be offered. 


McMAHON TALKS IN SYRACUSE 

Edward M. McMahon, insurance trust 
officer of the Equitable Trust, New York 
City, discussed the insurance trust move- 
ment before the Syracuse Life Under- 
writers Association and officers of the 
trust departments of Syracuse at a joint 
dinner last week. 








BUYS SALT LAKE COMPANY 


The California State Life has bought 
the Intermountain Life of Salt Lake 
City. This merger gives the California 
State approximately $100,000,000 in force 
with admitted assets of $15,000,000 and 
expands the territory considerably. 





WRITES $300,000 LINE HERE 
H. G. Feldman of the Aetna Life in 
Pittsburgh was in New York this week 
and while here placed a $300,000 line. 





BIG LINE ON BANKER 
A line of $2,000,000 has been written 
on Elisha Walker, the New York finan- 
cier who is president of Blair & Co., Inc. 


ADDRESSES PITTSBURGH AGENTS 
Nathaniel H. Seefurth, president of 
National Service Publications, Inc., of 
Chicago, who recently addressed the Life 
Underwriters Association of New York 
City, was the speaker at a special meet- 
ing of the Pittsburgh Life Underwriters 
Association in the Chamber of Commerce 
Auditorium on Monday, April 16. Mr. 
Seefurth’s subject was “How to Write 
More Business Insurance on Principles 
of Partnerships and Corporations.” For 
several years Mr. Seefurth has devoted 
practically all of his time to the applica- 
tion of life insurance to the needs of 
corporations, partnerships and estates. 





FRANK PENNELL TALKS 


Frank Pennell, formerly editor of 
“Points” who is now general agent of 
the State Mutual in New York City, ad- 
dressed the second of the series of 
weekly meetings of the agency depart- 
ment of the Mutual Life of New York 
at the home office Tuesday morning, his 
subject being “Practical Sales Field 
Plans.” Mr. Pennell who is one of the 
outstanding producers of life insurance 
of the country brought out a number of 
interesting facts in his talk. 





STATE MUTUAL APPOINTMENTS 


Several appointments have been made 
during the past week by the State Mu- 
tual Life, according to announcement 
made by the company. They include 
Edmund F. Carey as general agent at 
Previdence, R. I.; J. E. Smartt, as gen- 
eral agent at Syracuse, N. Y., who suc- 
ceeds Herbert B. Husted, resigned in or- 
der that he may devote more time to his 
personal clientele. 


VETERANS’ INSURANCE 
The Johnson bill designed to liberal- 
ize world war veterans’ insurance passed 
the House of Representatives on 
April 16. 














$415,000,775.15. 


$36,006,103.34. 


visitation, or other emergency. 


5 th YEAR 





LiFe INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 

December 31, 1927 
Total Insurance in Force, over .. .. 
Total Number of Policies .. 


This insurance is backed by a Sinking Fund prescribed by statute 
amounting to $383,689,508.00. This fund is the Legal Reserve. 
: The other reserves carried by the Company on December 31, 1927, 
brought up its Definitely Allocated Liabilities to the total of 


This includes a reserve of $16,654,587.95 for policyholders’ Divi- 
dends to be paid or credited in 1928. 

To cover these liabilities the Company owned and held on Decem- 
ber 31, 1927, bonds, mortgages, and other property valued at 
$451,006,878.49, thus showing a Surplus of resources amounting to 


This Surplus is to provide against asset depreciation, epidemic 


The New Insurance paid for in 1927 was $524,797,698.00, the 
greatest year’s record in the Company’s history. 


of 
BUSINESS 


$2,764,000,000 
6,253,908 





trust institutions. 


need. 


197 Clarendon St., 





Complete Life Insurance Service 


All forms of Life, Endowment, and Term policies for personal protection, Joint 
Life Contracts, Total Disability, and Double Indemnity. ; 

All the new forms of Group, Wholesale, and Salary Deductions. Annuity Contracts 
to accommodate various situations, both single and annual premium. he 

Business Insurance in favor of firms, corporations and other enterprises; policies 
to Preserve Estates, cover asset depreciation and pay inheritance taxes; Life Insurance 
Trusts for the retention, care and payment of the proceeds of life policies to the 
beneficiaries through Annuities, or by means of trusts established in banking and 


Our organization is prepared to arrange life insurance protection to meet any 
For further information, address INQUIRY BUREAU, 
John Hancock Mutual Life Insurance Company 


Boston, Mass. 




















New General Agency 
Of Provident Uptown 


TO BE MANAGED, BY TUNMORE 


Will Be At 100 East Forty-Second 
Street; General Agent in Brooklyn 
for Many Years 








The Provident Mutual Life has de- 
cided to enlarge its agency force in Man- 
hattan and Westchester County by es- 
This 
general agency is in charge of John S. 
Tunmore who will open offices at 100 
East Forty-second street, York 
City. 

Mr. Tunmore for years has been gen- 
eral agent of the company in Brooklyn 
and has a branch office at 522 Fifth Ave- 
nue. The Brooklyn branch will retain 
its present location at 164 Montague 
street and the branch office at 522 Fifth 
Avenue will be consolidated with the new 
agency at 100 East Forty-second street. 


tablishing a new general agency. 


New 


Mr. Tunmore has been a life insurance 
man for thirty years. He is a graduate 
of the University of Rochester. His first 
work was in the railroad business. He 
then went with the John Hancock in an 
accounting capacity. Next he took up 
field work and resigned to go with the 
Provident Mutual where he remained for 
eight years in the home office in Phila- 
delphia. In 1912 he poned the agency 
in Brooklyn. 

At one time he was vice-president of 
the Life Underwriters’ Association of 
New York, and is also author of a vol- 
ume entitled “The Art of Selling.” In 
1921 his agency won the Provident Mu- 
tual cup for the best all-around agency 
contest based on production and conser- 
vation. Mr. Tunmore is well known in 
Brooklyn and Long Island club life and 
has also won distinction as a _ polo 

layer. 

The Wells & Connell general agency 
will remain in its present location at 33 
Liberty street. 





TO DINE PENN MUTUAL STAFF 


Penn Mutual officials will be enter- 
tained at dinner by the Board of Com- 
merce of Little Rock on May 1. Presi- 
dent Harvey T. Harrison of the board, 
expects that the affair will be one of 
the largest the city has ever held. Among 
Penn Mutual guests will be President 
Law, Vice-President Hart, George 
Wharton Pepper, the company’s counsel, 
J. Edward Durham, trustee and presi- 
dent of the Penn Mutual Agency Asso- 
ciation, and members of the company’s 
executive committee. Arkansas is Vice- 
President Hart’s own state, to which the 
company has recently returned, and the 
dinner is a sort of “welcome home” both 
to Mr. Hart and the company. 





I. S. ROBINSON DEAD 


Irving S. Robinson, aged 56, who for 
years was engaged in the life insurance 
business in Syracuse, N. Y., until 14 years 
ago when he came to this city, died fol- 
lowing an extended illness at his home 
in Auburn, N. Y. Before coming to Au- 
burn he was for years a member of the 
Syracuse Masonic quartet. He was a 
member of the chamber of commerce 
and identified with various community 
and welfare projects. He is survived by 
his widow, one son, his mother and three 
brothers. 





G. H. KNOLLMEYER DEAD 


George H. Knollmeyer, perhaps the 
oldest active representative of the Cen- 
tral States Life, in point of service died 
on March 31. He joined the company in 


its infancy and qualified for the first 
Central States Life Club ever organized, 
and for each succeeding club until ill 
health made active underwriting impos- 
sible’ for him. 
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Roger B. Hull Well 
Received In The South 


RAPS THE BANK OF _ ITALY 





In Address Before Richmond Associa- 
tion, Says It Strikes at Heart 
of Agency System 

Roger B. Hull, managing director of 
the National Association of Life Under- 
writers, was accorded a warm and enthu- 
siastic reception when he addressed the 
Richmond, Va., association at its April 
dinner-meeting. More than one hundred 
and fifty underwriters turned out to wel- 
come him and to hear him discuss the 
value and importance of co-operation. 
No life underwriter nor in fact any other 
individual can meet competition alone, 
he argued. The go-it-alone philosophy 
is untenable. There must be co-opera- 
tion to cope with modern-day economic 
conditions. 

Says Companies Withdraw 

In his address which was frequently 
punctuated with applause, Mr. Hull re- 
ferred to the Bank of Italy problem, 
characterizing it as “an insidious scheme 
striking at the very foundation of our 
agency system.” He was pleased to re- 
port that of the eighteen companies that 
had planted agencies with this institu- 
tion only three now remain, and he 
voiced the belief that at least two of 
these three would also withdraw. 

Mr. Hull came up to Richmond from 
Norfolk after addressing the life under- 
writers of that city. On account of a 
gerippy cold from which he was suffer- 
ing, he found it necessary to cancel 
speaking engagements in Raleigh, Char- 
lotte, Wilmington and = Spartanburg 
which he was scheduled to fill this week. 
He returned to his New York headquar- 
ters from Richmond, hoping to be in 


shape to resume his speaking tour 
through the South Atlantic states by 
May 1. His present plan is to visit 


Savannah first when he starts out again 
and then to go to Jacksonville and Mi- 
ami. Returning North he will make 
talks in Spartanburg, Wilmington, Char- 
lotte and Raleigh. 

Arouses Enthusiasm 

So great was the enthusiasm which 
he aroused at the Richmond meeting that 
twenty-two new members signed up be- 
fore the mecting was over. 

At the business session which preceded 
Mr. Hull’s address, the executive com- 
mittee submitted a report proposing re- 
vision of the by-laws reducing member- 
ship fees and making other changes af- 
fecting payment of commissions and 
eligibility requirements. 

It is proposed (1) that no life insur- 
ance commission shall be paid to any one 
in Richmond or ten miles thereof who 
is not a member of the life underwriters’ 
association: (2) that in order to be eligi- 
ble to membership in the association one 
must be engaged exclusively in the in- 
surance business in one or more of its 
branches and must be a proper person, 
in the opinion of the executive commit- 
tee, for membership; (3) that dues be 
reduced from $25 to $10 for managers 
and general agents; from $10 to $5 for 
field men, supervisors and home office 
executives; and from $5 to $3 for resi- 
dent agents, office employes and mem- 
bers of the press. Under the rules of 
the association, sixty days must elapse 
before the proposed changes can be act- 
ed upon. 





With the— 


conservation. 





—STEADINESS and STURDINESS 
of New England, coupled with age and 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 








Such is the 














than ever before. 
exceptionally good. 


Agencies are 


meet every need. 
Some splendid territory still 
Write for 





| ED MAYS 
| ST LOUIS ... 





Eastern States Are Buying More 


CONTINENTAL LIFE INSURANCE 


The reason—we have policies that you can sell, a coverage to 
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T. J. MOHAN’S NEW DUTIES 





Head of Southern Div. Eureka-Maryland 
Takes Over Work of Sup’t. 
E. H. Taylor 

Thomas J. Mohan, who for the 
past five vears guided the destinies of 
the Southern division of the Eureka- 
Maryland, and who was promoted to 
field manager in January of 1928, has 
taken over the work formerly conducted 
by E. H. Taylor, superintendent of agen- 
cies, and will handle this work incidental 
to his other duties. 

Mr. Taylor came with the Eureka- 
Maryland in 1924, when the Eureka pur- 
chased the $15,000,000 business and other 
assets of the Maryland Assurance Cor- 
poration. Since then Mr. Taylor has had 
charge of the general agencies of the 
old Maryland Assurance Corporation. 

Mr. Mohan is a man of wide experi- 
ence, having been in the life insurance 
business since 1902 and filling every ca- 
pacity in the field. The successful de- 
velopment of an ordinary field is not a 
new experience for Mr. Mohan, as he 


has organized many outstanding success- . 


ful general agencies in the past. His 
more recent successes in the establish- 
ment of the general agencies at Wilkes- 
Barre, Hazelton, Nanticoke, Scranton 
and Philadelphia are conspicuous exam- 
ples of his ability; the first two agen- 
cies mentioned having led the company 
in production for several years. Mr. 
Mohan is widely known among the in- 
surance fraternity and is very popular 
with the field force of the Eureka-Mary- 
land, 





ON WESTERN TOUR 

Thomas A. Keith, field supervisor of 
the Aetna Life, left last week on a tour 
of mid-western agencies of that com- 
pany. His first stop was at the Chi- 
cago General Agency. The remainder of 
his itinerary is: Indianapolis, Peoria, St. 
Louis, Kansas City, Topeka, Omaha and 
Des Moines. 


MEDICAL DIVISION 





Program for Division’s Meeting at 
American Life Convention in 
St. Louis May 2-4 

The program of the Medical Division 
of the American Life Convention which 
meets in St. Louis May 2-4 follows: 

Dr. J. B. Jack, Chicago: The Medical Ex- 
aminer and His Problems. 

Dr. D. M. Shawbrooks, Acacia Mutual: Prob- 
lems of Office Management in Medical Insur- 
ance Practice. 

Dr. William N. Anderson, American Old Line 
Life: The Clinical Interpretation of Systolic 
Heart Murmurs. 

John Neal, Abraham Lincoln Life: Public 
Responsibilities of Life Underwriters. 

Dr. Frank Harnden, Midland Mutual: 
sistent Practices in Writing Disability. 

Dr. Amand Ravold, St. Louis: Syphilis From 
an Insurance Standpoint. 

Dr. Charles E. Waters, Johns Hopkins, Balti- 
more: The Value of X-ray in Life Insurance. 

Dr. William Engelbach, St. Louis: Diseases 


of Myocardium. 
Dr. J. . Wear, Fidelity: 
Bladder Diseases. 


BLANKS COMMITTEE TO MEET 

The Committee on Blanks of the 
American Life Convention will meet at 
the Hotel Commodore, New York City, 
on May 7, with a special committee of 
the Life Insurance Presidents Associa- 
tion to consider changes in the blanks. 
The recommendations of the conference 
will be submitted to the blanks commit- 
tee of the Insurance Commissioners Con- 
vention for consideration by that body. 
The American Life Convention commit- 
tee will include Franklin B. Mead, chair- 
man, Lincoln National Life, Fort Wayne; 
George Graham, Central State Life, St. 
‘Louis, and Claris Adams, general 
counsel, 


Con- 


National Gall 








The Minneapolis agency of Edwin L. 
Pickhardt, general agent for the Connec- 
ticut General, have taken new quarters 
in the Security building, having moved 
their offices from the seventh to the sec- 
ond floor. The enlarged offices will af- 
ford better facilities for the housing of 
the Minneapolis organization. 


—.. 
— 


Franklin Life’s New 
Graded Premium Policy 


LOW PREMIUM FIRST 5 YEARS 





Minimum Amount Insurance [Issued 
Under New Policy; It Offers 
Many Advantages 





The Franklin Life recently announced 
that it has added to its other lines a new 
policy contract which will be known 4 


the Ordinary Life Graded Premium Pol. 


icy. 

The new policy will have a very loy 
level premium for the first five years 
From the sixth to tenth years, inclusive 
the premium is increased each year by 


5 anati 


approximately 8% of the level premiun ff 


charged for the first five years. The 
premium for the tenth year and _ there. 
after is again level. 

For age 35 the premiums are as fol- 
lows: 


Age 3 
Premium for first five years...... $1603 
Premium for sixth year............ 17.31 
Premium for seventh year......... 1850 
Premium for eighth year.......... 19.87 
Premium for ninth year........... 21.15 
Premium for tenth year and there- 
ANGE Si sine eemrenn ced mecriearcaees 22.43 


Waiver of premium disability at age 
35 may be added for an additional an- 
nual premium of thirty cents per $1.00 
of insurance. Disability income, includ- 
ing waiver of premium, may be added 
for an additional premium of $1.95 per 
$1,000. Double Indemnity may be added 
for $1.50 per $1,000. These premiums 
for waiver of premium disability, disabil- 
ity income, and double indemnity are 
not graded, but remain level throughout 
the life of the policy. 


Minimum Amount $3,000 


The minimum amount of insurance is- 
sued under the new policy will be 
$3,000. The policy will be issued to ap- 
plicants at ages 15 to 65 inclusive. 

The level premiums on this policy for 
the first five years, though higher than 
the rates for term insurance, are never- 
the-less much lower than the rates on 
the ordinary life, endowment at age & 
Policy for the same ages. It will also 
be noticed that after the grading of the 
premium during the sixth to tenth years 
has taken place, the level rate from the 
tenth year and thereafter is lower than 
the ordinary life rate at the attained 
age. The premium on this policy is a- 
ways lower than any other ordinary life 
level premium at attained age. 

On the whole, the policy offers many 
advantages, partaking of both term and 
ordinary life characteristics to an extent 
heretofore unattained, It should prove an 
exceedingly valuable addition to the 
Franklin line of policies. Heretofore, 
the term policy, which by its nature must 
be regarded as temporary insurance, has 
been the only policy the company has 
had to meet the need for a large amount 
of protection at a very low cost; and tt 
has often happened that people wh 
needed such protection objected to the 
temporary nature of term insurance. he 
new policy combines the advantages 
low initial cost with permanent protec: 
tion, thus completely avoiding «!! of the 
objections to term insurance, but retain 
ing its advantages in conjunction with 
permanent advantages. 
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1 — For + $74, 000, 000 i 
| F. H. Davis Testimonial 


/GUEST OF NEW YORK AGENCIES 





| Fine Production Achievement of 660 
' Agents in Honor of Vice-President 
Equitable Society 





The testimonial dinner tendered to 
» Frank H. Davis, second vice-president 
F of the Equitable Life Assurance Society, 


by the board of managers of the Met- 


eh 


P yopolitan district of the company was 


nded by 660 agents all of whom had 
itten at least $40,000 of paid life in- 
B surance during the first three months of 


» this year. There were 660 agents pres- 





FRANK H. DAVIS 


nt from the forty agencies of the Met- 


' ropolitan district. The business they 


F wrote was $74,000,000. The honor dele- 


gate from each agency had a place at 
the speakers’ table, two of them being 


F women. The Martin T. Ford agency 
had the largest turnout. 
The dinner committee consisted of 


§ Theodore M. Riehle, president of . the 
New York board of managers, Leslie C. 
York and I. A. Lewis. The speech- 
making was brief with Mr. Riehle act- 
ing as toastmaster. He briefly sketched 
the career of Mr. Davis from his Minne- 
sota days with the company, and told 
of the high regard in which he is held 
by the Equitable agency force. 

Mr. Davis highly praised the work of 


insurance agents, Competition in life 
insurance, he said, is largely eut- 
side of the business, referring to the 
struscle of so many interests for the 


possession of the dollar and the craze 
for luxuries. 

Mr. Davis declared that the responsi- 
bility of the agency was growing; that 
the companies were placing more de- 
pendence on them in valuating risks; 
and he felt that this movement would 
grow if agents would faithfully and ac- 
curatcly find out all about their risks 
and \ould communicate all the facts to 
the company. He said that the produc- 


—— 























HAD LED COMPANY FOR 23 MOS. 





Robbins & Simons Agency of Home Life 
Writing at Rate of Million 
a Month 

Robbins & Simons, general agents of 
the Home Life in New York, have the 
distinction of having led the entire 
agency field of the company for the past 
twenty-three months. The agency is now 
going at the pace of a million a month 
and for the first three months of this 
year stood 50% ahead of the same period 
last year. 

The effort of the agency at this time 
is being successfully concentrated on 
building a larger full-time staff and 
forming new contracts with brokerage 
and surplus writers. 

Five Robbins & Simons agents are 
on the company’s honor roll for March 
and the year to date. Mrs. Ann D. L. 
Coleman not only heads the Robbins 
& Simons Agency but the company as 
well for the first three months. Last 
year she ranked second on the company 
honor roll after having been with the 
agency for only ten months. Others on 


the honor roll are Mrs. J. K. Blakemore, - 


k. B. Skillings, F. Loggia and J. Magnor. 
The agency, in common with other 
Home Life offices, reports a steady and 
encouraging demand for the preferred 
whole life policy. The company itself 
reports that 60% of its business country- 
wide is now written on this plan while 
the term insurance issue is about 6% 





RESULTS OF NEW KEFFER PLAN 





Selaried Agents and Others Had 1,029 
Interviews and Wrote $481,200 
First Two Weeks 
John J. Outcault, sales production 
manager of the Roscoe H. Keffer 
Agency of the Aetna Life at 100 Wil- 
liam street, New York City, gave to The 
Eastern Underwriter this week a sum- 


mary of the accomplishments of the 
eighteen agents who recently started to 
work under a new plan which includes 
salaried men as well as those on a 
straizht commission basis. These men 
report for business at 8.30 each morning. 

During the first two weeks these 
agents made a total of 2,357 calls and 
received 1,029 interviews. $481,200 of 
business was written out of which $117,- 
500 was paid for. This represents four- 
teen applications for the first week as 
compared to thirty-three applications for 
the second week, showing an increase for 
the second week. It was also found that 
the salaried men’s record was a little 
better than that of the commission men 
as they turned in a larger average of 
calls than the others. It was pointed 
out, however, that this was merely based 
on the results of the first two weeks’ 
work and could in no sense be consid- 
ered as conclusive. 

Mr. Outcalt said the attendance at the 
morning meetings has been excellent, 
the men reporting with a regularity that 
has been most gratifying. 








tion achievement goal of agents was 
being advanced to the point where he 
thought that in the future agents would 
not be regarded as successful if they 
did not produce at least $250,000 a year. 











THE LIFE INSURANCE COMPANY OF VIRGINIA’ 


RICHMOND, VIRGINIA 
INCORPORATED 1871 


Admitted Assets, Over 56 million 
Insurance in Force, Over 333 million 
Payments to Policyholders in 1927, Over 4 million 
Total Payments to Policyholders Since Organization, 
Over 47 million 


JOHN G. WALKER, Chairman of the Board 


BRADFORD H. WALKER, President 





D. C. KEANE MAKES GOOD TALK 





General Agent, Massachusetts Mutual, 
Tells Agents They Do Not Take 
Business Seriously Enough 
Donald C. Keane, of the Keane-Pat- 
terson Agency, Massachusetts Mutual 
Life, gave a talk to the staff of the 
Dewey R. Mason Agency, of the Aetna 
Life, one day last week which was full 
of interest and valuable information for 
life insurance 


He said too many agents enter the 
presence of a prospective client with 
only the vaguest notion of what they are 
going to say to him: they rely upon 
stereotyped arguments to carry the in- 
terview through to a successful conclu- 
sion, whereas they should be so well 
grounded in their business as to be able 
to meet forcefully and decisively every 
objection raised. : 

Speaking of his own experience in sell- 
ing life insurance, Mr. Keane said he 
was never bothered by what a prospect 
might say to him in the course of the 
interview; that the only disturbing thing 
for him was the ring of the telephone 
bell, for that was not only disconcert- 
ing but sometimes meant the killing of a 
sale. 

Mr. Keane discussed the cold canvass 
method which he advocates very strong- 
ly, especially for young men who are 
starting in the business. Answering a 
question as to whether or not he favored 
a regular sales talk to be used by. the 
agent in every case, Mr. Keane said he 
was in favor of the unexperienced 
agent’s using such a talk in the begin- 
ning; that it was better than going to a 
prospect without any definite ideas. 

He was of the opinion that most men 
who come into the life insurance busi- 
ness do not take the business seriously 
enough, and that to succeed in it one 
must take himself seriously. He said 
some agents worry too much about 
trivial matters instead of mastering the 
essentials of the business. 


salesmen. 


BANKERS LIFE ELECTION 





Stockholders Re-elect All Officers for 
Another Year; O. B. Jackman, Ap- 
pointed Sup’t. of Agencies 
O. B. Jackman, formerly assistant di- 
rector of agencies for the Bankers Life, 
has been made the company’s superin- 
tendent of agencies. The new title was 
conferred upon Mr. Jackman by the 
board of directors at their annual meet- 
ing which followed immediately after the 
annual meeting of the company, held at 

the home office. 

In the neighborhood of 300 policyhold- 
ers attended the meeting which was pre- 
sided over by President Gerard S. Nol- 
len, with Vice-President and Treasurer 
George W. Fowler acting as secretary. 
The policyholders of the company re- 
elected C. L. Nourse, prominent Des 
Moines attorney, to be a member of the 
board of directors. 

In addition to naming Mr. Jackman 
as superintendent of agencies, the board, 
at its annual meeting, re-elected all offi- 
cers of the company as follows: Gerard 
S. Nollen, president; W. W. Jaeger, vice- 
president and director of agencies; G. 
W. Fowler, vice-president and treasurer; 
and B. N. Mills, secretary and adver- 
tising manager. 
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OPENS UPTOWN OFFICE 





J. C. McNamara Organization Desires 
to Render Better Service in 
42nd Street District 
The John C. McNamara Organization 
of the Guardian Life, 25 Church street, 
New York City, opened new offices in 
the Graybar building, April 1. The main 
reason for the establishment of this 
branch office is the desire to render bet- 
ter service to the brokerage and inde- 
pendent insurance fraternity in the For- 
ty-second street district. The building 
of a new unit of full time men also is 

contemplated. 

John T. Balfe, a senior supervisor of 
long experience in the McNamara or- 
ganization, will have the title of broker- 
age manager and will be in charge of the 
activities at the uptown office among 
surplus, independent and general writ- 
ers of life insurance. Mr. Balfe, who is 
a graduate of Notre Dame, entered the 
life insurance field shortly after leaving 
college. After he had become experi- 
enced in selling life insurance, he was 


put in charge of the agency’s uptown 
activities. 
The development of a full time per- 


sonnel at the Graybar office will be di- 
rected jointly by Donald Russell and 
Edwin M. Wolfe whose appointments as 
agency managers at the uptown office 
were announced recently. Mr. Russell 
has made an outstanding success of per- 
sonal production, last year having a paid- 
for record of $1,150,000, and a perform- 
ance this year proportionately far in 
advance. He was educated at Andover 
and Princeton, graduating in 1926, and 
at the age of 24, looks forward to even 
greater achievements. 

Edwin Wolfe is a Yale man, having 
matriculated there in 1926. He entered 
the life insurance business almost imme- 
diately after leaving college and was 
successful from the start. Last year he 
paid for $525,000 of business. He is a 
strong advocate of direct mail methods. 


NEW COVERAGE GROUPS 


Through the Connecticut General the 
John D. Scott Steel Foundry Co., Hart- 
ford, have taken out a group life policy 
covering the employes, the foundry firm 
to pay part of the premium and the 
employes the balance. The plan pro- 
vides for $1,000 life insurance for each 
employe, payable at his death to a bene- 
ficiary, or to himself, should he become 
totally and permanently disabled before 
age 60. Other concerns who have re- 
cently taken Connecticut General group 
life contracts include the following: 
Penn Yan Boat Co., Penn Yan, N. Y.; 
H. H. Robertson Co., Pittsburgh; Inter- 
State Milk Producers Association, Phila- 
delphia; Waters Lumber Co. and the 
Harris Hardware Co., Washington, N. 
*.; Williamson Bakery, Williamson, W. 
Va.; Peerless Roll Leaf Co., Inc., ig 
the Dean & Barry Co., Columbus, 


INSURANCE FOR HOME OWNERS 


The Adco Realty Corporation of Hack- 
ensack, N. J., has made an arrangement 
with The P rudential for the issuance of 


policies covering both sickness and death 
for the owners of the property which 
the realty company is developing. The 
chief purpose of the policies is to pro- 
tect the heirs in the event a home owner 
dies before the second mortgage on the 
property has been paid in full. 








George T. Smith, Vice-President 
Chas. F. Nettleship, 2nd Vice-President 





The Colonial Life Insurance Company of America 
Insurance in Force 
ONE HUNDRED MILLION DOLLARS 
1927 Showed Greatest Gains in History of Company 
Wide Variety of Ordinary and Industrial Policies 


Give Agents Unusual Money Making Opportunities. 
OFFICERS 
E. J. Heppenheimer, President 


Home Office—Jersey City, N. J. 


E. C. Wise, Treasurer 
S. R. Brown, Secretary 
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METROPOLITAN’S ARBITRATION 
PLAN 

The Metropolitan Casualty’s plan for 
arbitration of its automobile accident 
claims for an experimental period of one 
earlier, under 
the rules of the Arbitration 
Society is a real innovation and will be 
Not only 
insurance 


year beginning June 1, or 


American 
will 


welcomed by the courts. 


casualty from 
but it 


casualty 


it help to free 


vexatious litigation will enhance 


the practical value of insur- 


ance to the public. 


In fairness to the assured the Metro- 
politan has confined its offer to the usual 
policy limits of $5,000-$10,000, feeling that 
it cannot control the procedure where 
the assured’s excess liability is also in- 
volved. ‘ 

The credit for the plan goes to Ed- 
mund J. Donegan, first vice-president and 
counsel of the who has long 


felt that court congestion is a more se- 


company, 





rious problem than automobile traffic 
congestion on the highways. 
ONE TYPE OF INSURANCE CON- 


FLAGRATION WHICH CAN’T 
BE GUARDED AGAINST 

There can be prevention against fires, 
accidents, floods and other catastrophes 
and hazards on which insurance compa- 
nies pay a lot of money, but not against 
Even the coming of a tornado 
The 
elements descend upon the hapless coun- 


tornados. 
is frequently not forecasted. angry 
trvside and city, and in the matter of a 
minute of five at the 
most, pass on leaving death and destruc- 
its wake. All the 
man has not been able to put up a bar- 
rier of any kind. of the 
greatest enemies of the peace and con- 


two, sometimes 


tion in ingenuity of 


Tornado is one 


tentment of the fire insurance companies 
which give 
frightful losses. 

The terrors of tornado were no better 
illustrated than the one in St. 
ago. An 


indemnity against these 


Louis 


scme months examination of 


the tornado losses sustained by the fire 


insurance companies was taken from 
their annual report filed at Jefferson 
City, Mo., and shows that the prelimin- 


ary estimates of loss in excess of $10,- 


000,000 were not exaggerated. In fact, 
tornados in Missouri last year cost stock 
fire insurance companies alone about 
$15,000,000. In deducting else- 
state, the St. Louis losses 
reached $13,000,000. The 
gross losses in Missouri last year on tor- 
nados were $18,426,000 
ance in authorized companies $3,512,000. 

Net 


leading companies follow: 


losses 


where in the 


may well have 


and the reinsur- 
some of the 


losses incurred by 


Aetaa, THarthord: «<<<. .4.00- $259,743 
American, Newark ....... 189,692 
Bere re rere 428,544 
Fidelity-Phenix ..<..00...+ 518,161 
AAO IE Ten arts 218,058 
Commercial Union ....... 118,622 
American Central ......... 254,639 
PRE. secon heasee nec 103,858 
Northern of N. Vie c.5cc0 119,000 
Ceited: Biates .40c csv sacs 79,900 
Fire Association ......... 153,800 
Fireman's Fund «.......... 114,047 
Firemen’s of Newark ...... 224,588 
General of Seattle ........ 91,891 
Ces: TA iicedaxccecsce 98,600 
Globe & Rutgers ....666.% 98,527 
Great American .......... 244,216 
MR bane andii hehe 608,178 
Liverpool & Lon. & G..... 322,425 
ONE. Bi acnutek aeons os 153,049 
National of Hartford...... 276,281 
Insurance Co. of N. A..... 242,028 
Phoentx,. Conn. .ss26.500% 255,311 
Phoenix, London ........ 104,797 
Rhode [sland «sccsescccs 194,053 
RUNAE icin seen ene aan seue 162.298 
Simca a aunacceesoaee 199,000 
es EEOC ee 121,521 
SPTINGNCIG os sikvee obesdincee 369,270 
Marttorad Fire ...8s.5.5< 363,064 
North River, Ni. V.50% ss 213,531 
TREE. Sosecccesesaves 86,906 
ee eee ae ee eee ee 128.844 
Po ie | ll a a a ra eres 137,717 
a rrr rer ee 257,260 
RERUN 55 cere cctut akiaree aieists te 89,000 
Northwestern Nat. ....... 518,189 


Norwich Union ........... 95,289 


National Reserve ......... 148,885 
Bareka-Security § os.06050:00 106,572 
N. Y. Underwriters ...... 395,628 
RRMONS Woe cdi an Sie eurecteacs 93.025 
Merchants of N.Y. 25.0% 102,520 
National Liberty .......... 531,629 
Nation: Union Fire ...... 213,770 

ew Hi: impshire cokes 171,189 
Pe RROFIVEMID 006s cd iseees 150.961 
Northern of England...... 275.755 
Conn. of Hartford ....... 154,067 


eS ee ee eer 285.640 
Milwaukee 
Scottish N. & 


RAISING CAPITAL AND SURPLUS 


Reliance Casualty to Reduce Par of its 
Stock to $5 and Issue 60.000 Shares 
of New Stock at $12.50 
The board of directors of the Reli- 
ance Casualty passed a resolution this 
week recommending to the stockholders 
who will meet next Monday that the 
present par value of the outstanding 
stock of the company be reduced to $5 


a share. This will be accomplished by 
the issuance of twenty shares of new 
stock for one share of the old. In this 


way 60,000 shares of new stock will be 
created instead of the present 3,000 
shares. 

The new stock will sell at $12.50 a 
share—$5 going to capital and $7.50 goirg 
to surplus. This will result in an in- 
crease in the company’s capital from 
$300,000 to $600,000 and an increase of 
$450,000 in the surplus bringing that item 
up to $600,000 also. 

Stockholders of record as of April 20 
will be given the right to subscribe to 
twenty shares of new $5 par stock for 
each one share of $100 par stock. These 
rights will expire on May 21. 

Just as soon as the new capital and 
surplus is paid in, the company will 
mzke application to enter ten additional 
states, including New York, and _ will 
write all casualty and surety lines. 





SOCIALISTS AND INSURANCE 

At the annual convention of the So- 
cialists party here a few days ago a 
proposition to incorporate a_ fraternal 
insurance society in the Socialist party 
was turned down. 





UNIVERSAL INDEMNITY STARTS 
The Universal Indemnity of Newark 
started business this week, specializing 
on automobile liability which department 
will be under the management of F. S 
Bowen, 110 William street, New York. 


Getting Real Facts On 
Farm Loan Problems 


INSURANCE MEN ON COMMITTEE 


Robert Lynn Cox, Chairman; John D. 
Sage and Herbert M. Woolen 
Among Other Members 


The interest of the 
Chamber of 


States 
agricul- 
America, especially in 
has been under dis- 
cussion in the way of mortgage indebt- 
edness of farms, 


United 
Commerce in the 
tural situation of 


everything which 


foreclosure frequency 
and similar problems, is resulting in an 
informative and authentic survey of the 
The facts about first mort- 
gage farm loans and the relations of the 
farmers to the institutions making the 
great bulk of the farm loans have not 
hitherto been covered so comprehensive- 
ly as they will be presented in the forth- 
coming report. 

Lewis E. Pierson, chairman of the 
American Exchange-Irving Trust Co., 
New York, and president of the United 
States Chamber of Commerce, and Ju- 
lius H. Barnes, formerly president of the 
Chamber, and for several years a leading 
figure in the Minnesota grain business, 
were both convinced that a farm mort- 
gage investors’ committee should be ap- 
pointed by the Chamber for the purpose 
of getting clear-cut facts in order that 
the public might intelligently understand 
just what the farmers’ problems are in 
connection with first mortgage loans as 
well as the attitude of lenders. Mr. 
Pierson appointed the following com- 
mittee: 

Chairman: Robert Lynn 
president, Metropolitan Life. 

Julius H. Barnes, Barnes-Ames 
ork, 

J. F. Reed, 
reau, St. Paul. 
_John D. Sage, 
cinnati. 

John M. Stalker, 
Detroit. 

Herbert M. Woollen, 
Central, Indianapolis. 

A. A. Zitn, vice-president, 
Co., Kansas City. 

Some of the Facts Sought 

Several meetings have been held and 
after discussion questionnaires were got- 
ten out which among other things asked 
the amount of first mortgage farm hold- 
ings, the number of foreclosures, facts 
relating to foreclosures such as whether 
they are after first delinquency, circum- 
stances relating to aiding borrowers if 
they cannot pay, whether chattel mort- 
gages are accepted for crops, and how 


situation. 


Cox, 


vice- 


New 


second 
Co, 
president, Minnesota Farm Bu- 
president, Union Central, Cin- 
vice-president, Union Trust, 
president, American 


Commerce Trust 


farms are handled if there is a fore- 
closure. 
In life insurance the questicnnaires 


have been answered by both the Asso- 
ciation of Life Presidents and the Amer- 
ican Life Convention companies. Re- 
plies have been received from life com- 
panies holding more than 80% of the 
farm mortgages. The savings banks, 
Western trust companies and other large 
lenders of farm mortgages have also 
been prompt in answering the question- 
naire. 

At the present time the committee is 
engaged in analyzing the questionnaires 
for the report. Figures will be reported 
in geographical groups with special rela- 
tions to what is grown on the land in 
the groups. They will include the cot- 
ton states group, corn belt, citrus fruit 
states, dairy country, cattle ranges, to- 
bacco sections and truck farming. 





Lewis A. DeBlois, safety engineering 
expert of the National Bureau of Cas- 
ualty & Surety Underwriters and a past 
president of the National Safety Coun- 
cil, presided at a committee meeting in 
New York last week to discuss the plans 
being made for the annual convention 
of the National Safety Council, to be 
held at the Hotel Pennsylvania on Oc- 
tober 1-5. Mr. DeBlois said that at least 
5,000 delegates were expected to attend 
the convention. 


The Human Side 





A. L. Kirkpatrick, secretary and treas- 
urer of the Casualty Information Clear- 
ing House, will become associated with 
the home office of the Continental Cas- 
ualty in its liability department. A grad- 
uate of the University of Michigan he 
entered the casualty insurance business 
immediately following his discharge from 
the army in 1918, becoming associated 
with the National Bureau of Casualty & 
Surety Underwriters, then known as the 
National Workmen’s Compensation Servy- 
ice Bureau. 

Subsequently, he served as actuary of 
the Michigan Mutual Liability Co. of De- 
troit and as chief statistician of the Globe 
Indemnity ‘Co. in its home office. While 
with the Globe, Mr. Kirkpatrick repre- 
sented that company on the Actuarial 
Committee of the National Council on 
Compensation Insurance during the gen- 
eral revision of Workmen’s Compensa- 
tion rates in 1920. He is a Fellow in 
the Casualty Actuarial Society. Last 
year he was responsible for the initia- 
tion and carrying out of the plan of the 
“Insure in April” campaign for automo- 
bile insurance which was held in Illi- 
nois, Indiana and Michigan. 

_ ec 


Mrs. W. Reginald Baker, Republican 
National Committee-woman for New Jer- 
sey, and wife of the president of the 
Newark Life Underwriters Association, 
was the guest of honor at the luncheon 
of the Elizabeth Women’s Republican 
Club on Wednesday. She gave a short 
address on “Hoover for President.” 


Charles G. Seaith, cuties of the 
Great American, has returned to New 
York from the Pacific Coast where he 
has been vacationing for several weeks. 

* 


William D. O’Gorman, Jersey ity 
manager of O’Gorman & Young, promi- 
nent Newark agency, was elected a di- 
rector of the Reliance Casualty this 
week and also a member of its finance 
committee. Mr. O’Gorman has had 4 
wide experience in financial matters. 

* 


Joseph R. Russell, of Russell & Zies 
ler, well known New York City agents 
of the Aetna (Fire) and its affiliated 
companies, accompanied by Mrs Rus- 
sell, sailed Saturday morning on_ the 
“France” for a two months’ trip in Italy, 
Switzerland and France. 


C. & S. CLUB DINNER APRIL 26 
The Casualty & Surety Club of New 
York will hold its spring dinner meetin 


on April 26 with Charles A. Craig wel 








merly comptroller of the City ©! 
York, as the principal speaker. 
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An Uncomfortable Session 


I hear that the chief of a big group 
of fire companies became so bored and 
irritated by excuses which field men gave 
for production activities not being satis- 
factory that he called them in for a con- 
ference. When they had gathered be- 
fore him he said he would read an ar- 
ticle which some pessimist wrote and 
ask them if the sentiments expressed 
therein were those of a grouch or 
whether they fairly represented condi- 
tions which those present could attest 
as existing in their own fields. 


Thereupon, the article was read. It 
told of keen, heedless, unscrupulous com- 
petition; of various subterfuges to get 
business; and went through a gamut re- 
cording those conditions which keep spe- 
cials awake at nights. When the presi- 
dent concluded there was a general ac- 
quiescence that the man who wrote the 
article must have been a field man him- 
celf so accurate were his deductions; so 
keen his perspicacity; so correct his re- 
porting abilities. 

“Ahem,” said the president. Then he 
showed the specials the date on the ar- 
tice. It was clipped from an insurance 
newspaper about a quarter of a century 
or so old. While the specials were try- 
ing to look comfortable the president 
gave them a chunk of philosophy say- 
ing that a similar article could very well 
be written in 1950, or any other date, 
and would probably be just as accurate; 
also that if there were no competition 
there probably would be no need of spe- 
cial agents of the fine abilities of those 
who were seated in the room. 

* ok Ok 


Great Printing Plants 

Scme of the most effective printing 
establishments in the United States are 
owned by insurance companies. The 
largest printing establishment in the en- 
virons of Greater New York is said to 
be the plant of the Metropolitan Life 
on Long Island. The new printing es- 
tablishment of the Union Central Life 
on the ground floor of its home office 
annex which was recently opened, is re- 
garded by all the printers of Cincinnati 
as an ideal establishment. 

+ * # 


Bchind The Scenes Of A Trust Company 

What happens at an officers’ confer- 
ence in a trust company? It is not 
often that outsiders are permitted to 
peek behind the scenes officially; hence, 
the following cross section picture of a 
recent meeting of officers of the Detroit 
tust Co. will throw some light on the 
subject : 

1. In a certain trust where stocks 
are held, at the request of the maker 
ot the trust, stock subscription rights 
‘re offered. A careful analysis of the 
“nation was presented by a competent 
‘Meer and certain action recommended. 
2. Defaulted bonds were taken over 
at the time one of eur customers cre- 


















ated a trust with us. Shall we hold on 
to the bonds, or sell out now, or is there 
a chance for the bonds to recover? 

3. An. officer presented a review of 
the apartment house situation in Detroit 
upon which we are to judge requests for 
mortgage Icans on this type of prop- 
erty. 

4. A corporation has asked us to ac- 
cept a trusteeship under a mortgage for 
their enterprise. Is the adventure sound? 
5. Formerly two officers’ signatures 
were required on certificates of deposit. 
It was suggested that only one be used. 

6. A report was made of a recent 
survey showing that not one dollar that 
we have invested in mortgages for our 
trusts is in default. In some cases we 
are instructed by the person who cre- 
ates a trust to hold out certain mort- 
gages. Such mortgages are not included 
in this survey. 

* * x 
A Newspaper Aviation Review 

The New York “American” on Mon- 
day of this week got out its first annual 
aviation review. White & Dart, Inc, 
New York insurance brokers, had a page 
ad about airplane coverage. According 
to their issue there are only nine women 
pilots in America, only one of whom is 
a mechanic, Miss Ruth Nichols of Rye, 
N. ¥. 

There is a long story in it about the 
Guggenheim Fund for which Col. Charles 
A. Lindbergh toured America. The cor- 
rect name of this foundation is the Dan- 
iel Guggenheim Fund for the Promotion 
of Aeronautics. It was founded in 1926 
for the purpose of furthering the science 
of aeronautics and stimulating an inter- 
est in commercial aviation. Mr. Guggen- 
heim gave $2,500,000 to the fund. 

In consulting various articles in the 
review I notice that in 1927 in air trans- 
portation the casualty ratio was one to 
1,413,000 passenger miles. In the air op- 
erations of the United States the cas- 
ualty ratio was one to 1,413,330 passenger 
miles. 

* * * 


All In A Day’s Work For An 
Insurance Paper 
“The National Underwriter” is the only 
insurance newspaper which has a _ hall 
that it rents to women’s clubs. The paper 
is occupying two old houses in Cin- 
cinnati near the river front and the 
ground floor of one of the houses is 
equipped with a piano and quite a num- 
ber of meetings of women’s organiza- 
tions have been held in it. 
* ££ * 


Hughes And Davis At Judge Day 
Funeral 

Among the many distinguished men 
who attended the funeral of Judge Will- 
iam A. Day, chairman of the board of 
the Equitable Life Assurance Society, in 
New York last week were two men who 
had run for president of the United 
States. They were Charles E. Hughes 
and John W. Davis. 


Quick Traveling Specials 

A number of fire and casualty insur- 
ance companies are looking into the 
question of the use of automobiles by 
special agents. There have been com- 
pany complaints that special agents are 
covering too many towns superficially 
and not inspecting as many risks as they 
formerly did in the old travel-by-train 
days. 

a 
Takes Shot at Rival Appraisal 
Companies 

The Continental Appraisal Co. of 80 
Maiden Lane, New York, which claims 
a clientele of 10,000, is out with a shot 
at appraisal concerns which are offering 
certain inducements to brokers. The ap- 
praisal companies take inventories for 
use of the assured in case of loss. 

Here are some of the comments made 
by the Continental Appraisal Co. in a 
letter to the insurance fraternity: 

“One appraisal concern, the head of 
which knows nothing about the business, 
made no effort recently to effect a loss 
adjustment, with the result that the man 
received a third of his value. The same 
company was given an opportunity by a 
large brokerage house to make an ap- 
praisal and we were asked to make a 
new one two weeks later. Another new 
appraisal company which claims to have 
the only real organization and who, we 
understand, pays $18 a month rent to 
house the same, is making use of a free 
lance who was a writer for us some time 
ago and who now writes us that he 
would like his brother to enter our em- 
ploy to learn the business. This man 
has been employed by nearly all the local 
companies. It is impossible in a short 
treatise to explain the intricacies and 
knowledge necessary to be an appraiser. 
After a basic knowledge it takes years 
of training with a well governed com- 
pany to be efficient. 

“Tf an appraisal is properly executed 
and the assured suffers a loss, unless 
the heads of the appraisal concern are 
themselves conversant with vz'"es and 
with the technical matter or aajustments, 
the thing is of little value. This is one 
of the points that is overlooked by the 
small broker. Where are the thousands 
of appraisals made by defunct compa- 
nies? And what good are they without 
the support of the organization ? 

“Have any of these so-called appraisal 
companies a man who can tell the dif- 
ference between an Early American and 
English pie crust table; an Early Amer- 
ican chair from an English chair? Or 
price any fine American or English fur- 
niture on present day values? Or give 
the name and value of tapestries, tex- 
tiles, prints? Do they know anvthing 
about Italian or Spanish art, Chinese 
porcelain, etc., etc.? They do not. And 
if they say they do, let them prove it. 
This can be done in various ways. Take 
them to name the article properly and 
then value it. There will be few that 
will accept this challenge. This will ex- 
plode the idle talk of price for appraisal 
work and every other exaggeration by 
the fakir who attempts to ape the sound 
company. 

“With few exceptions, by men who 
have vision and are interested in the cli- 
ents’ welfare, the insurance fraternity 
have been complaisant regarding their 
selection of appraisers. You can con- 
sider the jeopardy they are placing their 
clients in when they consider everyone 
in this profession on a par. There are 
not twenty dealers in antique furniture 
in New York that really know. You 
cannot therefore expect the layman to. 
Consider that antique silver has gone 
up 150% in three years. Fine antique 
furniture, tapestries, prints and textiles 
from 50% to 300% in a similar period, 
depending on quality, kind, etc., and they 
are bound to continue to ascend. How 
can your assured be covered or adjust 
on an equitable basis without an ap- 
praisal made by sound and acknowledged 
experts? Unless this is done you will 
have the kind of settlements that are 
causing much present dissension in the 


field.” 


An Agency’s Jaunt To New York 
Down in Greensboro, N. C., there is 2 
live insurance office called the Merrimon 
Insurance Agency, headed by W. B. 
Merrimon, and general agents of the 
Aetna Life and Affiliated Companies. 
The agency is twenty-five years old. One 
feature of the anniversary celebration is 
a week’s trip té New York and Hart- 
ford made by nine agency members and 
reporting agents. Each of the agents 
qualified for the trip by writing a certain 
amount of business the last four months 
of 1927. 
$= &s 
Newspapermen As Incorporators 
W. Eugene Roesch, Frederick B. 
Humphrey and Thomas J. Cullen of the 
staff of “The Spectator,” insurance news- 
paper, are three of the incorporators of 
the American Fire Reinsurance Corpor- 
ation, now being organized in this state. 
--s ° -* 
Accident Dictionary From England 
Pitman’s Dictionary of Accident In- 
surance, edited by J. B. Welson, a Brit- 
ish lawyer, and illustrated with forms 
and other documents, has been published 
by Sir Isaac Pitman & Sons, Ltd., Lon- 
don, and a copy has been received by 
the Insurance Society of New York. 
There are many pages devoted to Third 
Party claims, motor insurance and other 
interesting topics. 
eee 
Lunch Hazards 
A real problem at lunches in the in- 
surance business is not how to continue 
getting interesting talkers but how to 
clear the room or hall of smoke after 
the first hour. The prevalent custom of 
cigarette smoking gives way at lunches 
and dinners to cigar smoking and be- 
fore some of these lunches adjourn now- 
adays some guests are almost at the 
passing out stage because of the thick 
atmosphere. Lunches in New York are 
running entirely too long. I went to 
one the other day which had not ad- 
journed at 3 o'clock. There should be 
fewer courses and fewer speakers. One 
good talker is enough for the average 
lunch. When three or four are intro- 
duced the guests chafe a lot. 
: * * 
Not Easy To See The President 
Officers of one insurance company ad- 
vise me that outsiders and strangers can 
see the president quicker than they can. 
There is another company where a de- 
partmental head can see the chief ex- 
ecutive on an average of only once in 
three weeks. 
© «2 4 
Lloyd’s Takes “Times” Memorial To 
New Home 
The mural tablet of marble commemo- 
rating certain services of the London 
“Times,” which was unveiled at the Royal 
Exchange on August 20, 1846, has just 
been moved to the new Lloyd’s build- 
ing. The circumstances in which the 
tablet was unveiled are described in the 
‘Official History of Lloyd’s. A replica 
of the tablet, which refers: to “the ex- 
posure of a remarkable fraud upon the 
mercantile public,” is in “The Times” 
building in London. 
+ 8 


New Skyscraper on Cincinnati Highway 

The American Druggists’ Insurance Co. 
is building a new gigantic building out 
on the new Central Parkway in Cin- 
cinnati. It will be one of the most at- 
tractive business structures in the city. 





INSURANCE RADIO TALK 

L. R. Alexander, connected with the 
Hoey & Ellison Life Agency Inc., New 
York, has arranged to deliver a series 
of talks on life insurance to be broad- 
cast over Radio Station WPCH each 
Thursday evening from 7:30 to 7:45. 
These talks are a general discussion of 
the subject and do not deal with any 
of the statistics pertaining to life insur- 
ance. Mr. Alexander has arranged to 
conduct a “Question Box” and will en- 
deavor to reply to all inquiries relative 
to life insurance that may be addressed 
to him by the radio public. 
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FIRE INSURANCE 











Temporary Lull on 
New Jersey Front 


PROPOSAL IS EXPECTED SOON 





Some Concrete Plan Likely to Come 
Before Meeting of E. U. A. Next 
Week; What Agents Wish 
This week has brought a lull in the 
New Jersey fire insurance commission 
situation as far as publicity is concerned. 
Behind the scenes, however, both the 
companies and the agency forces are 
working steadily for some sort of satis- 
factory plan that will lead to the com- 
mission uniformity now compelled by 
law. The big point of difference be- 
tween the plans of companies and agents 
is that the former want a commission 
scale as low as consistent with present 
rates and past commission payments 
while the agents hope for an increase 

in the general level of compensation. 

The executive committee of the East- 
ern Underwriters’ Association met Tues- 
day afternoon to go over ‘some of the 
suggested ways and means of conform- 
ing with the recently enacted New Jer- 
sey law. The committee received a re- 
port from the N. J. Department as to the 
exact legal requirements. Next Tues- 
day the executive committee of the 
E. U. A. meets again and on Wednesday 
there will be a full meeting of the as- 
sociation at which time some interesting 
developments are promised. Meanwhile 
the companies are not giving their plans 
out prematurely. 

Unofficially, many of the New Jersey 
agents in the ordinary territory sections 
are secking either a flat 25% commission 
scale, as they publicly announced as their 
wish at the agents’ association meeting 
several weeks ago, or a graded scale of 
20 and 30%, which in the end would av- 
erage about 25%. 

It is hardly conceivable that the com- 
panies will grant such a scale, calling 
for an increase in acquisition costs in 
a large part of New Jersey, unless they 
feel the Hudson and Essex county agenis 
will accept it. In this event the Saving 
in expenses on the business of these 
two counties would about offset the in- 
crease elsewhere. 

Company executives reiterate once 
more their statement that competitive 
conditions and the present level of fire 
insurance rates will not permit of a gen- 
eral boosting of fire insurance commis- 
sions. The companies in the past have 
lost heavily in such moves through the 
successful raiding by mutuals and non- 
association stock companies. The pre- 
ferred risk mutuals will have some fine 
targets to shoot at if agency commis- 
sions are made so high that the stock 
companies cannot begin to lower their 
rates to the level of those quoted by the 
mutuals. 

Some of the New Jersey agents’ lead- 
ers have been seen about the corridors 
of the National Board of Fire Under- 
writers’ building this last week and the 
opinion prevails that both the agency 
and company forces want some definite 
plan proposed shortly. Right now the 
agents do not know what their exact 
commissions are and the companies are 
in the dark as to what their New Jersey 
business is costing them. Whatever plan 
comes eventually from this tangle will, 
of course, not be settled to the satisfac- 
tion of any party until the New Jersey 
Insurance Department has decided what 
is “reasonable” as required by the 
terms of the law. In this power of the 
insurance department lies one big hope 
of the fire insurance companies that they 
will not be forced to pay commission 
rates beyond what ordinary intelligence 
would define as reasonable. 


Promoting Prosperity 
Through Insurance 


THEME OF WASHINGTON MEET 





President Smith of National Fire, Comm. 
Wysong of Indiana, and Banker 
Will Address C. of C. 





Promofing prosperity through insur- 
ance will be the theme of a special in- 
surance group session to be held during 
the sixteenth annual meeting of the 
Chamber of Commerce of the United 
States at Washington, May 7 to 11. 

Leading insurance representatives from 
many parts of the country have been 
invited to attend this group meeting. H. 
A. Smith, chairman of the national cham- 
ber’s insurance advisory committee, will 
preside and will deliver an address on 
“Insurance Service, 1927-1928.” He will 
discuss the work of the insurance advis- 
ory committee and the chamber’s insur- 
ance department during the last year. 
One of the main functions of the insur- 
ance department is to bring business men 
and insurance into closer contact in or- 
der that each group may better under- 
stand the problems and viewpoint of the 
other. Mr. Smith will indicate the prog- 
ress made in this direction, showing how, 
through team work, insurance has been 
helpful to business and business helpful 
to insurance. 


“Insurance and the State” will be pre- 
sented by Clarence C. Wysong, commis- 
sioner of insurance of Indiana. Because 
insurance is not interstate commerce, it 
is a subject for state supervision and 
regulation. Mr. Wysong, who is respon- 
sible for the supervision and regulation 
of insurance companies operating in In- 
diana, is well qualified to discuss the re- 
lationship between insurance and_ the 
state. 

The third and concluding address will 
be delivered by Ralph S. Child, of Bon- 


bright & Co, New York. His subject 
will be “Insurance and the Public,” with 
especial reference to investments. The 


annual premium income of insurance 
companies today is $4,200,000,000, and 
they have assets of more than $15,000,- 
000,000. Insurance not only serves its 
primary purpose of indemnifying its pol- 
icyholders in the event of loss, but also 
assists in promoting prosperity through 
the investment of this tremendous sum, 
thereby providing needed capital for in- 
dustrial and commercial enterprises. It 
is this latter phase which Mr. Child will 
discuss. 

Following the addresses there will be 
an opportunity for discussion, introduc- 
tion of resolutions and for miscellaneous 
business. 
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More Kinds of Business— 
More Total Business 


Almost any kind of insurance is ‘grist for 
the mill of the Philadelphia Fire and Marine 


His representation of this Company puts 
him in a position to render, directly to his 
client, an unusual variety of standard forms 


This completeness of policy equipment 
means more kinds of insurance business for 
him—and so, a greater total business. 


PHILADELPHIA 
FIRE & MARINE INSURANCE COMPANY 


HEAD OFFICE 
1600 Arch Street, Philadelphia, Pa. 











LUNING BACKS AGENTS’ ASS’N 





Writes Personal Letter to Each Member 
Urging Him to Attend Convention 
Today at Gainesville 

Fire insurance agents in Florida cer- 
tainly have a friend in Insurance Com- 
missioner J. C. Luning, who has guided 
the insurance department of the state for 
many years. Learning that the Florida 
Association of Insurance Agents was 
having its annual convention at Gaines- 
ville today and tomorrow, April 20 
and 21, Commissioner Luning wrote 
a long letter to the members of the 
association urging them to attend this 
meeting. He stated that the agency 
force of the state should be organized 
and be able to present a united front 
to the problems which continually pre- 
sent themselves to the agents for action. 





Snyder Brothers General Agency, an 
old-established fire insurance office in 
Louisville, Ky., has been appointed gen- 


























The Missouri State Life is meeting eral agents of the Northwestern Na- 
with success with its salary savings plan. _ tional. 
Established 1879 
& © e 
The Tokio Marine & Fire Ins. Co., Ltd. 
United States Fire Branch: 80 John Street, New York 
J. A. KELSEY, General Agent GEORGE Z. DAY, Ass’t General Agent 
U. S.—Statement December 31, 1927 
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HARTFORD AGENCY CELEBRATES 





Allen, Russell & Allen Established for 

Twenty-five Years; Has $42,000,000 

In Force at Present Time 

Twenty-five years ago Thomas W. 
Russell opened a life insurance agency 
in Hartford. Today, as Allen, Russell 
& Allen. it is one of the largest agencies 
in the city. Walter B. Allen and Arthur 
W. Allen are the other members of the 
present firm who joined Mr. Russell in 
1907. 

The agency has issued a booklet cele- 
brating the occasion and telling of twen- 
ty-five years of insurance activity in 
Hartford. The agency represents the 
Connecticut General Life, the Hartford 
A. & I., The Phoenix (Fire), the Stand- 
ard Fire and the Citizens, a subsidiary 
of the Hartford Fire. 

The agency is now composed of 30 
people, who will shortly move into their 
cwn building at 31-33 Lewis strect—the 
heart of the financial and insurance dis- 
trict. 

An interesting fact brought out in the 
booklet is that when the agencv began 
business twenty-five years ago the total 
amount of life insurance in force on the 
books of the Connecticut General was 
something in excess of $32,000,000. At 
the present time there is well over $2, 
000,000 life insurance in force in the 
Allen, Russell & Allen agency alone— 
$10,000,000 more than the company had 
when this agency started, 





R. A. OSBORNE DIES 

Robert A. Osborne, manager ©! the 
Newark branch office of the (sreat 
American, died suddenly last _ | riday 
evening at the Newark Athletic Club 
where he lived. He was 78 yei's of 
age and had long been engaged in iN- 
surance and the real estate business in 
Newark. He was a director of sever 
banks and a member of the Newark 
Board of Trade. The funeral wa hel 
Tuesday afternoon. 
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N. Y. Loss Committee 
Report on 1927 Losses 


218 MORAL HAZARD CLAIMS 





Attention Called to Large Number of 
Fires in Furniture and Shoe Fac- 
tories and Stores 





The committee on losses and adjust- 
ments of the New York Board of Fire 
Underwriters, of which Herbert E. Max- 
son is chairman, has published its 1927 
report, showing among other things that 
there were 218 moral hazard cases re- 
ported on. These represented only .52% 


of all the insurance involved in the claims 
adjusted during 1927, while the number 
was 3.81% of the whole number of claims 
adjusted. The amount of the moral haz- 
ard claims totaled $5,093,425. 

Mr. Maxson called attention to the 
unusual number of fires in furniture fac- 
tories and retail furniture stores, and in 
shoe factories and retail shoe stores. He 
also spoke of the fine work accomplished 
in defeating the attempts of a big arson 
ring to defraud the fire insurance com- 
panies out of more than $250,000. 

In his report Mr. Maxson said in part: 

Costs of Hazard Reports 


“We have made 218 moral hazard re- 
ports during the past year. Ninety-eight 
of these reported on during 1927 called 
for unusual investigation, the cost of 
which amounted to $171,638, of which 
amount $138,390 was paid during the year 
1927, representing 21.62% of the expense 
of the year’s adjustments. The result- 
ing saving to companies as compared 
with assured’s proofs of loss in these 
was, however, $890,565. Thirty-four 
claims amounting to $337,027 have been 
wholly defeated. 

“We have spent during 1927 $56,992 on 
criticised claims, adjustments of which 
are still pending, and this amount to- 
eether with the expense paid during the 
past year in the adjustment of the 98 
claims above referred to represent 
30.39% of the expense of the year’s ad- 
justments. 

“Referring to expenses, the cost of 
services on all claims for lawyers’ fees 
was $178,028, for lawyers’ disbursements 
$29,027 and for accountants’ charges $35,- 
373, the sum of which is $242,430 and 
represents 37.88% of the cost of all ad- 
justments for the year as compared with 
33.92% in 1926. 

“There have been 449 apparel con- 
tractors’ claims reported during 1927, of 
which 389 have been adjusted with a 
whole sound value of $2,399,794, loss of 
$418,567, with insurance of $3,719,017. 
The estimated loss on the 60 claims not 
yet adjusted is $100,993, making a total 
incurred loss of $519,560 on involved in- 
surance of $4,284,021. In 1926 there were 
713 claims and incurred loss of $662,223 
on insurance of $7,257,365. 

“Information Bureau: The work in 
this department is growing rapidly. 
There were 5,867 requests for reports 
aud the receipts from this source were 
$5,350. 

Bishop Warehouse Fire 

“Investigations into the Bishop ware- 
house fire, which occurred on June 24, 
and which have resulted thus far in the 
conviction of eight individuals, the de- 
icat of eight claims and nine others be- 
ing contested, has been the outstanding 
feature of the year. The investigation 
was conducted by Federal District At- 
torney Tuttle, his staff, Fire Marshal 
Brophy and his staff, and the staff of the 
collector of customs, assisted at their re- 
quest by Attorneys Abraham Kaplan and 
Samuel Berger. The three incendiaries 
known to be involved in this case were 
all convicted. The eight claims defeat- 
ed total $227,095, with insurance of $274,- 
1). The nine claims resisted total ap- 
ximately $271,896 with insurance of 
yv , le 

“A classification of committee losses 
has been made up but it is not being 
Printed with this report because of the 


expense involved. The figures are on 
file and will be available to members. 

“Attention is called to the case of 
Goetz vs. Hartford Fire Insurance Com- 
pany et al. in the Supreme Court of Wis- 
consin as to Use and Occupancy—Ex- 
penses—Definitions and ‘Actual Loss.’ 
Judgment of the lower court reversed: 

““Held, that as the liability of the de- 
fendant insurers was for the actual loss 
sustained, the burden was upon the as- 
sured to show that by reason of the 
fires interruption to the use and occu- 
pancy of the insured property, the sus- 
pension took away something by which 
the fixed charges and expenses could 
have been met or discharged. Under 
the verdict the insured, had there been 
a continuance of the business during the 
49 days, could not have earned sufficient 
to meet the fixed charges and cannot 
properly be said to have sustained the 
actual loss of an amount which it con- 
ceivably could not have had. The policy 
is not to indemnify against liabilities 
necessarily incurred during the suspen- 
sion period. Unless the assured could 
show that but for the fire the insured 
would have made or obtained the where- 
withal to meet the liability it has sus- 
tained no “actual loss.”’ 

“The total number of approved adjust- 
ers is now one hundred and fifteen, of 
which thirty-one are salaried employes 
of members, and active adjusters, forty 
are independent adjusters and forty-four 
are more or less inactive for various rea- 
sons although still retained on the roll. 

“During 1927 there were in Greater 
New York City and Hudson County, 
New Jersey, twenty fires where the loss 
exceeded $100,000. 

“We have recorded during the year 
two hundred and ten claims arising from 
eleven warehouse fires and one ware- 
house sprinkler leakage with total insur- 
ance involved of $5,744,379 and incurred 
loss of $1,774,026. 

“We have recorded during the year 
nine claims arising from five pier fires 
and two pier sprinkler leakages with to- 
tal insurance of $3,041,450 and incurred 
loss of $340,337.” 





SEES LOWER FIRE RATES 


A prediction that fire insurance rates 
in St. Louis will be lowered sufficiently 
within a few years to pay for the cost 
of $772,500 for the complete motoriza- 
tion of the St. Louis Fire Department 
was made by Mayor Victor J. Miller 
in a luncheon address before members 
of the Rotary Club of St. Louis at the 
Hotel Statler. Mayor Miller made this 
statement while reviewing the city’s de- 
velopment program which has gone for- 
ward during his administration. 





F. H. ROSS AGENCY MOVES 


The F. H. Ross Agency, one of the 
leading fire insurance offices in New 
York City, has moved into new and 
larger quarters at 100 William Street 
from 58 John street. Founded in 1884 
the Ross Agency has shown steady and 
consistent development and enjoys an 
excellent reputation among brokers and 
assureds. It represents the Peoples Na- 
tional, Buffalo, Standard Fire of Tren- 
ton, Globe of Pittsburgh and the Repub- 
lic Fire of Pittsburgh. 





R. P. BARBOUR IN LONDON 


R. P. Barbour, United States manager 
of the Northern of London and the Lon- 
don & Scottish, sailed Saturday on the 
“Homeric” for a visit to the London of- 
fices of the two companies. He also 
expects to attend the annual meeting of 
the Northern at Aberdeen on May 
Mr. Barbour will be back in New York 
in about six weeks. 


JAMES MARSHALL SAILS 


James Marshall, president of the 
Northern of New York, together with 
Mrs. Marshall, sailed for Europe on 
Tuesday of this week. Last Thursday 
he was given a luncheon at the Drug 
& Chemical Club by a group of friends 
who wished him bon voyage. 
























THREE GREAT COMPANIES 
Providing Strong and Dependable 
Insurance in FIRE and ALLIED 


LINES andinCASUALTYand SURETY 
PROTECTION 
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Henry W. Ives Dies 
Suddenly In London 


HAD BEEN ILL IN HOSPITAL 





Established Big Reputation in Brokerage 
Field for His Excess and Many 


Unusual Covers 





Henry W. Ives, who built up a broad 
the brokerage 
business in New York through his pio- 


reputation in insurance 


neering efforts along various lines, and 
who was president of Henry W. Ives & 
Co., died suddenly last Thursday in Lon- 
don. He had gone there on business a 
week before and within a few days after 
he had left a hospital here. It had been 
supposed that he was well enough to 
make the trip and his relapse came un- 
expectedly. His body will arrive in New 
York this week on the “Berengaria.” 

Mr. Ives, whose offices were at 75 Ful- 
ton street, had just taken over the 
ground floor space in the building and 
was making extensive plans to extend 
his business. especially in the automo- 
bile field. He first established his repu- 
tation as a wideawake and progressive 
broker when several years ago he in- 
troduced rain insurance into this coun- 
try through the pluvius department of 
the Eagle, Star & British Dominions. He 
wrote a large volume of this type of busi- 
ness before the American companies un- 
dertook to enter this field. 

More recently Mr. Ives had _ special- 
ized in excess loss covers, catastrophe 


covers for self-insurers, casualty rein- 
surance and other special forms. He 
had important connections abroad and 


made frequent trips each year to Eng- 
land and the Continent. Many of the 
lines he handled were of tremendous 
size and of unique character. 

orn in Brooklyn in January, 1884, 
Mr. Ives entered insurance as an em- 
ploye for the brokerage house of Dutcher 
& Edmister. While with this firm he 
made as complete a study of the needs 
and possibilities of the brokerage busi- 
ness as he could and then formed his 
own company of Henry W. Ives & Co. 
Later he became a member of Ream, 
Ives & Wrightson, which house had ex- 
tensive facilities in all parts of the world. 

During the World War Mr. Ives was 
instrumental in obtaining many forms of 
coverage for which there had been no 
demand previous to the existence of war 
hazards. After leaving Ream, Ives & 
Wrightson he formed the firm of Ives & 
Baird which was succeeded by the pres- 
ent firm of Henry W. Ives & Co. 

Mr. Ives is survived by his widow and 
two daughters. He was married in April, 
1913. His death has been noted with 
much regret by a large number of 
friends here who always watched with 
much interest for the innovations Mr. 
Ives so frequently introduced to the in- 
surance world. 





RHODE ISLAND AGENTS MEET 





Hold Twenty-eighth Anniversary Ban- 
quet; Distinguished List of Speakers 
Addresses Large Crowd 
The Rhode Island Association of In- 
surance Agents held its twenty-eighth 
anniversary banquet last Thursday eve- 
ning at Providence, R. I. More than 115 
agents and friends attended this affair 
and listened to a group of well-known 
speakers. President C. B. Mackinney of 

the association presided. 

Among those who spoke at this ban- 
quet were Governor Case of Rhode Isl- 
and, Frank L. Gardner and James L. 
Case, past-presidents of the National As- 
sociation; Insurance Commissioner P. 
H. Wilbour of Rhode Island; James W. 
Cook, chairman of the New England Ad- 
visory Board; Arthur D. Spring, super- 
intendent of agencies of the ‘Travelers 
and Judge Felix Hebert. Judge Hebert 
made a talk in which he boosted agency 
qualification laws. 


McNAMARA SUCCEEDS RYE 





Heads Western Department of Commer- 
cial Union Group; General Agents 
Flinn and Gleiser Ass’ts. 
following the announcement last week 
of the retirement of Fred A. Rye as 
menoeer of the Commercial Union group 
at Chicago, the Commercial Union and 
its 7lled companies have placed N. A. 
McNamara, who has the title of assis- 
tant manager, in charge of the depart- 
ment. Mr. McNamara will be assisted in 
the management by General Agents R. 

I). Flinn and O. C. Gleiser. 

The intimate association of these men 
with their respective territories, their 
knowledge of underwriting conditions, 
their pleasant relations in field and of- 
fice, give promise that the policy of the 
Commercial Unicn and its allied compa- 
nies will be continued as heretofore. 





Kennet & Co., Inc, New York City, 
insurance business, has been chartered at 
Albany with a capital of 55 shares class 
A common stock and 45 shares common 
closs B. Max Ash. Leo. C. Weiler, New 
York City, and Edith Finn, Brooklyn, 
are directors and subscribers. 


MICHIGAN AGENTS’ DRIVE 

The Michigan Association of Insurance 
Agents, with the assistance of Charles 
H. Doscher, field secretary for the Na- 
tional Association, is launching a state- 
wide membership campaign of impres- 
sive proportions this week. Every ef- 
fort will be made, according to Presi- 
dent Fred L. Winter of the State Asso- 
ciation, to enlist every qualified agent 
in the state under the Association ban- 
ner and, in order to give everyone af- 
filiated the advantages of local board 
membership in or near his community, 
an attempt will be made to form local 
associations in every town in the state 
having a population of 5,000 or more and 
a half dozen or so local agents. 





H. B. SHEPARD WITH NORTHERN 


Harold B. Shepard has been appointed 
special agent of the Northern of New 
York in New England with headquarters 
at Boston. He succeeds Robert C. 
Cairns who has become special agent 
of the Providence Washington. ‘Mr. 


Shepard was formerly with the Spring- 
field Fire & Marine. 











for Automobile 
{Insurance 


An Open Letter to 
Harmonia Agents— 
| Digging Up Leads |P~. 
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prospects. 
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them with literature. 








The man who gathers in the most commis- 
sions every month is he who is constantly on 
the lookout for leads and turning them into 
Here are a few suggestions for obtain- 
ing leads for Complete Automobile Insurance. 


License Bureau—New licensed drivers, be- 
ginners with driving permits, all are good 


New Garages—Owner probably has just 
News Items—Many times they tell of new 


Business Firms—You can well afford to 
devote considerable time to those firms who 
own fleets of delivery cars and trucks. 


You may have thought of these and others 
before, but try them now. Use them as a basis 
for your automobile mailing list and solicit 


The Harmonia Fire Insurance Company has 
folders on Complete Automobile Insurance 
available for its agents upon request. 
your automobile business growing today. 


In territories where the Harmonia Fire 
Insurance Company is not already repre- 
sented, applications from reputable agents 
for representation will be considered. 


HARMONIA 


Fire Insurance Company 


NEW YORK OFFICE 
59 MAIDEN LANE 


Start 
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Fire Association’s 
Increase In Capital 


AUTHORIZE $10,000,000 
Stock Dividend of $1,000,000 to be De- 
clared Now; New Stock to Be Sold 

at $60 a Share or Higher 


WILL 





The Fire Association of Philadelphia 
has launched a financial program that 
when completed will place it among the 
leaders of the fire insurance field. At 
a special meeting on May 14 stockhold- 
ers of the company will vote upon rec- 
ommendations of the directors to in- 
crease the authorized capital from $3,- 
0C0,000 to $10,000,000, that a stock divi- 
dend of $1,000,000 be declared to stock- 
holders of record on April 14, bringing 
the paid-up capital to $4,000,000 and that 
the directors be authorized to sell the 
remaining 600,000 shares of unissued 
steck of a par value of $10 a share at a 
price of not less than $60 a share at 
such times as the directors determine. 

This program would permit the direc- 
tors to increase the capital to $10,000,000 
and the surplus to about $36,000,000 if 
they so desired. But it is not likely that 
all the authorized capital will be sold 
now, or this year. The Fire Associa- 
tion’s net surplus will be approximately 
$0,300,000 after the transfer of $1,000,000 
from surplus to capital account through 
the stock dividend. 

It is believed that the Fire Association 
has in mind the selling of stock to its 
local agents whenever part of the author- 
ized capital is actually marketed. The 
company has a large and high class 
agency force and its business is expand- 
ing so that additional financial facilities 
for taking care of it are essential. 


APPOINT MILLS & HONNESS 
« The Philadelphia National, the run- 
ning mate of the Lumbermen’s of Phila- 
delphia, has appointed Mills & Honness, 
Inc., of New York, as metropolitan city 
and suburban agents. This agency is 
among the best known in the city and 


‘has fine connections with many of the 


big brokerage offices. 





JERSEY AGENTS’ MEETING 


The New Jersey Association of Un- 
derwriters, the local agents’ organization, 
will not hold the planned special meet- 
ing until after the fire insurance com- 
mission controversy has been settled. 
The agents expect that some sort of a 
settlement will be reached within the 
next two weeks. 


DINNER TO HARRY WILLIAMS 


About sixty-five office associates and 
friends tendered a testimonial dinner at 
Miller’s Restaurant in New York on 
Tuesday evening, April 17, to Harry 
Williams, special agent of the brokerage 
department of the Phoenix Assurance, to 
commemorate Mr. Williams’ forty years 
of service with the company. 








ADMITTED TO MICHIGAN 


“Certificates of authority have been 
granted to the Homestead Fire of Bal- 
timore and New York and the Harmonia 
Fire of New York to write a general 
fire business in Michigan. The Occiden- 
tal of San Francisco and the Mohawk 
Fire of New York were both licensed 
to write a fire and marine business. 


SUCCEEDS CUNNEEN 


Samuel D. Macpeak, who has been 
confidential secretary to Superintendent 
of Insurance Beha since September 
1925, has been appointed third deputy 
superintendent succeeding Terence |. 
Cunneen, resigned. 








H. C. Hare, president of the H. ©. 
Hare Co., of Jacksonville, Fla., will cele- 
brate on May 1 the thirty-first anniver- 
sary of the organization of the agency. 
He has one of the largest agencies 10 
Florida. * 
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The Art of Selecting 


If there were only one fire insurance company in the world you would have to 
expend no mental effort in selecting the best company to represent. But there 
are many companies and therefore many necessities for intelligent selection. 
Vital consideration enters into the matter. Financial strength of companies, 
age, successful operation and reputation for fulfilling contracts must of course 
be given earnest study. 

But the agent who thoughtfully looks to his own future will not fail to appraise 
accurately the service rendered to agents by those insurance companies he 
studies. Every once in a while a situation will arise that puzzles even the best- 
informed agent. It is then that we step in and extend the helping hand. Our 
seasoned special agents are eager to help you write every one of the many 
classes of insurance that we write. And this is only one of the many helpful 
services we render. 

It is obvious that the company which is the most valuable to its agents is the 
one that gives them the most practical assistance in making more money. To 
that end we publish The Accelerator. Each issue is filled with specific selling 
ideas, clear explanations of our various policies, window-displays, newspaper 
advertisements and sales-letters. 

Have you seen The Accelerator? If not, merely write to our Advertising De- 


partment for a copy. 


BOSTON INSURANCE COMPANY 


OLD COLONY INSURANCE COMPANY 
87 KILBY STREET, BOSTON, MASSACHUSETTS | 
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Penn. Agents Threaten 
To Go To Legislature 


ASKS REFORMS OF COMPANIES 





Local Agents’ Association Complain They 
Are Lesing Business by Present 
Practices of Companies 





Having watched with what success the 
New Jersey 
have passed through the state legislature 


fire insurance local agents 


believe will aid them in 
protecting their business, agents in Penn- 


bills which they 


likewise beginning to 
stick. The 
nian,” the official monthly publication of 
the Pennsylvania Association of Insur- 
ance Agents, in its April number, runs 
a leading article under the head of * ‘Com- 
panies Disappoint Local Agents,” which 
concludes with this paragraph: 

“The question is, will the companies 
remedy these conditions themselves with 
the co-operation of their legitimate 
agents, or will they allow the state legis- 


sylvania are 
the 


now 


wave big “Pennsylva- 


lature to force them? It is up to the 
companies.” 
This article speaks of the efforts of 


Pennsylvania agents for several years to 
bring about certain reforms in the con- 
duct of fire insurance in the state. While 
not altogether successful, some real 
progress has been, made in the direction 
of stabilizing the business. The agents 
contend they want to co-operate with 
the fire and casualty companies*in the 
solution of difficulties and also to sup- 
port Insurance Commissioner Taggart in 
what they term his fine example of fear- 
lessness in the enforcement of Pennsyl- 
vania insurance laws: 
Dislike Companies’ Attitude 
“We are, therefore, grievously disap- 
pointed,” says the “Pennsylvanian,” 
“after reading articles appearing in the 
insurance press to the effect that certain 
few fire and casualty officials have ex- 
pressed their determination to condemn 
the commissioner as respects his ruling 
of November 1, 1927. We have also read 
in the ‘United States Review’ a letter 
from Mr. Taggart to Vice-President 
John O. Platt of the Insurance Company 
of North America, which, to all fair- 
minded people, will appear to be the fair- 
est explanation of the commissioner’s po- 
sition and should impress all with his 
sincerity and soundness in defense of his 
ruling. No undue influences, political or 
otherwise, should be adopted by the in- 
surance companies in support of their 
views as would appear to have occurred. 
The commissioner’s letter to the presi- 
dent of the ‘United States Review,’ also 
appearing in March 31 issue, is sound 
and should meet with the approval of all 
o* minded people. 
We believe we voice the sentiment of 
those legitimately engaged in the busi- 


ness that it was unnecessary for the 
counsel, J. H. Doyle, of the National 


Soard, to appear in the interest of those 
who are ‘all set’ in their effort to have 
the commissioner rescind his sound plans. 

“The time will come when the agents 
and those companies interested in correct 
practices will get together and co-oper- 
ate for the general good, and will not 
permit the state legislature to enter into 
an adjustment of their problems. If the 
companies fail in the performance of 
their duty, then the agents shall have 
no other course to follow. 

“Something must be accomplished in 
the very near future to enable the agents 
to hold what business they have on the 
books in competition with those other 
fire companies and outside brokers who 


will write fire risks at such attractive 
rates on Pennsylvania risks. 
Question High Auto Rates 
“The subject of certain stock casualty 


companies who are able to write auto- 
mobile risks at 25% off the regular con- 
ference rates will also have urgent need 
for explanation. If these companies can 
cut the established rate, the question 


naturally will arise, why can’t the others 
do likewise? Either the Pennsylvania 
automobile rates are too high or the cut 
rate is inadequate. 

“All of these abuses will require a 
careful explanation, which may result in 
forcing the conference companies to dis- 
continue ‘fleet rating,’ which seems so 
much of a discrimination, unfavorable to 
the individual automobile owner. 

“The high commission agreements of 
25, 30 and 35% offered so-called general 
agents on fire business, to obtain their 
business, when as a matter of record, 
these general agents, due to the large 
commission, place in the insurance busi- 
ness an army of persons who, in numer- 
ous instances, should not be so engaged, 
will demand correction. 

“The branch office evil, with its fur- 
nishing office space as an attraction to 
obtain premiums, will also demand cor- 
rection, 

‘The companies must stop these ex- 
travagant methods, as the public, who 
pays the premium, pays for all such ex- 
travagances and the local agent is made 
the goat, when competing for business 
in competition with mutual and partici- 
pating stock and cut-rate outfits. It is 
conceded if these practices complained 
of were remedied, the local agents could 
more evenly compete with other forms 
of carriers.” 

Condemn General Agencies 

Another article appears in the same 
issue with reference to commissions in 
excepted cities, with particular mention 
of Pittsburgh. ‘There the local agents 
are against the continuance of general 
agencies and are asking the companies 
that such offices be abolished. ‘This ar- 
ticle says in part: 

“The local agents of Allegheny County 
want the general agents abolished, and 
the non-policy writing evil cured. It is 
understood that the companies are un- 
willing to abolish the general agencies 
but are willing to make a compromise 
on the non-policy writing agent evil, to 


increase the contingent from 5 to 74%. 
ihis undoubtedly will not meet the 
wishes ot the local agents of Allegheny 
County, especially when the general 
agencies are continued. These general 
agents are a thorn in the flesh, as it 
were, and until they are put on the same 
commission basis as other local agents 
the situatoin will not be helped at all. 

“Allegheny County agents should in- 
sist on a flat 20%, with 10% contingent, 
with assurance that the general agents 
will be abolished within a year, and that 
those who do not write their own poli- 
cies to be paid similar to brokers. 

“Commissions are entirely too high in 
excepted cities, where agents have ac- 
cess to a larger volume of business with- 
in a calling radius than do the agents 
outside these accepted cities. While 
rents in the excepted cities are propor- 
tionately higher, yet this seems to be 
their only excuse why they should re- 
ceive larger commissions than those out- 
side the congested centers. If the gen- 
eral agents and non-policy writing agents 
are abolished, then it woudl pay these 
agents in excepted cities to go on a flat 
2Uu%, plus 10% contingent.” 





EXAMINERS’ NOMINATIONS 


The nominating committee of the Ex- 
amining Underwriters’ Association of 
New York has selected the following as 
candidates for offices to be voted on at 
the annual meeting on Tuesday, May 1: 
President, Stephen E. Parker, American 
of Newark; vice-president, J. B. Hamil- 
ton, Great American; secretary, Charles 
j. Purcell, Yorkshire; treasurer, Stanley 
kK. Gumpert, Importers & Exporters. 
Executive committee: Charles P. Maury, 
Home; Louis Tulipson, Firemen’s; A. 
Magsamen, Phoenix Assurance; Charles 
J. Penna, London Assurance; Anton Ku- 
zelka, Commercial Union Assurance ; Ot- 
to Kemp, Northern of New York; Edgar 
E. Ebden, Royal; R. C. Evers, West- 
chester Fire; Charles Nordsdick, Na- 
tional Liberty. 








GreatAmerican 
Insurance Company 


i Aewffork = 


INCORPORATED - 1872 


STATEMENT JANUARY 1, 1928 


$12.500,000.00 


REsERVE FOR ALL 8! LIABILITIES 


23.422 


5.21 


NET 2,85 


21.060,119.35 
56.982,974.56 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$33,560,119.35 


LOSSES PAID POLICY HOLDERS 


$194,691,909.09 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 

310 South Michigan Avenue, Chicago, Ill. 
CG. R. STREET, Vice-President 
PACIFIC DEPARTMENT 


233 Sansome Street, San Francisco, Cal. 


CLIFFORD CONLY, Manager. 


@ 


MARINE DEPARTMENT 


NEW YORK—Ww.H. McGee & Go., General Agents, 11 So. William Street 
SAN FRANGISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Wwm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bld@. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 











NAME FIELD MEN 
Corroon & Reynolds Appoint State and 
Special Agents for New York 
and Pennsylvania 

Corroon & Reynolds, Inc., have made 
the following field changes in the East: 

Walter G. Matz as state agent for the 
Brooklyn Fire for New York State out- 
side of suburban and metropolitan terri- 
tory with headquarters at Syracuse. Mr. 
Matz has been state agent for the Re- 
public Fire of Pittsburgh and will work 
in conjunction with that company in han- 
dling the Brooklyn Fire. 

J. B. Hotaling has been appointed 
state agent with headquarters in the 
same office at Syracuse, for all of their 
companies with the exception of the 
Brooklyn Fire, for New York State out- 
side of suburban and metropolitan terri- 
tory. Mr. Hotaling has had consider- 
able field experience and was formerly 
state agent for the Pittsburgh Under- 
writers for the same territory. 

J. E. Higgins has been appointed spe- 
cial agent for eastern Pennsylvania for 
all companies with headquarters at 
Pottsville, Pa. Mr. Higgins has had 
considerable local agency and field ex- 
perience and will handle in addition to 
the present companies of the group now 
licensed in Pennsylvania, the Merchants 
& Manufacturers and the Brooklyn Fire 
when they are admitted. 

William J. Decker, formerly special 
agent of the State ‘Assurance, and in 
charge of its loss department, became 
associated with the Corroon & Reynolds 
organization as special agent for the New 
York suburban territory, on Monday, 
April 16, 





INDIAN CONFERENCE HELD 





Bombay Meeting Shows That Native 
Companies Write Small Proportion 
of Fire, Marine and Life Lines 
The first Indian insurance companies’ 
conference took place in Bombay on 
April 4, and was attended by a repre- 
sentative gathering. The progress of 
Indian offices was the theme of the ad- 

dresses delivered at the conference. 

Mr. Lalji Naranji, chairman of the re- 
ception committee, claimed that India 
was the home of insurance, but said it 
was obvious that the greater portion of 
Indian insurance business went to non- 
Indian companies. The amount of life 
insurance with Indian companies totalled 
531%4 crores of rupees (about $200,000,- 
000) which was very small. Calculated 
per head of the population this was not 
even two rupees ($.75) per head, as 
against 800 rupees ($300) per head in 
England. The total funds of Indian 
companies were very small compared 
with American, English, Japanese, and 
Canadian companies in India. 

N. B. Saklatwalla, president of the 
conference, deplored the slow progress 
in fire, marine, and accident insurance. 
The funds, including paid-up capital, of 
all Indian life insurance companies did 
not exceed 14 crores of rupees (about 
$50,000,000), and those of fire and ma- 
rine insurance companies were only 
about 2% crores of rupees ($9,500,000). 
He appealed for a reasonable and mod- 
erate form of protection for Indian in- 
surance companies. 





MISSOURI RATE ACTION 

The Missouri Supreme Court at Jeffer- 
son City last week ordered jurisdiction 
retained in the Missouri rate reduction 
suits instituted by Superintendent Be: 
C. Hyde against 149 fire, tornado, hai 
and lightning insurance companies. Th 
court en banc stated that jurisdiction wi!! 
be retained for any further orders or 
judgment the court may see fit to make 
in the cases. 
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According to The Hartford Agent time 
is curing one of the ills of the business. 
In 1926 76% of the passenger cars sold 
were sold on the “convenient payment 
plan.” In 1927 only 58% were financed 
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USINESS, under the 
ac guaranties of our na- Se 
Harris & Ewing, Washington tional Constitution, offers 

equal opportunity for all. 


But business progress de- 
pends upon the conserva- 
tion of resources, which 
only Insurance in its ever 
broadening scope can defi- 
nitely secure. 


INSURANCE 
COMPANY, 
WIMIMZD. 


A symbol of the sound- 
est protection is the Red 
Royal Shield on an insur- 
ance policy. 





INSURANCE COMPANY LTD 


DEPARTMENTAL OFFICES: 
ATLANTA, GA. CHICAGO, ILL. 
Milton Dargan, Manager Elwin W. Law, Manager 


NEW YORK BOSTON, MASS. SAN FRANCISCO, CAL. 
William Mackintosh, Manager Field & Cowles, Managers 


H. R. Burke, Manager 
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Graded Commissions 
Held Legal In N. J. 


ATTORNEY -GENERAL’S OPINION 


Informs Gough That Wording of New 
Uniform Commission Law Provides 
for Different Classes 


Attorney General Edward L. Katzen- 
bach of New Jersey has given an inter- 
pretation to Deputy Insurance Commis- 
sioner C, A. Gough of the new uniform 
fire insurance commission law in which 
he states that he sees no legal objec- 
tions to the companies paying graded 
scales of commissions so long as they 
are uniform throughout the state. He 
also says that he does not believe the 
Insurance Department has any original 
jurisdiction with respect to the determi- 
nation of what constitutes a reasonable 
fire insurance rate. But there may be 
Varying classes of commissions with re- 
spect to different classes of fire insur- 
ance, according to the opinion of the 
attorney general which follows in full: 

“You call my attention to certain pro- 
visions of Chapter 128 of the Laws of 
1928, which became operative March 29 
of this year, and particularly certain 
portions of Sections 1 and 2, which read 
as follows: 


“‘In order that rates for insurance against 
the hazards of fire shall be reasonable it 
shall be unlawful for any such insurer li- 
censed in this state to directly or indirectly 
pay or allow, or offer or agree to allow, any 
commission or other compensation or any- 
thing of value, in excess of a_ reasonable 
amount, to any person for acting as its agent 
in respect to any class of such insurance, nor 
to directly or indirectly pay or allow, or 
offer or agree to allow, any commission or 
other compensation or anything of value, to 
any person for acting as its local agent in 
respect to any class of such insurance, in 
excess of that offered, paid or allowed to 
any one of its local agents on such risks 
in this state. On the written complaint of 
any insurer or any agent licensed in this 
state, that there has been any violation of the 
provisions of this act, or when the com- 
missioner deems it necessary without such 
complaint, the commissioner shall inquire 
whether or not there has been any violation 
of the provisions of this act in the commis- 
sions paid or payable on such risks in this 
state. 

““In case any insurer is convicted of a 
violation of this act, every local agent of the 
insurer in this state shall be entitled to the 
same commission or compensation, or other 


thing of value, for business done for the 


insurer during the calendar year in which 
the discrimination took place, on risks in this 
state, and any local agent may recover from 
the insurer in any court of competent juris- 
diction, the amount of such excess commis- 
sion or compensation, or other thing of value, 
if any, to which he may become entitled 
under the provisions of this act.’ 
“and inquire as follows: 


Questions Asked by Gough 

“1. The law provides that it shall 
be unlawful for any such insurer, li- 
censed in the state, to directly or in- 
directly, pay or, allow, or offer or agree 
to pay or allow any commission or 
other compensation or anything of 
value in excess of a reasonable amount, 
to any person for acting as its agent 
in respect of any class of such insur- 
ance. Does this provision by  infer- 
ence, or otherwise, vest in this Depart- 
ment or in the Rate Expert, created by 
the act which this act amends, the 
right or duty to determine what shall 
be a reasonable amount? If not, how 
shall that factor be determined ? 

“2. The act provides that it is un- 
lawful to pay any commission or other 
compensation to any person for acting 
as its local agent in respect to any 
class of such insurance in excess of 
that offered, paid or allowed to any 
one of its local agents on such risks 
in the state. Under this act, can a 
company pay different rates of com- 
mission on fire insurance risks of dif- 
ferent hazards? That is, can it pay 
one rate of commission on dwellings 
and a different rate on mercantile 
buildings, or one rate on frame build- 
ings and a different rate on brick, or 
does the act contemplate a flat rate of 
commission on all fire risks, regard- 
less of hazard, construction or occu- 
pancy ? 

Attorney General’s Reply 

“T find nothing in the act which would 
lead to the conclusion that your De- 
partment has any original jurisdiction 
with respect to the determination of 
what shall constitute a reasonable rate. 
I also conclude that no such power is 
conferred upon the rate expert. That, 
it seems to me, is a matter which must 
be determined by each insuring com- 
pany. Had the Legislature contemplated 
vesting jurisdiction to fix rates in your 
Department the act would have con- 
tained some expression for that purpose. 
This disposes of your first inquiry. 


“As to your second question, it seems 
to me that the act of 1928 expressly rec- 
ognizes that there are different classes 
of fire insurance. In Section 1 it is to 
be noted that in order that the rates for 
insurance against the hazards of fire shall 
be reasonable, it shall be unlawful for 
any such insurer licensed in this state 
to directly or indirectly pay or allow, 
* * * any commission * * * in excess of 
a reasonable amount, to any person for 
acting as its agent in respect to any 
class of such insurance. The words ‘class 
of such insurance’ occur again in this 
same section a few lines below those 
just quoted. This, it seems to me, con- 
templates that there may be varying 
rates of commission with respect to dif- 
ferent classes of fire insurance. As to 
what these different classes of fire in- 
surance may be is a matter which must 
be determined by the fire insurance com- 
panies affected.” 





CRUM & FORSTER BUY AGAIN 


Crum & Forster, Inc., has purchased a 
substantial interest in the United Amer- 
ican Insurance Co. of Pennsylvania, with 
home offices in Pittsburgh and has of- 
fered all stockholders the same price for 
their holdings as they had paid for that 
which they acquired. The present of- 
ficers will continue and the headquar- 
ters will be kept in Pittsburgh. The 
United American was formerly the 
German American, but changed the 
name during the World War. It has a 
capital of $400,000, assets of $1,300,000 
and net surplus of $260,000. It writes 
heavily in western Pennsylvania. 





N. Y. MARCH LOSSES INCREASE 

Fire losses in New York City in March 
turned upward after the previous big re- 
duction and on 522 incurred claims 
through the loss committee of the New 
York Board of Fire Underwriters the 
total losses were $1,768,736 compared 
with $1,293,598 last March. This is a 
gain of about 37%. For the first quar- 
ter of 1928 losses in New York City, 
handled by the Board, total $4,705,335 
against $4,689,878 for the same period in 
1927. These losses going through the 
hands of the Board are estimated to be 
abcut 66% of all losses. 








bility. 


175 West Jackson Blvd. 
Chicago 








149 William Street 


Underwriting Service Throughout The United States 
WESTERN DEPARTMENT 


URBAINE FIRE 
INSURANCE CO. 


OF PARIS 


An old French company of high standing and financial responsi- 
It is entered in practically all the States of the Union. 
United States branch was established in 1913. 


FRED S. JAMES & CO. 


United States Managers 


PACIFIC COAST DEPARTMENT 


New York, N. Y. 


The 


108 Sansome Street 
San Francisco 

















Alaska purchased from Russia 
March 30, 1867, for $7,200,000 


HE purchase of A- 

laska for $7,200,000 
may well be compared to 
the purchase of Manhat- 
tan for $24. Each was to 
be revealed a munificent 
bargain despite the bitter 
opposition shown the for- 
mer. Many times over 
has its worth been dis- 
closed, particularly in its 
natural resources. 

The Home is repre- 
sented in Alaska by six 
agencies. Since its or- 
ganization in 1853 the 
policy of the Company 
has been to extend its 
scope of operations, Now 
through its foreign de- 
partment it writes policies 
outside of the United 
States in every civilized 
country of the world. 


THE HOME 


INSURANCE COMPANY 
NEW YORK 
—Seventy-fifth Anniversary Year— 
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Parcel Post 
Division of the 
Cleveland 
Post Office 
Building 
destroyed in 
mid-winter fire 


—Wide World Photo 
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Parcel Post Insurance 


Here is a line that can be built up —_ twenty-five dollars. Because the prem- 


NEW YORK - 


iii 


to provide a steady premium income 
year in and year out. 


Every one of your clients who ship 
by parcel post is a prospect. 


Parcel Post insurance will appeal to 
them because it saves time—there is no 
waiting at the post office. Because it 
saves money on values between five and 


AMERICAN EAGLE 


ium can be charged to the consignee if 
so desired. Because losses can be settled 
promptly through you, their insurance 
man, instead of their having to file 
claims at the Post Office and transact 
business with people they do not know. 


Cultivate Parcel Post insurance— 


there are lots of premiums in it. 


FIDELITY-PHENIX 


Jhe CONTINENTAL FIRSTAMERICAN 
FIRE INSURANCE COMPANIES 
Eighty Maiden Lane, New York.NY. 


‘ERNEST STURM,Chairman of the Boards 
PAUL L.HAID,President 


CHICAGO - 


SAN FRANCISCO - 


DALLAS - 





MONTREAL 











Page 30 





LEE : 


a 
| 














Vv 


== THE EASTERN a 







+t 











April 20, 1928 








Home Is Sponsoring 
Prevention Contest 


SEEKS FINE POSTER DESIGN 


Open to High School Students; Agents 
of Home Will Co-operate; Company 
to Offer Money Prizes 
The Home of New York is sponsor- 
ing through its publication, 
“News from Home,” a prize contest for 
This 


contest is open to high school students. 


agency 


a fire prevention poster design. 
Its purpose is to create a better under- 
standing of the causes of fires and meth- 
ods of preventing them, both among stu- 
dents and the public who will later see 
the posters when exhibited. 

The plan calls for the co-operation of 
the Home agent. He will initiate a fire 
prevention poster contest in his local 
high school, offering such prizes as he 
may determine. This competition will 
be completed and prizes awarded before 
the schools close for the summer vaca- 
tion. 

Such a contest offers the Home agent 
an opportunity to create local interest 
in fire prevention during the. spring 
months. It will give him added pub- 
licity and prestige. When the prizes are 
awarded a further opportunity will be 
provided for the Home agent to bring 
his agency into the local limelight again, 
this time in the announcement of 
awards and the exhibition of the com- 
peting designs and prize-winning posters. 

The next step is the entering of the 
first prize poster in the national com- 
petition conducted by the Home. In 
this way the first prize posters of the 
local competitions will compete for the 
three prizes awarded by the Home as 
follows: First prize, $100; second prize, 
$50; third prize, $25. 

These designs will be received by the 
advertising department of the Home and 
judged during the summer. The jury will 
consist of a prominent advertising man, 
a well-known artist and some prominent 
insurance man. These awards will be 
announced previous to Fire Prevention 
Week in October. The prize winning 
poster of the national contest, if of suf- 
ficient merit, will be reproduced and 
distributed during Fire Prevention Week. 

The advertising department of the 
Home will furnish special announcement 
posters, folders and application blanks 
to assist their agents in promoting this 
contest. 

VIRGINIA FIELD CLUB MEETS 
Discusses Whether New Agents Should 
Be Bonded for Balances Over Capi- 
tal Liability; Fire Losses Up 
Whether or not officers of newly ap- 
pointed incorporated agencies should be 
required to furnish bond or otherwise 
bind themselves to guarantee the pay- 
ment of company balances in excess of 
their capital liability is one of the ques 
tions that was given consideration at the 
quarterly meeting of the Fire Insurance 
Field Club of Virginia. After the subject 
had been discussed at some length with- 
out a definite decision being reached, the 
question was referred to a special com- 

mittee for investigation and study. 

It was brought out in the discussion 
that in some of the states companies are 
already requiring bond to be given. The 
meeting was held at the new Chamber- 
lin-Vanderbilt hotel at Old Point Com- 
fort last week and was well attended, 
more than forty special agents being on 
hand. 

Action on the question of adopting 
some uniform method of procedure in 
the adjustment of losses when policies 
are non-concurrent was deferred, the 
committee having the matter in charge 
asking indulgence for further study of 
the subject. The committee is headed 
by E. A. Clark, of the Northern. 

















115 Broad Street 








REINSURANCE 
FIRE AND CASUALTY 


ROSSIA INSURANCE COMPANY 


of America 


THE FIRE REASSURANCE COMPANY 
of New York 


AMERICAN RESERVE INSURANCE COMPANY 
of New York 


LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 


Hartford, Conn. 











CAPITAL INCREASE ADVISED 





Insurance Co. of North America Direc- 
tors Recommend $10,000,000 Capital; 
Will Purchase Shares of Alliance 

Directors of the Insurance Company 
of North America have called a special 
meeting of stockholders for June 12 to 
act upon the proposal that the capital 
stock of the company be increased from 
$7,500,000 to $10,000,000 by the issue of 
250,000 new shares of a par value of 
$10 each, 100,000 of these shares to be 
used in acquiring ownership of the stock 
of the Alliance and the other 150,000 
shares to be offered to present stock- 
holders of the North America. 

The Alliance is already a member of 
the North America group, having most 
of the same officers and department 
managers, but the stock of the former is 
now held by individuals. It is not known 
yet, at what price the new North Amer- 


ica stock will be offered to present share- 
holders but the general opinion seems to 
be that this stock will either be given 
as a stock dividend or offered at such 
a low price as to make the rights valu- 
able. 





J. WURTTENBERGER DEAD 
Jacob Wurttenberger, one of the vet- 


eran insurance men of western New 
York, died in his home in Getzville, 


near Buffalo, last week at the age of 
87 years. He was cne of the founders 
of the Erie & Niagara Farmers Fire 
Insurance Co., and a director of the com- 
pany at the time of his death. 





Laurence E. Falls, vice-president of the 
American of Newark, will speak today 
before the members of the Albany Field 
Club. His topic will be “Co-Insurance 
Use and Occupancy Form Which Is 
Mandatory in New York State.” 











Automobile and 


Fire Insurance 








Complete Liquidation 
Of The Norske Lloyd 


SURPLUS FUNDS ARE INCREASED 
About $1,300,000 Will Be Available for 
Distribution in Norway After Pay- 
ment of All Claims Here 





A surplus of about $1,300,000 from the 
funds of the United States branch of the 
Norske Lloyd of Christiania, Norway, 
now remains in the hands of the Liqui- 


‘ dation Bureau of the New York State 


Insurance Department after all claims 
and other obligations have been settled 
since the company went into liquidation 
in May, 1922. The New York State 
Court of Appeals is to decide shortly 
upon the question whether United States 
citizens who have had first class claims 
paid in full shall recover interest. All 
the funds not expended here will be 
transferred to the receiver at the home 
office in Norway to be distributed among 
claimants there. 

The report of Supt. Beha now filed 
shows that under the management of the 
New York liquidator, the Insurance De- 
partment has received income and recov- 
ered additional assets of $877,833 at an 
expense of $187,244, thus resulting in an 
increase under the management of the 
Insurance Department in the estate of 
the United States branch in the sum of 
$090,589, the ratio of expenses to liquida- 
tion of assets being only 6.823%. 

In January, 1926, the New York Court 
of Appeals held that the Superintendent 
of Insurance was restricted to paying 
the claims and debts of those who dealt 
with the United States branch and that 
after those creditors, which the Court 
of Appeals described as Class 1 creditors, 
were paid, the surplus assets should go 
to the liquidator at the domicile in Nor- 
way for distribution to the general cred- 
itors. The Court of Appeals held that 
the American rule that “equality is 
equity” in insolvency proceedings of 
corporations applied internationally as 
well as nationally. Thus, the United 
States citizens of the second class, those 
who dealt with the company in other 
countries, were sent to the domicile to 
share with the general creditors from all 
other countries in which the parent cor- 
poration had done business. 

The present report shows that the 
New York liquidator has paid claims of 
the first class amounting to $639,324 and 
suspended claims of that class amount- 
ing to $207,264, and after reserving 
$1,082,264.21 for the payment of Class 1 
contingent claims and interest, taxes and 
further expenses of liquidation, a surplus 
of $831,267 is available for immediate 
transmission to the Norwegian receiver. 





RAIN ASSOCIATION MEETS 


John P. Hollerith of the North Brit- 
ish & Mercantile was last week re-elect- 
ed president of the Rain Insurance As- 
sociation at the annual meeting. As 
Vice-President R. R. Baker is leaving 
insurance on May 1 to engage in law 
practice, F. S. Lindsay of the American 
of Newark was elected vice-president. 
Arnold Grasse of the Home was re-clect- 
ed secretary-treasurer, and the members 
of the executive committee were also 
re-elected. Three additional companies 
were admitted to membership. They are 
the New Brunswick, the New England 
Fire and the Michigan Fire & Marine. 
This gives the association a total mem- 
bership of thirty-one companies. 





L. E. VAN SANT DIES 

Lawrence H. Van Sant, 55 years old, 
of 355 Turrell avenue, Newark, N. J 
was found dead in the garage in the rear 
of his home last Friday evening, a vic- 
tim of monoxide gas from the exhaust 
of his automobile. Mr. Van Sant was 
vice-president of the J. M. Byrne Co, 
insurance agents, Newark, for a number 
of years -and secretary-treasurer of the 
New Jersey Fire Alarm Co. of Newark. 
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LOYAL TO PRINCIPLE--TO LOYAL AGENTS, LOYAL 
NEAL BASSETT, President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice- President 
JANUARY IST, 1928, STATEMENTS 
ORGANIZED 1855 
FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY 
SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$40,000,136.83 $19,459,279.01 $7,500,000.00 $13,040,857.82 $20,540,857.82 
ORGANIZED 1853 
THE GIRARD F. & M. INSURANCE COMPANY 
: OF PHILADELPHIA, PA. 
| $6,000,966.28 $2,930,594.84 $1,000,000.00 $2,070,371.44 $3,070,371.44 
) ORGANIZED 1854 
MECHANICS INSURANCE CO. 
t OF PHILADELPHIA, PA. 
; $4,828,245.29 $2,820,808.68 $600,000.00 $1,407,436.61 $2,007,436.61 
It 
t 
: ORGANIZED 1866 
: NATIONAL-BEN FRANKLIN FIRE INS. CO. 
it OF PITTSBURGH, PA. 
: $4,907,721.63 $2,557,216.60 $1,000,000.00 $1,350,505.03 $2,350,505.03 
: 
: ORGANIZED 1871 
i SUPERIOR FIRE INSURANCE CO. 
ais OF PITTSBURGH, PA. 
he $4,835,369.35 $2,520,317.56 $1,000,000.00 $1,315,051.79 $2,315,051.79 
ad 
n ORGANIZED 1870 
i CONCORDIA FIRE INSURANCE CO. 
en F MILWAUKEE, WIS. | 
cr. $5,250,424.26 $2,567,447.92 $1,000,000.00 $1,682,976.34 $2,682,976.34 
ei ORGANIZED 1886 | 
\s- 
As CAPITAL FIRE INSURANCE CO. 
ee OF CONCORD, N. 
can $760,298.04 $375.00 $300,000.00 $459,923.04 $759,923.04 | 
er TOTAL PREMIUM RESERVE TOTAL NET PREMIUMS 
i $27,594,166.15 - EASTERNDEPARTMENT = — $5,684,495, 78 
ad ar ace 
ine. N k, New Jerse 
: i —- ppc r PACIFIC DEPARTMENT 
ging? aad CANADIAN DEPARTMENT Oh titans tien 
Chicago, Illinois 461-467 Bay Street ° . ‘ 
, H. A. CLARK, Manager Teonneny Cami San Francisco, California 
I | a oa MASSIE & RENWICK, Limited, W. W. & E. G. POTTER, 
oe JAMES SMITH JOHN R. COONEY Managers Managers 
aust 
Co, LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL e 
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New Spanish Aviation Pool 


(Continued from Page 1) 


it. In the case of a catastrophe occur- 
ring in the course of transportation of 
aircrafts the maximum liability is fixed 
at 1,000,000. pesetas. 

Cover shall be granted up to a cargo 
value of 200,000 pesetas per unit, no mat- 
ter what class of goods are carried and 
whether the whole transport is made by 
air or only part of it. 


All Kinds of Crafts Covered 


The Spanish pool will accept risks on 
any kind of aircraft, the owners of which 
are domiciled, either permanently or for 
the purpose of operating an air line, in 
Spain, the Balearic or Canary Islands 
Spanish colonies or Spanish  protec- 
torates. The pool’s management is en-- 
trusted to a board consisting of six mem- 
bers, three of whom represent Spanish 
interests and the other three foreign 
companies doing business in Spain. The 
pool members undertake to pay an ag- 
gregate sum of 50,00 pesetas into a joint 
account, viz., 500 pesetas for each one 


awritten. 


per cent. of the total risks accepted. 
These payments have to be made in cash 
and shall be kept in current account by 
the Bank of Spain. In the event of the 
joint account being reduced to 20,000 pe- 
setas, the board is entitled to require ad- 
ditional payments up to the original 
amount, such payments to be made by 
members in due consideration of their 
participation in the total amount of risks 
Moreover, members undertake 
to form a reserve ‘of current risks and 
outstanding losses. 

Rates are subject to a 5% commission 
in respect of aircraft risks and a 7.5% 
commission in respect of all other classes 
of business. Besides, an overriding com- 
mission of 2% for aircraft risks and 3% 
for all other risks will be granted to 
companies acquiring new business for 
the pool in order to refund their over- 
head charges. The operating expenses 
of the pcol shall be borne by the mem- 
bers on the basis of their pro rata share 
in the business. 











Scale of Rates for 12 Months Policies in Accident Insurance 


Pilots. of wepular: Gar UMes i. sisiscsicncs 
Participants in demonstration flights of 

flying BENOOIB a5 cs tnsacwecadamenea 
Test flights of type machines........... 
Test flights of new types.............. 
Racing and record flights.............. 
Passengers on regular European air lines 


Temporary Permanent 


Death disablement disablement 
% % % 
57 KW 0.32 
9.5 375 37.5 
6.0 2.0 20.0 
19.0 1.55 15:5 
23.0 ZA 21.0 
0.05 0.35 35 


Scale of Rates for Accident Insurance Covering a shorter Period of Time 


(In percentages of the 


Up to 5 days eahaginnedidndnwaie > 
as es 4 Seco ateccrenieaie 10 

Pie. © anneaiivwcas sane 15 
: * 30 ORS = gba. Subeanate enantio 20 
si BE PRTOEMES: as. s.scoc o:siscetsizlon 30) 
me és eRe 40 
: 4 . ictessenaunee ee 


abov e annualrates.) 


Upto Simonths ccc 0. 60 
oe Se Of igi Seite 70 
ae nr rere a 75 
‘ we. pe Oe he 80 
ee ere Anes) 85 
Exceeding 9 ey FEew hei tee 100) 








ROYAL FIELD MEN MEET 

Nearly thirty branch managers and 
field men of the New York department 
of the Royal held a two-day business 
conference at the home office early this 
week. Manager William sc dP of 
the Royal presided at the conference. 
"General Manager W. E. Mallalieu of the 
National Board of Fire Underwriters was 
guest at a luncheon of the field men 
and gave a talk upon the operations of 
his onpumianizon. 


HEADS SUBURBAN EXCHANGE 


H. S. Poole of the Home was. this 
week clected president of the Suburban 


lire Insurance Exchange at the annual 
meeting in New York. Other officers 
are: vice-president, Percy Ling, Com- 


Frederick 


Chambers, 


monwealth; secretary, W. 
Chase, and treasurer, W. L. 
North British & Mercantile. 


TRAVELERS FIRE “SPECIAL 


Robert C. Boswell has been appointed 
special agent for Virginia for the Trav- 
elers Fire with Richmond headquarters. 
He has already assumed his new duties 
and is working under John A. Gibson, 
manager for the company in Virginia. 
Mr. Boswell was previously a salesman 
for the British-American Tobacco Co. at 
Colon, Panama. He is a native Vir- 
ginia. 





JAMES D. LECKY A SPECIAL 

James D. Lecky, Jr., has been ap- 
pointed special agent of the Royal Ex- 
change in Maryland and the District of 
Columbia and for the State Assurance, 
Provident Fire and Car & General for 
Virginia and North Carolina in addition. 
He was formerly a local agent in Rich- 
mond, Va. 





NEW CHAMBER MEMBERS 

The Jersey City Chamber of Com- 
merce has announced the election of 
the following insurance agents as mem- 
bers of the organization. Irving W. 
Shultz, W. H. Wittpenn, Archie 
Schwartz and Howard M. Hirschberg, 
treasurer of the Interstate Tithe Exam- 
iners. Mr. Hirschberg was formerly as- 
sociated with the legal department of the 
Equitable Life Society. 





J. E. WHITE’S NEW OFFICE 
Jesse E. White, who resigned recently 
as vice-president of the Great American, 
has gone into the investment business. 
He is president of the Whitlew Corpora- 
tion with offices in the Woolworth build- 
ing. 





The Hampton Roads Fire & Marine 
has appointed B. H. Clark of Pittsburgh 
as special agent in Pennsylvania, north- 
ern West Virginia and western Mary- 
land. 


Syracuse Agents’ 


Standing Committees 
FIRST 1928 MEETING HELD 


Resident Manager of Travelers Explains 
Revised Compensation Rules 
and Rates 

The first meeting of the new year of 
the Insurance Agents’ Club of Syracuse 
was held April 16 at the University Club 
in Syracuse. Fredrick V. Bruns, newly- 
elected president, presided for the first 
time. 

An explanation of the revised rules and 
rates just issued by the Compensaticn 
Inspection Rating Bureau and effective 
on all compensation business in New 
York State as of May 1, was given by 
Harold Dyke, resident manager of the 
Lravelers. Mr. Dyke gave a full expla- 
nation of the changes, which have had 
the approval of the New York State In- 
surance Department. 

Mr. Bruns announced the list of offi- 


cers for the coming year and the com- 
mittee appointments, which follow: 
President: Fredrick V. 3runs; vice- 


president, Collin 
tary, W. H. 
Executive 
chairman; 
Deisseroth, 
Moreland. 


Armstrong, and secre- 
Graham. 

committee, Eugene Beach, 
Harry Wadsworth, A. L. 
Irving Shimberg, H. L. 


Advertising committee: Harry Bradt, 
chairman; John R. Mawhinney, Charles 
Gere. 

Legislative committee: Wm. H. A. 


Munns, chairman; William 
Frank A. Rupp. 

Membership committee: Warren EF. 
Day, chairman; Young, P. dD. 
Fogg. 

Central 
chairman; 
Mitchell. 

Qualification of present licensed agents 
and brokers: Carroll Knapp, chairman; 
Irving Shimberg, Geo, Young. 

Local agency costs: Fred I, Olmstead, 
chairman; J. R. Newton. 


ORGANIZING MAJESTIC FIRE 

The Majestic Fire Insurance Co. of 
New York is the latest unit in the fire 
field to be in the process of organiza- 
tion. The incorporators include J. Hec- 
tor McNeal, Andrew J. Ewald, James 
J. Baia, John J. Crout, Harold E. Mit- 
chell, Thomas K. Ober, Jr, Francis H. 
Ross, Jr., Edward Robinson, William 
Rose, S. C. Smith, George Kean, Charles 
Kramer and Charles Schultz. The name 
of Fk. H. Ross appears to mean that the 
Majestic, when it starts, will have the 
facilities of one of the leading agency 
offices in New York. 


Richards, 


George 


( ffice : 
Donald 


Harry Wadsworth, 


Armstrong, C.D. 











THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


Charles W. Higley, President 


HOME OFFICE 
Hanover Building, 
34 Pine St., 

New York City 
Howie, Jarvis & Wright, Inc., 
General Agents 
Metropolitan District 
99 John Street, New York 


























LAHR WITH NATIONAL LIBERTY 
Henry F. Lahr has left the Northern 
Assurance of London to go with the 
National Liberty as manager of its 
brokerage department at 21 Platt street, 
New York. Mr. Lahr has been identi- 
fied with the insurance business for 
many years. His first connection with 
the Northern Assurance was in 1925 
when he organized a brokerage and servy- 
ice department for that company which 
he headed until he returned to the work 
of underwriting in its Western depart- 
ment two years later. Prior to his con- 
nection with the Northern he was asso- 
ciated with the North British & Mer- 
cantile for eight years, serving in vari- 
ous capacities. In 1923 he became spe- 
cial agent for that company and _ the 
Commonwealth for Illinois. ¢ 





APPROVE FIREMEN’S CAPITAL 

At a meeting of stockholders of the 
liremen’s of Newark, held on April 16, 
at which were present in person or by 
proxy more than 80% of the stockhold- 
ers, the vote was unanimously in favor 
of increasing the authorized capital of 
the company from $10,000,000 to $15,- 
0uC,000. At the meeting the proposals 
made by the Firemen’s to the stockhold- 
ers of Metropolitan Casualty and recom- 
mended to the stockholders by the di- 
rectors of that company, were fully ex- 
plained. 





INDEPENDENCE FIRE CAPITAL 

Stockholders of the Independence 
Fire of Philadelphia will meet June 14 
to vote upon the proposal of the board 
of directors to increase the capital stock 
of the company from $500,000 to $1,000,- 
000. The company has been growing 
rapidly since its formation in 1925 and 
last year had a premium income of over 
$550,000. 








Franklin W. Fort 








Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(New Jersey) 
(Denmark) 


Thomas®B. Donaldson 

















GUARDIAN 


LIFE 





Established 1860 Under the Laws of the State of New York 





Tel. RECtor 


7501 





MANAGERS 


INSURANCE CO. “sches 











HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 





25 Church St., New York 
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‘CORROON & REYNOLDS, Inc.| 


MANAGER 


92 WILLIAM STREET 
NEW YoRK CITY, N. Y. 


AMERICAN EQUITABLE ASSURANCE CO., OF NEW YORK 
December 31, 1927, Statement 


$6,000,569.04 $1,000,000.00 | $2,405,564.51 
KNICKERBOCKER INSURANCE CO., OF NEW YORK 


December 31, 1927, Statement 
$4,105,633.66 $1,000, 000.00 $1,926,422.54 


BROOKLYN FIRE INSURANCE CO. 


January 1, 1928, Statement 
$2,992,512.73 $600,000.00 $1,600,000.00 


MERCHANTS AND MANUFACTURERS FIRE INSURANCE CO. 


NEWARK, N. J. 


(CHARTERED 1849) 














January 1, 1928, Statement 
$3,094,318.44 $500,000.00 $1,500,000.00 


NEW YORK FIRE INSURANCE CO. 


(INCORPORATED 1832) 
December 31, 1927, Statement 
$1,190,662.31 $200,000.00 $704,779.61 


REPUBLIC FIRE INSURANCE CO. 


PITTSBURGH, PA. 
(ORGANIZED 1871) 


December 31, 1927, Statement 
$1,681,927.72 $300,000.00 $547,931.38 


MANAGER FOR EASTERN STATES 


TRINITY FIRE INSURANCE CO. OF DALLAS, TEXAS 


December 31, 1927, Statement 
$1,725,140.58 $750,000.00 $1,479,436.50 














CLASSES WRITTEN 
Fire, Explosion, Riot, Civil Commotion, Tornado and Windstorm, Sprinkler Leakage, 
Use and Occupancy, Profits, Leasehold and General Merchandise Floaters 


SOUND—PROGRESSIVE—EQUITABLE 


These Are Our Keynotes 


We welcome and invite this class of agency representation. 
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To Show Collection 
Of Old Fire Marks 


RARE PHILADELPHIA EXHIBIT 





Insurance Co. of North America Com- 
pletes Gathering of Marks Used by 


Early American Companies 





The Insurance Company of North Am- 
erica, the oldest American stock fire and 
marine company, has just completed a 
collection of early American fire marks. 
It includes original marks used by virtu- 
ally all of the important early American 
companies, organized in the colonies to 
“insure houses against loss by fire.” 

The collection has been catalogued and 
placed on public exhibition in the Insur- 
ance Company of North America mu- 
seum, on the Parkway, Philadelphia, 
where are also on view interesting his- 
toric documents relating to early activi- 
ties of the company and preserved by it 
since its organization, in 1792, in the 
same room in the old State House, in 
Philadelphia, where the Declaration of 
Independence was signed. 

The thirty-five marks in the collection 


spread to an adjoining or near-by house 
on which was the fire mark of a com- 
petitive company, would the fire brigade 
of the latter “stand by.” These fire 
fighters were not interested in what hap- 
pened to the “other company’s” risk— 
it could burn to the ground for all they 
cared, Their interests were solely in the 
property insured in their own company. 

If a fire occurred in a home that did 
not boast of a fire mark, then it was 
up to kindly neighbors and friends of 
the property owner to help extinguish 
the blaze. 

Another use of these old marks was 
that the men who actually put them on 
the houses could verify statements of 
the assured regarding the condition of 
his property, its fire hazards, location, 
etc—a job that, beginning with 1705, 
was delegated to surveyors or inspectors. 
In a word, the original fire brigade mem- 
bers were the first fire insurance inspec- 
tors. 


Stamped With Number of Policy 
The old American fire marks were 
made of lead or cast-iron and were 


mounted on wooden plaques. They often 
were stamped with the number of the 

















FIRE MARKS IN NORTH AMERICA EXHIBIT 


Top row, reading from left to right, fire mark of the Mutual Assurance Co. of 
Philadelphia, known as the “Green Tree” and issued about 1785; earliest variety of 
fire mark used by the Insurance Company of North America, organized in 1792; fire 
mark of the Fire Association, issued about 1864. Bottom row, reading from left to 
right, rare mark of the Guardian Fire and Marine Insurance Company, reputed to 
be the only one in existence; fire mark of the Baltimore Equitable Society. 


were taken from old homes, principally 
in Philadelphia and its environs, where 
they were placed, beginning early in the 
eighteenth century, by the various fire 
brigades maintained at that time by the 
several insurance companies. The marks 
were used to designate in which particu- 
lar company the property was insured. 
In event of fire, the fire brigade of that 
company was pledged to “stand by” and 
help fight the flames. 


Fire Marks Started in England 


Fire marks originated in England in 
1680 and were introduced in this coun- 
try about fifty years later. Since there 
were no organized fire departments in 
those days, it was necessary for the in- 
dividual insurance companies to main- 
tain their own fire brigades for the pro- 
tection of property insured in their own 
offices. This protection was one of the 
guarantees given the insured when he re- 
ceived his policy. 

To make sure the fire brigade would 
confine its fire-fighting energy to prop- 
erty insured by its own company, the 
marks were nailed on the front of the 
building, each mark different in design 
and each representing a different com- 
pany. In case of fire, the brigade main- 
tained by the company whose mark was 
on the building was responsible for put- 
ting it out. 

Only when 


the fire threatened to 


policy. Many homes boasted of more 
than one fire mark. This was because 
the maximum insurance on any one prop- 
erty in those days was $2,500. If the 
property owner wanted more insurance 
he subscribed for policies in other com- 
panies, each of which affixed its own 
fire mark to the property. The larger 
the number of fire marks on the prop- 
erty, the better chance for adequate fire 
protection, since they called for help 
from each of the fire brigades of the 
companies in which the property owner 
held insurance. 

One of the oldest fire brigades in this 
country was the Hand-in-Hand Fire 
Company, organized in 1742 which had 
as its fire mark four hands clasped at 
the wrist, indicating “one for all and 
all for one.” This old company boasted 
a membership comprising some of the 
nation’s early historic celebrities. Among 
them were four signers of the Declara- 
tion of Independence, including Benja- 
min Rush, great-great grandfather of 
Benjamin Rush, the present head of the 
Insurance Company of North America, 
and three others—Clymer, Hopkins and 
Wilson. There are also enrolled in this 


company Bishop White, Governor Mif- 
flin, of Pennsylvania; the Cadwaladers, 
the Biddles, the Chews and others of 
“Philadelphia’s first families,” and Chief 
Justice Shippen. 

The Philadelphia Contributionship was 


the first American company to adopt the 
fire mark—and it also was the first to 
discontinue its use. It is interesting that 
the Contributionship later declined to in- 
sure homes that had trees in front of 
them, the argument being that the trees 
hampered the work of the fire brigade. 
So, its policy holders who boasted of 
trees, got together and formed their own 
insurance company, which was known as 
the “Green Tree” because of its peculiar 
fire mark. 

One of the earliest known fire marks 
used by the North America, in 1796 dis- 
played prominently the eagle which still 
is the symbol of this company. Origi- 
nally, the eagle was made of lead, mount- 
ed on a wooden plaque. Later ,it was 
made of cast-iron. 


Passing of the Fire Mark 


With the subsequent organization of 
volunteer fire departments and later, paid 
fire departments, the old company bri- 
gade plan was dropped and use of the 
fire mark was no longer necessary. Yet, 
these historic fire marks still can be seen 
on some of Philadelphia’s oldest homes, 
notably the Betsy Ross House and the 
Robert Morris Mansion. 

In the Insurance Company of North 
America collection are original fire marks 
representing the Philadelphia Contribu- 
tionship, The Hope Insurance Co., the 
Guardian Fire & Marine, Mutual Assur- 
ance (known as the “Green Tree”); Fire 


Association, Insurance Company _ of 
North America, United Firemen’s of 
Philadelphia, Firemen’s, Lumbermen’s, 


Baltimore Equitable Society, Associated 
Firemen’s of Pittsburgh; Penn Fire, and 
the Pittsburgh Navigation & Fire Insur- 
ance Co. 





218TH YEAR 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
UNITED STATES BRANCH 
55 Fifth Ave. New York 
Western Department 
Wrigley Bldg., 410 N. Michigan Ave. 
hicago 
Pacific Department 


N. W. Cor. Sansome and Sacramento Sts. 
San Francisco, Cal. 











INSURANCE 
HARRY C. FRY, Jr., President 
307 FOURTH AVENUE PITTSBURGH 


LOGUE BROS. & CO., Inc. 




















ROYAL BUILDING WINS PRIZE 

The Royal Building, 150 William 
street, has been awarded the first prize 
as the best new building to be built in 
downtown New York in 1927. The prize 
is given annually by the Downtown 
League. The building, one of the finest 
in the insurance center, is the home of 
the United States offices of many large 
English companies beside the Royal. 


INSURANCE PERSONAL SERVICE 

In a tax case decided in the District 
Court for the Western District of Penn- 
sylvania it was ruled that an insurance 
agency is a personal service organization. 











CAPITAL 


Mail. 


NATIONAL LIBERTY INSURANCE 
COMPANY OF AMERICA 
HOME OFFICE: 709-6th AVE. 

NEW YORK CITY 
SUMMARY OF 69TH ANNUAL STATEMENT 
Jan. Ist 1928 


anal $ 2,000,000.00 
eS $ 9,637,599.00 


PREMIUM RESERVE ..... 
RESERVE OF ALL OTHER 


LIABILITIES ...................... $ 1,458,105.00 
MT SUPEAMS ....... o.oo cccecesen $14,689,493.00 
TOTAL ASSETS ....................... $27,785,198.00 
SURPLUS TO POLICYHOLDERS....... $16,689,493.00 


Fire, Automobile, Windstorm, Tornado, Sprinkler Leakage, Rent and Rental 
Value, Use and Occupancy, Tourist Baggage, Explosion, Property Damaged 
by Aircraft, Riot and Civil Commotion, Inland Marine, Parcel Post, Registered 
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O. J. PRIOR, President 


INCORPORATED 1868 | 


Che Standard Fire Insurance Co. | 


OF NEW JERSEY 
TRENTON, N. J. 





W. M. CROZER, Secretary 
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Royal Exchange Assurance 


THE STATE ASSURANCE CO. Ltd. 
PROVIDENT FIRE INS. CO. 
in combination with 
CAR & GENERAL INS. CORP., Ltd. 
for full cover of Automobiles 
95 Maiden Lane, New York 




















— 





























April 20, 1928 

















THE EASTERN 
sax _UNDERWRITER = 


SIREN CARO. 


++——_¥i r e——+ 






Page 35 





REVIEW OF N. J. LEGISLATION 





No Laws Adverse to Interests of Agents, 
Says H. L. Godshall; Vast Ma- 
jority of Bills Killed 
The New Jersey legislature, during the 
1928 session that adjourned recently, 
assed no laws that may be construed 
as adverse to the business of the insur- 
nee agents, according to President 
larry L. Godshall of the New Jersey 
.ssociation of Underwriters. Of about 
fifty bills introduced he says that only 
three were passed. Two of these, pro- 
\iding for an increase in the payments 
i workmen’s compensation and author- 
izing municipalities to provide compen- 
sation insurance for volunteer firemen, 
were passed by the legislature and sent 
to Governor Moore for his signature. 
The third, providing for uniform fire in- 
surance commissions throughout the 
state, became a law over the governor’s 

veto. 

The bills affecting fire insurance that 
were either passed or killed were the 
following: 

Senate No. 98—Introduced by Sena- 
tor Reeves of Mercer County, anti-dis- 
criminatory commission bill. Provides 
that no fire insurance company shall pay 
more commission to one of its agents 
than to any other of its agents in the 
state. Passed over governor’s veto; now 
known as Chapter 128, Laws of 1928. 

Senate No. 91—Introduced by Senator 
Reeves of Mercer County, providing that 
payment of premiums to brokers by as- 
sureds shall constitute payment to the 
company and preventing agent or com- 
pany from cancelling policies for non- 
payment where premium has been paid 
to the broker. Withdrawn. 

Assembly No. 262—Introduced by As- 
semblyman Ellis of Passaic County, pro- 
viding that every burglary and fire in- 
surance policy should contain a provi- 
sion that an action for recovery be 
brought within three years. Remained 
in committee and was not presented to 
cither house for action. 























SUSSEX FIRE ORGANIZED 





Incorporated in Delaware with $500,000 
Capital; Surplus $2,000,000; Another 
Lippman & Lowy Company 

Another fire insurance company has 
been organized which will have its home 
office in New Jersey. It will be known 
as the Sussex Fire and has been incor- 
porated with a capital of $500,000 and a 
surplus of $2,000,000 in Delaware. 

The new company will be under the 
direction and general management of 
Lippman & Lowy, general managers of 
the Ajax Fire, Essex Fire and the Fesex 
Fidelity & Plate Glass Co., all of New- 
ark, with headquarters at 38 Clinton 
street. 

The officers of the new company will 
be the same as the other three compa- 
nies, and with the exception of one or 
two directors, the board will be prac- 
tically the same as on the Ajax, Essex 
Fire and Essex Fidelity. 

The company will do a general fire 
business and will confine itself to New 
Jersey for the present but will make ap- 
nlication to other states within the near 
future. 





V. H. TOUSLEY WITH N. F. P. A. 


Victor H. Tousley of Chicago has been 
appointed electrical field secretary of the 
National Fire Protection Association 
succeeding in this capacity W. J. Can- 
ada who has held the position for several 
years past. Mr. Tousley will assume his 
new duties on May 1, and will tempor- 
arily have an office at Underwriters’ 
Laboratories, Chicago. He is widely 
known throughout the country in elec- 
trical circles and has been associated 
with the department of gas and elec- 
tricity of the City of Chicago for the 
past twenty-five years and for the past 
fifteen years has been chief electrical 
inspector of that department. 





Cc. W. MAKIN ADVANCED 
Charles W. Makin, who has been with 
the Camden Fire for twenty years, was 
last week elected an assistant secretary 
of the company. 





BROOKLYN FIRE CAPITAL 

Stockholders of the Brooklyn Fire at 
a special meeting last week approved the 
recommendations of the board of direc- 
tors to increase the capital stock from 
24,000 to 40,000 of $25 par, giving the 
right to subscribe to the new stock at 
$100 per share in the ratio of two new 
shares for each three held. This action 
places the Brooklyn Fire in the $1,000,- 
000 class. The company will now have 
total assets of over $4,600,000. Follow- 
ing the stockholders’ meeting R. R. 
Wilde and R. J. Kastner were elected 
assistant secretaries. Stock of the 
Brooklyn Fire is quoted in New York 
at about $137 a share and the rights at 
about $17 each. 





BLUE GOOSE ELECTION 

The annual election of officers and ini- 
tiation took place and the following were 
elected at the meeting of the Empire 
State Pond of the Blue Goose held in 
Syracuse, N. Y., at the Elks Club on 
April 9: most loyal gander, Harry B. 
Nugent, Albany; supervisor of the flock, 
C. B. Cleaves, Rochester; custodian of 
the goslings, Harry W. Miller, Syracuse; 
guardian of the pond, Geo. F. Frank, 
Albany; wielder of the goose quill, J. F. 
Crafts, Rochester, and keeper of the 
golden goose egg, Peter D. Fogg of Sy- 
racuse. 

Delegates to the Grand Nest Conven- 
tion in Montreal in August: Harry B. 
Nugent and J. F. Crafts. 





WILSON WITH M. & M. 

J. H. Wilson, formerly with the Im- 
porters & Exporters, has become man- 
ager and underwriter at the home office 
of the Merchants & Manufacturers in 
Newark. 





Kelly, McQuade & Co., Inc., Brooklyn 
insurance business, has been chartered 
at Albany with $12,000 capital. Albert, 
Ralph Eisenberg, 1320 Eastern Parkway 
and Samuel J. Stangler, 2011 Newkirk 
Avenue, Brooklyn, are directors and sub- 
scribers. Edward Hayes, 26 Court 
Street, Brooklyn, is attorney for com- 
pany. 


NEW LOCAL BOARD FORMED 





Burlington County, N. J., Agents Start 
Association With About 50 Mem- 
bers; H. Hawkins President 

A meeting of all insurance agents of 
Burlington County, N. J., was called on 
April 10. A permanent organization 
known as the Burlington County Under- 
writers Association was formed with 
about fifty members. The following offi- 
cers were elected: 

Harry Hawkins, Jr., Mt. Holly, presi- 
dent; Shreve R. Taylor, Burlington, vice- 
president; William H. Absalom, Mt. 
Holly, secretary, and Mrs. Estelle Mann, 
Riverside, treasurer. 

This was an enthusiastic meeting and 
the agents present all agreed to inter- 
view each agent in Burlington County 
who was not present, with the idea of 
having them join the new association. 


JOINS CORROON & REYNOLDS 

Rk. R. Chapman, formerly assistant gen 
eral agent of the Western department of 
the North British fleet, has become af- 
filiated with the Corroon & Reynolds 
group of companies as resident general 
agent for the Middle Western States, 
with headquarters at Chicago. Mr. 
Chapman has had a long and wide ex- 
perience in the business and has at one 
time or another held a field position in 
most of the Western States. He started 
field work for the Delaware and Reliance 
as special agent in the West. In 1918 
he joined the North British fleet in the 
Northwestern field, and in June, 1926, 
was called to the New York office to be 
superintendent of agencies in the West- 
ern department and was later promoted 
to the position of assistant general agent. 
He resigned from the North British a 
short time ago in order to return to his 
old haunts in the Middle West. In his 
new connection he will look after the 
interests of the different companies of 
the group in Chicago, and in addition 
will take care of the field work in Tlhi- 
nois and the adjoining Middle Western 
States. 


NORTHERN LIGHTS 


Ory PROTECTION 


“SOUND Indemnity 
STEADY Policy 
STURDY Co-operation” 


orthern Assurance Co,Ltd. of London. 


80 John St., New York. 
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Tells Of 50% Losses 
On Hull Underwriting 


REPORT OF SEA INSURANCE CO. 





Chairman of Board Says -Marine Insur- 
ance Accepts Conditions no Other 
Business Would Tolerate 
At the annual general meeting of the 
Sea Insurance Co. held recently in Liv- 
erpool, the chairman, J. Howard Tem- 
ple, made some interesting remarks about 
the operations of marine underwriting. 

In part, he said: 

“The vexed question of marine under- 
writing is probably well known to many 
of you here; for the past five years I 
have had the doubtful pleasure of telling 
you things were difficult, more difficult 
and worse than mere difficult. Our in- 
timate knowledge of marine underwrit- 
ing has compelled us to reduce seriously 
our premium income on hull risks year 
by year and leave others to take busi- 
ness which we could have had but did 
not want at the price at which it was 
auctioned. Only by such restrained meas- 
ures has this company escaped serious 
misfortunes. One hears of industrial 
concerns taking business at under cost 
prices, but is it not often found that 
such bartering of brains has resulted in 
a deficiency, to the party undertaking 
the work, of between 40% and 50%? It 
is possibly not common knowledge that 
underwriting of hull risks from 1924 to 
1926 inclusive was done at about this 
approximate loss. 

“T will admit that real efforts to get 
the business back to normality have been 
made and are still being earnestly con- 
tinued, but before we can reach a really 
sound position we must expect all con- 
cerned to abandon one of the great curs- 
es of this post-war age—namely, selfish- 
ness. 

“The operations of marine underwrit- 
ing in 1925 made a sorry tale. £17,156,- 
000 of premium was secured, the result- 
ing “success” being a loss of 2.09%, or 
£350,000. For 1926, the figures of pub- 
lic companies published to the present 
time are even more lurid. So much for 
its immediate past; it is an ugly picture 
of errors. Let us hope that good will 
and moderation will wipe off the slate 
in the near future the great misfortunes 
of the last few years.” 








O’ROURKE WITH QUEENSLAND 


Tames O’Rourke, who handles the in- 
land marine and automobile losses for 
the National Liberty at the New York 
home office, is leaving this week to go 
with the Queensland in New York to 
adjust automobile losses. 





J. F. LESTER CORP. MOVES 
The J. 
John F. 


Francis Lester Corp., of which 

Nubel is president, has moved 
to 16 Court street, Brooklyn. This of- 
fice writes fire and inland marine risks 
for the General of Seattle, Mohawk, of 
New York and the Insurance Co. of the 
State of Pennsylvania. 

An editorial in The Hartford Agent, 
addressed to the question, “Is My Busi- 
ness Worthy of My Boy?” ends with the 
statement, “It is not always desirable 
that a son succeed to his father’s busi- 
ness, but it is desirable that the busi- 
ness be worthy of such a succession.” 

Herman L. Bitterman Co., Inc., New 
York City, has been chartered at Al- 
bany with $10,000 capital to deal in in- 
surance. Charles H. Dash, Marguerite M. 
Heiffel, Irving Dash, New York City, are 
directors and subscribers. 


Marine Accounting 
Forms Are Compared 


THREE YEAR BASIS FAVORED 





Users of Fire Formula Have Some De- 
fenders but Longer Term Accounting 
Is More Practical | 





Marine accounting has always been 
one of the most discussed subjects 
among those who attempt to analyze ma- 
rine insurance experience on the basis 
of figures used in the annual statements 
made out originally for fire insurance 
companies. The nature of marine insur- 
ance is such that the calculation of ac- 
counts under the American fire insur- 
ance formula is not at all a true indi- 
cation of the results of the previous 
year’s business. English companies at 
their home offices use the most practical 
and accurate systems. 


Thomas Wallas, secretary of the Lon- 
don & Lancashire, recently gave a talk 
before the London Insurance Institute on 
the essentials of the correct presenta- 
tion of insurance company accounts and 
his remarks with reference to the va- 
rious marine forms employed follow: 

“When we come to consider the ma- 
rine account, our purview covers a much 
wider and more varied field. There are 
several well-recognized forms of ac- 
countancy in use among marine insur- 
ance companies. There is the system in 
use by some of the more venerable com- 
panies of keeping each year’s account 
open until it has entirely run off. For 
the internal purposes of the companies 
this method has its merits, in that the 
management ultimately knows the final 
result of each year’s underwriting; but, 
as the published account does not show 
these ultimate results separately, the 
shareholders and the public are in the 
dark as to whether the underwriting of 
any particular year has resulted in a 
profit or a loss. And, as marine claims 
take so long to materialize, the business 
may be run at a loss for several years 
before the shareholders have any inkling 
of the position. 

“It may be useful to those who are 
not familiar with marine accounts to 
have a_rough-and-ready formula for 
judging of the adequacy of a marine 
fund. You will bear in mind that, in 
the case of cargo business, first year set- 
tlements are usually the heaviest, sec- 
ond year settlements substantial, and 
third year light; while for hull business 
first vear settlements will be light, sec- 
ond year heavy, and third year still 
substantial. It follows, therefore, that 
the greater the percentage of hull busi- 
ness in an underwriting account, the 


larger will be the fund required to wind 
it up. 

“But as no indication is given in any 
company’s account of the respective pro- 
portions of hull and cargo business, we 
can but assume a basis which may serve 
as an average. From my marine experi- 
ence I think a fair basis to allow for 
the winding-up of a marine account 
would be 60% of the current year’s pre- 
miums, 15% of the preceding year’s pre- 
miums, and 5% of the year before that. 
Thus, given a level premium income dur- 
ing the three years, a fund of 80% of 
the last year’s premiums should not be 
far out. With a falling income the re- 
quired percentage would be greater; 
while with an increasing income a small- 
er percentage should suffice. 

“A second method of marine account- 
ing is to close each underwriting account 
at the end of the second or third year 
by transferring to a suspense account an 
amount estimated to be sufficient to 
cover claims which have still to be pre- 
sented. Assuming this estimate is rea- 
sonably accurate, it is possible at the 
end of the second or third year, as the 
case may be, to see the result of the 
underwriting. It is sometimes argued 
that it is not possible at the end of the 
second or third years for an under- 
writer to make any reliable estimate of 
the claims still to come in, and any at- 
tempt to do so is said to be a mere 
guess. 

“The fact remains, however, that this 
method is followed by many companies, 
and the amount placed to suspense ac- 
count to close the year’s underwriting 
was generally found, before the war, to 
be a remarkably close estimate. While 
conditions in the marine market for 
some years following the war were very 
difficult, and estimates of profits made 
at the end of the second or third year 
were usually falsified by the very heavy 
settlements made in the fourth, and even 
fifth and sixth years, as many underwrit- 
ers found to their cost, conditions are 
now much nearer the normal, judged by 
pre-war standards, and the making of a 
reliable estimate is again practicable. 

Merits of the Fire Statements 


“A third method employed has been to 
follow the fire model of account, pro- 
viding for losses paid and outstanding 
with a percentage for unexpired liability 
and striking the profit or loss at the end 
of the year of account. I know I am 
entering on somewhat controversial 
ground in discussing this form of marine 
account, as it has been very emphatically 
stated by underwriters and a certain sec- 
tion of the press that such a method 
cannot be followed with any accuracy in 
marine insurance; while, on the other 
hand, it has been equally emphatically 
defended on the ground that it shows to 
the shareholders at the earliest possible 
date whether the marine business is 
being run at a profit or a loss. 

“Tn a discussion of this kind it is not 
my prerogative to be dogmatic, but it 
surely must be conceded that, as the 
only object of published accounts is to 
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United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $5,335,216.16 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
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Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,293,473.36 
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show to the insuring public and the 
shareholders of the company as accurate 
a statement of the financial position of 
the company as is possible, it is a strong 
point in favor of any system if it re- 
flects at the end of the year how tie 
current year’s operations have resulted. 
Admittedly, the accuracy of this method 
of presenting a marine account depends 
entirely on making adequate provision 
for every known loss—which invol:es 
keeping a close watch on the casualty 
reports from all over the world—and, in 
addition, making liberal provision for 
unknown casualties. 

“Consequently, while the nominal re- 
serve for unexpired liability—following 
the fire model—may be 40%, adding the 
provisions made for outstanding claims, 
the real reserve may be 70-80%, which 
as I have already tried to demonstrate, 
should be sufficient. And there is usual- 
ly, ‘of course, a substantial additional re- 
serve. As stated above in discussing the 
fire account, if the outstanding losses be 
under-estimated, the following year’s un- 
derwriting will be penalized, and the po- 
sition thus disclosed. 

“However, there is, perhaps, little ad- 
vantage now in discussing the merits and 
demerits of these various marine forms, 
as the Board of Trade Committee have 
drawn up a new form on a three years’ 
basis, so that, if and when the Insurance 
Undertakings Bill is passed, we shall, at 
any rate, have uniformity, and as this 
form will show the position at the end of 
the year of each of the ‘open’ underwrit- 
ing accounts, it meets the essential re- 
quirements indicated in my opening re- 
marks,” 





POWDERED COAL EXPERIMENTS 

Underwriters have been giving a good 
deal of consideration in London to the 
subject of powdered coal for marine pro- 
pulsion, and in this connection it is in- 
teresting to note that the incoming pres- 
ident of the Society of Consulting and 
Marine Engineers and Ship Surveyors 
does not apparently think that powdered 
coal is going to make for the substantial 
development in steamship propulsion 
that has been hoped. At least he took 
the opportunity in the course of his 
presidential address of pointing out that 
the recent voyage of the American 
steamship Mercer across the Atlantic 
using powdered coal does not provide a 
complete test of the commercial possi- 
bilities of such fuel, since for one thing 
no account has been taken of the cost 
of the special installation that is re- 
quired. 

The objection that powdered coal is 
too dangerous for use on board ship 
appears to be a stronger one. There 1s 
no doubt that developments in the use 
of powdered coal at sea will have to be 
watched carefully owing to the serious 
risk of spontaneous combustion. It 1s 
true that this risk has been successfullly 
overcome in land installations, but the 
conditions are hardly parallel in view of 
the extremely limited space available for 
bunkers on board ship. 





BUFFALO BOWLING LEAGUE 


The bowlers of the Deuel-Lapey cen- 
eral agency in Buffalo have established 
what is believed to be a record for i- 
surance teams in the Buffalo Insurance 
League by piling up a total of 2,912 pins 
in their three game contest with the 
Buffalo Insurance team. Starting with 
a total of 916 pins the Deuel-Lapey tcam 
came back with a count of 1,001 and fin- 
ished with 995 to complete their bowling 
making a clean sweep for the evening. 
Werre had two games above 200. 





Quinlan, Terry, Johnson & Browilee, 
Inc., New York City, insurance business, 
has been chartered at Albany with 4 
capital of 300 shares non par value. Ira 
L. Terry, Walter M. Johnson and James 
L. Brownlee, Jr., 93 Main Street, Flush- 
ing, N. Y., are directors and subscribers. 
Pressinger, Newcombe, Cunningham: & 
Wigg, 15° William Street, New York “ity, 
are attorneys for company. 
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Metropolitan Casualty 
Plan Of Arbitration 


TO RELIEVE COURT CONGESTION 





To Arbitrate its Auto Claims Under 
Rules of American Arbitration So- 
ciety for One Year Starting June 1 





Convinced of the fact that automobile 
traffic congestion of our highways is 
much less serious a matter than the 
alarming accumulation of automobile ac- 
cident litigation which congests our 
courts and obstructs their judicial func- 
tions, Edmund J. Donegan, first vice- 
pres ua and general counsel of the 
Metropolitan Casualty, has evolved what 
should prove a practical plan for obvi- 
ating the law’s delays, and insuring 
prompt and just awards. 

The first public reference to this plan 
app ared in an article by Mr. Done- 
gan, published in The Eastern Under- 
writer in serial form, beginning with 
the issue of March 23. 


Will Lighten Taxpayers’ Burden 


Under its provisions the Metropolitan 
Casualty announced this week that for 
an experimental period of one year be- 
ginning June 1, 1928, or earlier if the 
effective machinery can be provided, it 
will consent to the immediate arbitra- 
tion, under the rules of the American 
Arbitration Association, of any claim for 
damages for personal injuries growing 
out of an accident covered by a Met- 
ropolitan policy. 

The benefits to be derived from apply- 
ing this principle of arbitration have 


| been carefully weighed by President J. 


Scofield Rowe of the Metropolitan and 
by President Lucius R. Eastman of the 

\merican Arbitration Association, and 
the program of co-operation already 
agreed upon by these two organizations 
may well result in lightening the burdens 
of taxpayers as well as in saving the 
deserving claimant many weary hours, 
sometimes days, now spent in attending 
the disposition of a congested court cal- 
endar. 

“The American Arbitration Associa- 
tion,” says President Eastman, “has col- 
laborated with the Metropolitan to the 
end that this important new step shall 
find ready ways and means to facilitate 
casualty insurance arbitration. It offers 
its further co-operation and facilities in 
the belief that this provision for imme- 
diate arbitral relief will not only serve 
sreatly to ameliorate congestion of our 
courts but will also prove one of the 
most constructive steps ever undertaken.” 

The Metropolitan Casualty has always 
iavored the principle of arbitration but 
has labored with the obvious difficulty 
of applying it to third party cases. Under 
the caption, “A Pledge to the American 
Bar,” it is now using the advertising 
columns of the press to record its will- 
mgness to have claims under its poli- 
cies determined by impartial arbitrators 

0 be agreed upon by the parties or to 
be appointed by the American Arbitra- 
hg \ssociation. The offer is confined to 


the usual policy limits of $5, 000—$10,000, 


Nasmuch as the Metropolitan, in fair- 
ness to the assured, cannot control the 
Procedure where the latter’s excess lia- 
bility is also invelved. 


Surety Ass’n. Broadens 
Executive Committee 


TO BE ACTIVE AT ALL TIMES 





Decide on Special Meeting on April 26 to 
Take Up Rate Cutting and Rebat- 
ing; Badgerow Complimented 





Nothing but good can result from the 
action of the Surety Association of Am- 
erica last week in giving to its executive 
committee full authority to function be- 
tween the quarterly meetings of the as- 
sociation. It means that from now on 
the executive committee will be able to 
operate like a board of directors. Its 
power to act on important matters is ex- 
pected to go a long way in welding the 
Suretv Association into a more effective 
organization. 

Heretofore the association has met for 
its quarterly meetings with a long list 
of items on the agenda, all requiring 
definite action. The inevitable result has 
been that only the most important of 
these were acted upon and the others 
were either put into committee or de- 
layed until the next meeting three 
months in the future. Under the new 
plan prompt and decisive action may be 
taken by the executive committee at all 
times. 

Seven companies are represented on 
the executive committee as_ follows: 
United States F. & G., chairman. Amer- 
ican Surety, Fidelity & Deposit, National 
Surety. Continental Casualty, Aetna Cas- 
ualty & Surety and Indemnity Insurance 
Co. of North America. 

E. M. Allen, executive vice-president, 
National Surety, was again the chairman 
of the meeting, this being his third con- 
secutive time. It is apparent that his 
gracious but determined wav of getting 
at the core of things is liked bv the 
members of the association for he is 
slated to preside at the next quarterly 
meeting in July. Under his generalshin 
the twentv-three items on the agenda 
were acted on so promptly that the ses- 
sion was over by 3:30 p. m. 

Rebating and rate cutting loomed up 
at the meeting as sore spots that de- 
manded immediate attention. The situa- 
tion is at its worst now in St. Paul, Iow2 
and St. Louis, and the Surety Associa- 
tion has called a special meeting for 
Anril 26 to take up and dispose of defi- 
nitely the unethical practices in these lo- 
calities. 

The renort of the “national publicity 
campaign” committee. headed by Harve 
2adgerow, vice-presidnet, Continental 
Casualty, came in for a good bit of at- 
tention and the association was unan- 
imous in its opinion that Mr. Badgerow 
deserved full appreciation for his pains- 
taking work in compiling views and sta- 
tistics on the advisability of such a cam- 
paion. The majority of the members are 
in favor of the project and the motion 
was passed to discharge Mr. Badgcrow’s 
committee and pass the matter along to 
the Association of Casualty & Surety 
Executives for immediate action. 

Another encouraging feature of the 
meeting was that the conflicting views on 
the reinsurance contract have been prac- 
tically reconciled and it is expected that 
definite action will be taken by the next 
quarterly meeting. 
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H. R. Clough Made V.-P. 
Of General Reinsurance 


TEN YEARS WITH AETNA LIFE 
Company Elects H. R. Hastings As 
Assistant Treasurer and A. W. 
Sewall to Directorate 
The General Reinsurance Corporation 
at its board of directors’ meeting this 
week clected Herbert R. Clough as vice- 
president and a director, named Herbert 
R. Hastings as assistant treasurer, and 
elected A. W. Sewall, 
Genera Asphalt Co., 

the directorate. 

Mr. Clough, born and educated in 
England, came to this country in 1906 
and was connected wtih the Aetna Life 
& Affiliated Companies for ten years. 
While an cfficer of these companies he 
was prominent in the formation of the 
National Automobile Underwriters Con- 
ference of which he was president, 1918- 
1919. Through his representation of the 
Aetna Life group in this conference and 
in the National Bureau of Casualty & 
Surety Underwriters, he came into con- 
tact with practically all the leading ex- 
ecutives of the fire, marine and casualty 
companies. 

In 1919 he left the Aetna companies 
to become associated with Chubb & Son, 
marine underwriters of New York, leav- 
ing there to become president of the 
National Liberty in 1921. A breakdown 
in his health at this time caused him to 
resign the presidency of the company 
so that he might recuperate abroad. 
Later he became an international rein- 
surance negotiator and in January, 1927, 
he incorporated his business as Herbert 
Clough, Inc., of which he is president. 
For the past four years Mr. Clough has 
made his headquarters in the home office 
of the General Reinsurance. 

Mr. Hastings, the new assistant treas- 
urer, was formerly in the investment 
banking business in New York. 


president of the 


of Philadelphia, to 








When the subject of acquisition costs 
was brought up it was decided to appoint 
a committee of three to confer with a 
commitice of the Acquisition Cost Con- 


ference. This committee is composed 
of the Fidelity & Deposit, American 
Surety and National Surety. 

One new member was admitted, being 


the Central West Casualty. 


General Brokers Hold 
Successful Dinner 


ASTOR BANQUET ROOM CROWDED 





Talks Made by Griffin, St. John, Stod- 
dard, Monk and Gardner; Arthur 


Arnow Toastmaster 


Wednesday 
for the Association, 
holding its annual dinner in the grand 
ball room of the Hotel Astor, New York. 
1,800 attended, including 
prominent insurance 


night was a gala occasion 


General Brokers’ 


Close on to 
officials. 

Franklin D. Roosevelt, 
Fidelity & Deposit, 
as he is 


many 

Unfortunately 
vice-president, 
not 


could 
still in the South 
but a letter from him was read in which 


attend 


Mr. Roosevelt praised the passage in the 
New York legislature of the written ex- 
John A. Griffin, 
president of the company, substituted for 
Mr. Roosevelt and delivered a good talk 
on the importance of the broker and the 
willingness of surety corporation offi- 
cials to help them. 

Other speakers were Col. Francis R. 
Stoddard, former superintendent of in- 
surance in New York; Wesley E. Monk, 
commissioner of insurance in Massachu- 
setts; E. A. St. John, — Na- 
tional Surety, and Frank L. Gardner, 
representing the N. Y. State Association 
of Local Agents. 

Colonel Stoddard 


aminations law. vice- 


congratulated the 
brokers on the passage of the written 
examination bill and said that it will not 
only benefit the legitimate broker by 
eliminating the “one line” parasites but 
also the companies. Mr. Monk also 
spoke on the subject of “Written Ex- 
aminations” and gave those present some 
idea of how the plan was working out 
in Massachusetts. 
“The Asset of Good 
subject of Mr. St. 


Will” was the 
John’s talk and he 
gave out these suggestions for its cul- 
tivation: (1) play square with the client 
and company; (2) fit yourself to serve 
by studying new methods, analyzing new 
coverages and familiarizing yourself with 
your client’s business; (3) build along 
constructive lines. 

As many as sixty companies and about 
forty-five agencies had tables at the din- 
ner. Arthur Arnow was the toastmas- 
ter and he did a good job of it. 
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Beha Sounds Warning 
On Acquisition Costs 


PLEDGES NOT BEING- KEPT 


F. & S. Conference to Get Busy at 
Once; Will Again Handle California 
and Help Chicago Situation 
Superintendent of Insurance Beha of 
New York state was emphatic in his 
criticism last week of laxity on the part 
of the surety companies in their obser- 
vance of the acquisition cost rules, At 
a conference on Wednesday attended by 
company executives, he pointed out that 
only six companiés had kept the pledge 
made in 1926 whereby a top commission 
of 30% would be paid to brokers. One 
company doing a nation-wide business 
in fidelity and surety lines was particu- 

larly criticized. 
May Have to Reduce Rates 
In reviewing the data in the hands 
of the New York insurance department, 


Mr. Beha said there had been no im- 
provement since the rules became ef- 
fective. A number of companies, he 


said, had made honest efforts to get in 
line, but many were too keenly occu- 
pied in the struggle for volume to pay 
much attention to the rules. His fig- 
ures showed that the acquisition cost 
had reached 33% of the premiums when 
it should be no higher than 30%. 

Mr. Beha then gave an advisory re- 
view of the situation and the reforms 
that must be accomplished. He pointed 
out that the law charged him with the 
determination of the reasonableness of 
premium rates and intimated that if the 
excess acquisition cost payments were 
not corrected by the companies them- 
selves, it would probably be done by 
some outside factor, which might take 
the form of a rate reduction based upon 
the theory that high commissicns in- 
dicated that rates were excessive 

N. Y. Situation Well in Hand 

Following the conference with Mr. 
3cha the executives attended a meeting 
of the Fidelity and Surety Acquisition 
and Field Supervision Cost Conference. 
The report of the national agency com- 
mittee was given and it showed a num- 
ber of weak spots. One encouraging in- 
dication was that the New York City 
situation was well in hand. Mr. Beha, 
however, had pointed out that commis- 
sions on bankers’ blanket bonds paid by 
some companies in New York were ex- 
cessive. 

As the matter now 
ference will again assume jurisdiction 
over California which it relinquished 
some time ago. The national agency 
committee will get in touch at once with 
the surety men of that state. An effort 
will also be made by the committee to 
help in straightening out the situation in 
Chicago. 

A committee of seven companies was 
appointed to devise ways and means of 
securing a closer basis of co-operation 
and report to the conference at a meet- 
ing to be held prior to June. This com- 
mittee is composed of American Surety, 
chairman; Aetna Casualty & Surety, 
Globe Indemnity, Fidelity & Casualty; 
Fidelity & Deposit, Marvland Casualty 
and United States F. & G. 


stands, the con- 


HONOR EUGENE L. MEANLY 

A pleasant affair last week was a 
dinner given to Eugene L. Meanly, sure- 
ty manager for R. C. Rathbone & Son, 
at the New York Athletic Club by a 
group of his close friends. Mr, Meanly 
is a well known figure in surety circles 
and has been in the business for more 
than twenty years. 


NEW BONDING CHART 

The Standard Accident is distributing 
a clever chart called the “Genealogical 
Tree of Bond Family,” showing the clas- 
sification and relationship of the princi- 
pal forms of surety bonds. It was origi- 
nally compiled by L. W. Witte of Fos- 
ter & Messick, Indianapolis. 








known Insurance Company. 
| Applicants should 


advised of this advertisement. 








Group Accident and Sickness 
Underwriter 


A splendid opportunity is open to a Trained Underwriter who is 
capable of assuming full responsibility in this department of a nationally 


give complete 
teplies. will be treated confidentially. 


Box 1081, Care of The Eastern Underwriter, 
110 Fulton Street, New York 


history, age, and experience. 
Our own employees have been 
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BUSY WEEK FOR P. G. MEN 





Companies Protest Beha’s Order Reduc- 
ing Rates by 25%; Bureaus Deter- 
mine Their Attitude 
This week has been a busy one for 
the plate glass men for they have been 
engaged in what appeared to be one pro- 
longed conference over the 25% rate cut 
ordered some weeks ago by James A. 
Beha, superintendent of insurance in 
New York, effective May 1. One meet- 
ing was called by the Aetna Life & Af- 
filiated Companies at the Hotel Commo- 
dore, while the National Bureau plate 
glass department met on Wednesday to 
determine their attitude. Last week the 
Fidelity & Casualty held a meeting on 

the same subject. 

All indications now point to a_hear- 
ing before Mr. Beha next week at which 
both the W. F. Moore Bureau and the 
National Bureau will present their defi- 
nite reasons why the rates should not 
take such a radical drop as 25%. One 
executive said this week that in his opin- 
ion a 15% decrease would be justified, 
but no more. 





F. & D. CLASS OPENS 

The Fidelity & Deposit course in sure- 
tyship instruction at the New York of- 
fice of the company opened on Tues- 
day under the general leadership of Na- 
than Mobley, production manager, with a 
good attendance of brokers, F. & D. men 
and several from other companies who 
were interested. John A. Griffin, vice- 
president, opened the meeting with an 
outline of the course and its underlying 
purposes. 

The course is open to anyone who 
wants to attend and will run for six 
or eight weeks on Tuesday and Thurs- 
day evenings at 5:15 p. m. to 6:15 p. m. 
Department heads of the New York of- 
fice will speak at the various meetings 
in conjunction with home office depart- 
ment heads, leading the discussion on the 
particular subjects in which they are 
authorities. 


EXCESS STARTS BONDING DEPT. 





Puts G. W. Ennis in Charge of It; Has 
Had 15 Years’ Experience in 
Surety Field 
The Excess Insurance Co. is now writ- 
ing fidelity and surety excess and con- 
current reinsurance and has organized a 
bonding department to handle this busi- 
ness under the management of George 
H. Ennis, a thoroughly capable under- 
writer of about fifteen years of experi- 

ence. 

Mr. Ennis was first with the Massa- 
chusetts Bonding, where he started as 
special agent and later became assistant 
manager of its judicial department at 
the home office. He then joined the 
Title Guarantee & Surety of Scranton as 
its New Jersey branch manager, follow- 
ing which he affiliated with the National 
Surety and devoted the next few years 
to organization and supervisory work in 
the New England states as district man- 
ager. Being transferred to the company’s 
home office, he managed its report re- 
view department. 

Mr. Ennis made his next step to the 
Royal Indemnity where he © stayed 
four years as claims attorney. His last 
connection before joining the Excess was 
with the New York Casualty as assistant 
manager of its home office surety de- 
partment. 


TO HOLD 3-DAY CONFERENCE 


Branch managers and field represen- 
tatives of the Metropolitan Casualty in 
all parts of the country will meet at 
the home office on April 25, 26 and 
27 for their annual conference with com- 
pany officials and department heads. 

J. C. Heyer, vice-president of the com- 
pany, is gencral chairman and the ad- 
dress of welcome will be given by J. Sco- 
field Rowe, president of the company. 
A feature of the first day’s meeting will 
be a talk by Neal Bassett, president of 
the Fireman’s of Newark. 








CASH CAPITAL 
$2,500,000.00 
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New Orleans 
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N. J. F. & P. G. Has 
Sixtieth Anniversary 


WROTE GLASS ONLY UNTIL 1998 





In 1915 Added Liability and Later Other 
Casualty Lines; President Hoag. 
land’s Long Career 





The New Jersey Fidelity & Plate Glass 
Co., originally incorporated as the New 
Jersey Plate Glass Insurance Co., on 
April 21, 1868, will celebrate its sixtieth 
anniversary tomorrow. The company did 
not commence to do business, however, 
until September 15 of that year. 

Its first place of business was located 
at 738 Broad street, Newark, a few doors 
away from the first office of the Mutual 
Benefit Life. The company from its first 
inception prospered and several years 
later moved to more commodious quar- 
ters at 217 Market street. Several years 
later it moved to its present quarters at 
271 Market street, Newark, which it has 
occupied over forty-five years. 

Sold Plate Glass in ’73 


In an old advertisement printed in the 
Newark city directory, published in 
1873, it stated that the “company in- 
sured plate glass against fire and break- 
age, and that carpenters and_ builders 
would be furnished with plate glass of 
all sizes at wholesale prices, as the com- 
pany had on hand a large lot of pieces 
of glass which the company would cut 
to any size.” 

Up to about 1908 the company wrote 

only plate glass, when it included bur- 
glary coverage, health and accident. It 
reinsured the business of that depart- 
ment in 1914 with the Standard Accident 
and discontinued writing those cover- 
ages except plate glass. About a year 
later the company branched out and is- 
sued policies for liability, and gradually 
added burglary, fidelity, surety and 
workmen’s compensation. 
_ The company has been conservative in 
its underwriting. It is entered in thirty- 
two states, having been recently admitted 
to Virginia. The first president of the 
company, according to the history of the 
company, was Edwin Hedden and H. F. 
Young was secretary. 

The present president, S. C. Hoagland, 
who has been associated with the com- 
pany for more than a half century, was 
appointed secretary in 1876 and held that 
position until 1888 when he was made 
president of the company. Vice-Presi- 
dent V. E. H. Hoagland entered the em- 
ploy of the company in 1896 and was 
elevated to his present position in 194. 
S. C. Hoagland has been identified with 
the glass industry in New Jersey fora 
number of years and is at present presi- 
dent of the Newark Glass Co. 


JOYCE URGES HIGHER RATES 
In P. C. Talk He Predicts Dire Situation 


Unless Compensation and Auto Lia- 
bility Rates Are Adjusted 
William B. Joyce, chairman of the 
board of the National Surety, gave 4 
talk last week to San Francisco brokers 
in which he said with emphasis: “Un- 
less the casualty companies are granted 
increased rates for workmen’s compet: 
sation and automobile liability lines, they 
will continue to face a dire situation tha 
is anything but favorable from a sound 

underwriting standpoint.” 

Mr. Joyce said that he was not speak- 
ing as a surety man but as one who 
was also interested in the progress 
the National's casualty running mate, the 
New York Indemnity. He referred spe 
cifically to the failure of the Manufac- 
turers’ Liability, which, in 1926, wrote 
compensation premiums of $1,548,112 and 
had losses of $1,311,286. 








CLUB VOTES 20% REFUND 
The Inter-Insurance Exchange of the 
\utomobile Club of Missouri has vote! 
through its advisory board to make at 
fund of 20% to the policyholders of the 
first year of the organization’s 
tions. 
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Says Brokers Are Not 
Selling Enough Surety 


MOBLEY’S TALK HITS HOME 





F. & D. Production Manager Believes 
Business Is There for Those Who 
Will Cultivate It 





Mobley 


Nathan is a newcomer into 
the surety production ranks in New 


York City who is making a name for 
himself. Succeeding James F. O’Hea 
as the production manager in the New 
York office of the Fidelity & Deposit 
about a month ago, Mr. Mobley has al- 


realy made contacts with hundreds of 
brokers; presented a corking good talk 


before the General Brokers 
and started an F. & D. 
of some weeks’ duration. 

Mr. Mobley hails from North Caro- 
lina and started with the Fidelity & 
Deposit in 1923 as assistant manager of 
its Charlotte, N. C.,, branch. Later he 


Association, 
surety school 


was transferred to the middle west 
where he was western agency super- 
visor. He has displayed an unusual 


amount of ability as a producer of busi- 
ness and as a capable underwriter. 

Undeveloped Despite Its Growth 

When he spoke before the General 
Brokers Association Mr. Mobley came 
out frankly and fearlessly with the state- 
ment that the brokers were not up on 
their toes as far as the production of 
surety business was concerned. He said 
this line was a mysterious stepchild of 
most brokers’ offices, adding that less 
than 10% of the brokers in New York 
City who sell any surety: bonds at all 
sell 90% of the business. 

“In spite of this failure to see the 
possibilities of the surety business,” said 
Mr. Mobley, “it has grown from an 
annual premium volume of $22,000,000 
just before the war to a premium in- 
come of $95,000,000 in 1927, Of every 
seven dollars taken in 1927 by agents 
and brokers doing a general casualty 
business, one dollar was for surety 
bonds. And in spite of this rapid growth, 
it still remains the undeveloped part of 
the general insurance business.” 

Mr. Mobley then gave a few exam- 
ples to show the many contacts yet to 
be cultivated. For example, every em- 
ployer is a prospect for fidelity bonds 
and yet less than 20% of them through- 
out the country bond their employes. 
And at least 50% of the construction 
work done in the United States is not 
bonded. Less than 25% of fiduciaries 
jurnish a bond. 

In Mr. Mobley’s opinion the broker 
who realizes the potentialities of this 
undeveloped field of insurance will find 
an answer to his question of how to 
make more money. 





ACCIDENT PREVENTION COURSE 





Now Being Conducted by the Hudson 
County Safety Council in 
Jersey City 
Industrial executives and supervisors 
have evinced interest in the executives’ 


research course in accident prevention, 
which is now being conducted by the 
Hudson County Safety Council through 
its industrial committee. The purpose of 
the course, which is a selective one, con- 
fine! to those who are interested either 
directly or indirectly in accident preven- 
tion work in the Hudson County plants, 
is t» furnish information of a definite 
and comprehensive nature on the en- 


gineering and educational phases of ac- 


cider t prevention. 

ate courses are held every other 
persday evening in a lecture room of 
he 


ickinson High school in Jersey City 
and have been included as a part of the 
curriculum of the evening school educa- 
tion of that institution. L. A. De Blois 
of the National Bureau of Casualty & 
Surety Underwriters will be one of the 
lecturers during the course. 
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Century Adds Three 
To P. C. Department 


ROBBINS, WHITE AND McKNIGHT 








To Be Respectively Washington Field 
Manager; Claim Manager and South- 
ern California Field Manager 





Three appointments have been made 
by the Century Indemnity, casualty run- 
ning mate of the Aetna (Fire), in its 
Pacific Coast Department which is 
scheduled to be opened on May 1 under 
the leadership of Rollo E. Fay. These 
include Eric R. Robbins as field man- 
ager for the state of Washington; How- 
ard White as claim manager and Charles 
W. McKnight as field manager for south- 
ern California. 

Mr. Robbins is a native of Vernon, 
B. C., and served two years overseas 
with the Canadian Expeditionary Forces 
during the war. He connected then with 
the late A. W. Ross at Vancouver, who 
at that time was manager for the Com- 
mercial Union. 

In 1920 he resigned to become man- 
ager of the A. E. Austin Co., local agents 
for the Palatine & Canadian Accident 
and general agents in British Columbia 
for the Rochester department of the 
Great American. In 1923 he joined the 
Aetna Life & Affiliated Companies as 
special agent for the Sacramento Val- 
ley, followed by a promotion as special 
agent in charge of production for the 
Pacific inland marine department, han- 
dling California, Oregon, Washington, 
Idaho, Montana and Utah. 

In July, 1926, he joined the Mary- 
land Casualty as Oakland branch man- 
ager. His exceptionally extensive 
knowledge of field work in the terri- 
tory that he is to represent for the Cen- 
tury makes him admirably fitted for the 
new work he will undertake. 

White Experienced Claim Man 

Mr. White, a native of Cutler, IIL, at- 
tended college at Tarkio, Miss., followed 
by two years at the St. Louis Law 
School. In 1918 he joined the claim de- 
partment of the Maryland Casualty and 
spent the next nine years managing 
branches at Chattanooga, Denver, Louis- 
ville and St. Louis. His keen under- 
standing of the handling of casualty 
claims prompted the Maryland to recall 
him to their home office as superinten- 
dent of automobile claims, which posi- 
tion he held at the time of his appoint- 
ment by the Century as manager of the 
Philadelphia claim division in Novem- 
ber, 1927. 

When the Pacific department of the 
century opens on May 1, Mr. White will 
be transferred to the new field as man- 
ager of the claim division. 

Mr. McKnight, a graduate of Penn- 
sylvania University, went into the insur- 
ance business immediately upon leaving 
college. He received his early training 
in field work in the east, and in 1916 
went to the Pacific Coast where he was 
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EXCESS 


INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 


Capital - - - $600,020 


Surplus - - - $1,112,511 


CASUALTY AND SURETY 
REINSURANCE AND 
EXCESS COVERS 


Executive Offices: 
84 William Street, New York City 
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CONTINGENT AUTO INSURANCE 





“the Globe Indemnity has prepared in 
pamphlet torm a comprehetisive treatise 
on “Contingent Automobile Insurance’ 
by Wiliam 1. Ashby, the newly appoint- 
ed production manager. 


THE 


Preferred Accident 
Insurance Company 





N. Y. INDEMNITY APPOINTMENT 


The New York Indemnity has 


ap- 
pointed De Van & Co. ot Charleston, of New York 
W. Va., as general agents for surety 


and casualty lines. 


Kimball C. Atwood, President 





80 Maiden Lane, New York 





—WANTED— 


Graduate Engineer — well 
trained in Safety organization 
work in Industrial Plants. 
National work with head- 
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| Has your business been helped 
by the sincere friendly spirit you 
| have shown? Look for the same 
| quality when choosing a company. 



































connected with Wheeler Brothers & quarters in mid-west. | Sincerity and friendliness have 
Pierce, southern California general Give all information in reply | made business relations with “The 
agents for the Globe Indemnity. i a Box 1082 | Preferred Accident” pleasant. Ask 
signed to become Los Angeles branch bus 
untawe tot he Lande i Prk Gee The Eastern Underwriter |any of the Preferred’s agents. 
eral Agency, which position he held for 110 Fulton Street | 
seven years. During the war he served New York | ao 
as captain of heavy field artillery. on Capital and Surplus— 
$6,064,493 
ALEXANDER GREEN E & CO. inten 
stablis Underwriting 
Automobile and Casualty Underwriters 
83 Maiden Lane, New York Claims Paid Encecd— 
Metropolitan Automobile Managers $31,000,000 


Inland Marine Agents 


Fireman’s Fund Insurance Company 
Home Fire and Marine Insurance Company 


ty 


Accident—Health 











General Agents—All Lines 
| Union Indemnity Company - 


Automobile—Burglary 
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Safety Conference To 
Be Held in Newark, N. J. 


SUBJECTS COVER WIDE SCOPE 
Chemical Section Maw Convene Same 
Day, April 26; Banquet to 
Close Sessions 





Considerable inspiration and _ practical 
information will be obtained at the east- 
ern Safety Conference which will be held 
next Thursday in the auditorium of the 
Public Service building, Newark. A va- 
riety of interesting subjects will be dis- 
cussed by speakers qualified in their re- 
spective positions in the industrial world. 

The program for the morning session 
is as follows: papers on “The Cause of 
the Most Expensive Accidents in Indus- 
try in New Jersey,” by G. F. Hagemann, 
asscciate editor, “Manufacturing Indus- 
tries’; “Electrical Circuits Throughout 
Industrial Plants,” by A. B. Campbell of 
New York City; “The No-Accident 
Month Campaign—Its Place in the Safe- 
ty Movement,” by Russell Frame of the 
\lpha Portland Cement Co., plant at 
, Easton. Pa., and a motion picture, “The 
Modern Miracle,” to be produced by the 
\merican Gas Association of New York 
City. 

The afternccn session will be devoted 
to speeches by R. C. Gracey of Price 
Waterhouse & Co., who will talk upon 
“Accident Reductions as Reflected in the 
(seneral Accounting Records.” He will 
be followed by the following speakers 
and their subjects: “Maintenance and 
Plant Hiousckeeping—Influence on Effec- 
tiveness of Safety Measures in Plants,” 
hy K. A. Timms of the Standard Oil Co., 
Bayonne, N, J.; “Principles of Success- 
ful Industrial Safety Work,” by R. J. S. 
Picott, consulting mechanical engineer, 
Public Service Production Co., Newark; 
“Unusual Industrial Accidents That 
Have Occurred—the Lessons Learned 
From Them,” by Dr. J. W. Harvey, Di- 
rector of Safety, Tide Water Oil Co., 
Bayonne, and “Contracts—Which Way is 
Yours?” a new moving picture which will 
be produced under the direction of A. 
J. Van Brunt of the Public Service Cor- 
poration. 

Chemical Section to Meet 

The mid-year meeting of the chemical 
section of the National Safety Council 
will also take place at the same time, 
the meeting to be held in the Newark 
Chamber of Commerce assembly rooms. 
\mcong the speakers will be N. J. Labor 
Commissioner Dr. A. F. McBride; H. W. 
Mahs, chemical superintendent of the 
dye works of the E. I. du Pont de Ne- 
mours & Co.; Dr. Henry Field Smyth 
of the University of Pennsylvania; Dr. 
Frederick LL. Hoffman, statistician of 
The Prudential; Dr. A. J. Lanza of the 
Metropolitan Life, and John S. Shaw of 
the Hercules Powder Co. 

The conference will be brought to a 
close by a banquet which will be held 
in the Down Town Club in the Kinney 
building, Newark. Alfred Hurrell, vice- 
president of The Prudential, will act as 
toastmaster. The speakers of the eve- 
ning include Frank Tichenor, editor and 
publisher “Aero Digest,” and his subject 
will be “Safety in Commercial Aviation,” 
and A, W. Rahn of the Western Electric 
Co, plant at Kearny, N. J., who will 
speak on “Don't Be Afraid of Ideals.” 


M. J. Hogan, special representative of 
the Detroit Fidelity & Surety, has been 
transferred from the Kansas City office 
to the Pittsburgh office and will be as- 
signed to general duties in western 
Pennsylvania, West Virginia and eastern 
Ohio. 





The C. E. Mariner Corporation, Roch- 
ester, N. Y., insurance business, has been 
chartered at Albany with a capital of 200 
shares non par value. Clarence E. 
Mariner, Pittsford, N. Y.; William T. 
Price, and Fred E. Wegner, Rochester, 
N. Y., are directors and subscribers. 


Capital Jump Planned 
By New Amsterdam 


RECOMMENDED BY DIRECTORS 





Increase to Be From $2,700,000 to $3,000- 
000; Provides For 30,000 New Shares 
of Stock at $56 a Share 





The board of directors of the New 
Amsterdam Casualty at a meeting last 
week recommended that the capital of 
the company be increased from $2,700,- 
000 to $3,000,000 by the issue of 30,000 
shares of new stock of $10 par, at $56 a 
share, thus adding $1,380,000 to the sur- 
plus at the.same time. It is proposed 
to offer the new shares to stockholders 
of record of April 24 in the ratio of one 
new share for each nine shares then reg- 
istered in their names. 

As soon as practicable after the in- 
crease is authorized by the stockholders 
warrants will be issued to stockholders of 
record of April 24. These will consist 
of full share warrants entitling the stock- 
holder to purchase one or more shares 
and fractional warrants for odd shares 
above numbers divisible by nine. All 
warrants will be transferable, and the 
fractional ones, when asscmbled, will en- 
title holders to subscribe for one or more 
full shares. It is proposed that payment 
in full for the new stock shall be made 
on or before May 4. 

When the new stock is paid for the 
company will have $3,000,000 capital, over 
$11,500,000 surplus, reserves of $14.750,000 
and total assets in excess of $26,000,000. 
This is the seventh increase in capital 
made by the New Amsterdam Casualty 
in ten years. At the end of 1918 it had 
$1,000,000 capital, $4,300,000 assets and 
$1,100,000 surplus. Its premium income 
in 1918 was slightly less than $3,800,000 
and in 1927 it was over $13,400,000. The 
company is under the progressive lead- 
ership of J. Arthur Nelson. 








Syracuse. 


dence. 





BRANCH MANAGER wanted by large casualty insurance | 

company for Western New York, Utica, Rochester or 
Reply in detail giving experience, references 
and salary desired. All replies held in strictest confi- 


Box 1078 
THE EASTERN UNDERWRITER 
110 Fulton Street, New York 














MICHIGAN AUTO LAW UPHELD 





Court Rules that Car Owners Are Re- 
sponsible for Acts of Members of 
Their Families 

Michigan’s law making owners of au- 
tomobiles responsible for the acts of 
members of their immediate families to 
whom they entrust their machines was 
fully upheld as a valid exercise of the 
police power of the state in a decision 
just handed down by the Michigan su- 
preme court. 

The case in which the issue was raised 
and the constitutionality of the law as- 
sailed was that of Evart Bowerman, in- 
fant, by Albert Bowerman, next friend, 
vs. James Sheehan. Sheehan, as defen- 
dant, appealed. 

It is pointed out in the governing de- 
cision, written by Justice Nelson Sharpe, 
that virtually all responsible motorists 
carry liability insurance to protect them 
in such cases and that, even though 
practically all automobile policies cover- 
ing liability make the coverage apply to 
members of the family as well as the 
owner, the companies could refuse to pay 
claims of this sort were the law ruled 
invalid. The decision gives the infer- 
ence that those who choose to remain 
“self-insurers” under this law should ex- 
pect to abide by the consequences and 
shoulder the same responsibilities that 
the insurance companies do for those 
who take out coverage. 





idea of the scope of its service. . 









SEND FOR YOUR COPY 
of the “STANDARD COG” 


You have probably heard of this little 
publication which takes such an active part 
in the extensive advertising and selling 
service provided by the STANDARD for its 
nation-wide organization of agents. 


It is a compact little magazine brimming 
over with worth-while and timely sales 
suggestions, ideas and illustrations. 
will find it interesting as well as construc- 
tive and helpful. 


We have printed an extra quantity of some of our recent issues 
and would like to mail you one in order that you may obtain a definite 


If you care to receive one write the Advertising Dept. 
STANDARD ACCIDENT INSURANCE CO. 
HOME OFFICE—DETROIT 


One of the oldest and one of the largest 
Casualty and Bonding Companies in America 


You 








Employers’ Leads In 
Auto Volume In Mass, 


RESULTS GIVEN FOR PAST YEAR 





Travelers, Lumbermen’s Mutual Cas. 
ualty, Liberty Mutual and Car 
Owners Among Most Active 





Five companies, with the Employers’ 
Liability leading, wrote the bulk of the 
automobile liability insurance last year 
in Massachusetts under the compulsory 
act. They were the Employers’ Liabil- 
ity, the Travelers, Lumbermen’s Mutual 
Casualty, the Liberty Mutual and _ the 
Car Owners Mutual. The net premiums 
and net losses of these companies in the 
state for automobile liability, property 
damage and collision follow: 

Automobile Liability 

Employers’ Liability—net premiums 
$1,391,745.08; net losses, $794,218.76: 
Travelers, net premiums $458,996.05, net 
losses $878,568.74; Lumbermen’s Mutual, 
net premiums $915,544.38, net losses 
$409,865.89; Liberty Mutual, net pre- 
miums $736,216.49, net losses $334,850.19; 
Car Owners Mutual, net premiums 
$756,061.88, net losses $204,480.37. 

Property Damage 

Employers Liability, net premiums 
$466,616.01, net losses $291,553.40; Travel- 
ers, net premiums, none; Lumbermen’s, 
net premiums $318,082.27, net losses 
$126,933.81; Liberty Mutual, net pre- 
miums $225,358.35, net losses $112,487.84; 
Car Owners Mutual, net premiums 
$106,568.28, net losses $24,569.18, 

Collision 

Employers, net premiums $40,064.63, 
net losses $20,464.38; Travelers, net pre- 
miums, none; Lumbermen’s, net pre- 
miums $7,194.40, net losses $555.49; Lib- 
erty Mutual, net premiums $12,981, net 
losses $3,308.90; Car Owners, none. 

These figures were obtained from the 
annual statements of the companies 
mentioned, as filed with the commis- 
sioner of insurance. 





STANDARD’S ENGINEERS MEET 





Hold 4-Day Session at Home Office in 
Detroit With Accident Prevention 
as Principal Theme 
A review of the safety work accom- 
plished during the preceding year anda 
discussion of plans for the coming year 
were included in the program of the an- 
nual conference of safety enginccrs ol 
the Standard Accident which was held 
in the company’s home office building i 

Detroit, April 16th to 19th. 
Approximately forty-five men, engaged 
in risk analysis and special safety im- 


provement work for the company in all 
parts of the country, were in attendance. 

The program was in charge of Harry 
H. Richardson, chief safety engincer o 
the company, and included talks ou vati- 


ous phases of the work by Jin: 
Thom, vice-president, who has be: 1 with 
the company forty years; Ralph !latts, 


assistant secretary; E. J. Schofiel’, vice 

president, and C. C. Bowen, vic«-prest 

dent and secretary. st 
Among the topics discussed we! “The 


Importance of Safety Engineering Work 
in the Insurance Business,” “The | spec 
tor’s Part in Determining Classilicatio® 
and Desirability of Risks,” “Sa! smat- 
ship in Accident Prevention Wor” and 
“Reduction of Losses Through A cident 


f} Prevention.” 
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A. B. A. Man Sees Big 
Jump In Bank Thefts 


OPINION OF JAMES E. BAUM 





Gratified that Association of Casualty 
and Surety Executives Will Help in 
Curbing This Evil 





\ greater uprising in bank robbery 
than has occurred in several years has 
taken place in recent months, the execu- 
tive council of the American Bankers 
Association was told in Augusta, Ga., 
last week by James FE. Baum, manager 
of the organization’s protective depart- 


“The six months ended February 29 
witnessed a greater uprising in bank 
robbery than our membership has suf- 
fered in recent years,” said Mr. Baum. 
“Mthough night burglaries during that 
period show an increase of only two 
more attacks than the sixteen reported 
last vear, there were ninety-eight day- 
light holdups, which more than doubles 
those reported a year ago against mem- 
ber banks. 

“This fresh outbreak in the most dan- 
gerous form of robbery is not only with- 
ut precedent in its sudden increase, it 
also matches the record for the first half 
of 1924, the peak year of bank banditry. 
Also it means that in six months bank- 
ers have lost virtually all the ground 
gained against banditry in the three pre- 
ceding years and unless they display 
greater and more effective resistance 
during the next six months, when the 
weather will make every road an open 
road for bandits, it may furnish a spec- 
tacle unequalled in the history of bank- 
ing an average of more than one rob- 
bery every business day. 

32 Hold-ups in California 
“In the past the protective committee 





tually means subsidizing crime aS 2 
business risk. Your committee is grati- 











e o 

ER More Business — fied to report that the Association of 
“AMERICAN Casualty and Surety Executives accepted 
paTE PROTECTIOWp its invitation to discuss ways and means 


ORPORATION 


Another Income of dealing with this evil “which seems 


to spread in proportion to the growth of 


Another protection to write in an almost virgin insurance against loss through crime. 
field. Brokers and agents may increase their in- ho ere. werent ee 
- p ose ast December and January, with a spe- 

comes and round out their service facilities by cial committee representing the under- 
selling Patent and Trade Mark protection. writers and, although no definite action 
P . , i has been agreed upon, we are assured 
Protection against patent infringements and of closer co-operation in the apprehen 
defense against infringement claims is found sion and prosecution of bank criminals.” 


under these new broad forms of contracts. —— - 
N. J. COMPENSATION AWARDS 
Brokers and Agents Wanted 


AMERICAN PATENT PROTECTION CORPORATION : °°"; Lineman Both Jaws, Broken by 


Charles H. Remington, President Other Cases 
Suites 1801-1805 and 1811-13, 551 Fifth Ave., New York, N. Y. The New Jersey Workmen's Compen- 
Telephones: Vanderbilt 10381-10382-10383 sation Bureau, State Department of 








Labor, at a hearing last week in Jersey 
City awarded Fred Wagner of Jersey 
has directed attention to the fact that cessive amount of cash was available and City, $2,329 for injuries he 
the majority of bank crimes of violence unguarded, particularly on the counters, 
are staged in a few states and this year (2) )modern alarm systems or other pro- 





received last 
March while working for the Western 


is no exception. During the current pe-  tective equipment were not installed, or Union Telegraph Co. A telegraph pole 
riod, banks in California, Missouri, (3) the robbery would have been frus- fell and both his jaws were fractured. 
Oklahoma and Texas, accounted for sev- trated or loss minimized by the observ- Other awards ordered are as follows: 


enty-one, or nearly two-thirds of the 116 ance of a few simple precautions. In Reed: Utaltor: 96: Wain Wiasenen sicee) 
burglaries and robberies reported for the nearly every case, the bandits and their Jersey City, $1.275. His left hand was in- 
entire country. In California alone, carefully planned attack encountered jured while he was driving a nail through 
hirty-two bank hold-ups were reported little, if any, resistance. Our investi- 2 vg ey ee ee 
thirty-two be Le peers A any, resistance. Wur investt- 2. beam while in the employ of Con- 
since last August as compared with its gations also continue to prove that in- tractor WA. Henderson last Tune. Ac: 


three daylight robberies in the same pe- stead of adopting preventive measures hur Allen, 318 Twelfth street. $1.700 

riod last year. Twenty-six of these and exercising due care, the safety of ye fell off a ladder while workine for 
a a : a a we a > banks reste P een a GF z : = 

thirty-two attacks in California were di the banks rested upon a policy of ‘cold the Ault & W ibore Co. last November 


rected against branch banks in outlying pausing, caution’s lesson scorning.’ and was injured internally. His left lee 
or rural communities. Casualty Companies to Help was incidentally shortened half an inch. 

“In presenting this deplorable picture “In its two 1927 reports, the Protec- Max Stenken, 761 Avenue A, Bayonne, 
of current events in bank crimes, the tive Committee declared that insurance $850. While he was painting a building 
protective committee is forced to the protection should not be substituted for in Bayeonne last October he fell two sto- 
conclusion that, although crimes of vio- activity aimed at the prevention and ries and suffered a shoulder-blade frac- 
lence are not always preventable, they punishment of crime and therefore urged ture. Morris Klein, 125 Grand street, 
continue occurring more frequently more prompt and suitable action by the Jersey City, $510. His right arm was 
where resistance is weakest. Invariably, casualty and surety companies to help injured on December 12 last in the plant 
our investigations reveal that (1) an ex- curb this dangerous practice which vir- of the Supreme Laundry Co. 
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Are you looking to the Future? Perhaps your present 
connections are limited— You can find increasing 


Maryland Casualty Company 


The Company For The Agent Baltimore Casualty Insurance and Surety ‘Bonds 
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A Plea for Arbitration 


Casualty Companies and the Courts 








VAST accumulation of auto- 
mobile accident litigation today 
congests our courts, adding to 
the burden of taxpayers and re- 
tarding cruelly the determina- 
tion of the claims of deserving 
but necessitous litigants. 





GOOD FAITH 
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There seems to be a popular impression that 
casualty insurance companies are partly respon- 
sible for this condition, that they are litigiously 
inclined, and that they delay settlements for the 
purpose of accumulating interest on their claim 
reserves. 


Nothing could be further from the truth. 
Both the selfish and unselfish interests of the 
companies dictate a contrary course, for experi- 
ence demonstrates that speedy adjustment of all 
meritorious claims produces an economic saving 
both to the companies and to the community. 


As an earnest of its absolute sincerity in this 
position, The Metropolitan Casualty Insurance 
Company, which has always favored the prin- 
ciple of arbitration but has labored with the 
obvious difficulty of applying it to third party 
cases, hereby makes the following pledge to the 
American Bar: 


A Pledge to the American Bar! 


For an experimental period of at least one 
year, beginning June 1, 1928, or earlier if the 
effective machinery can be provided, The 
Metropolitan Casualty Insurance Company 
will consent to the immediate arbitration, under 
the standard rules of the American Arbitration 
Association, of any claim for damages for per- 
sonal injuries growing out of an accident cov- 
ered by a Metropolitan policy. 


Every claim will be determined by impartial 
arbitrators to be agreed upon by the parties or 
to be appointed by the American Arbitration 
Association, National Headquarters, No. 342 
Madison Avenue, New York City, N. Y. 


The American Arbitration Association is a 
non-profit-making, public-serving membership 
corporation. Not one of its directors or officers 
profits from its work, but all are engaged in the 
public service of expediting the settlement of 
disputes. Ithas 3,170 arbitrators covering every 
state and more than 1,135 cities and towns. 


Inasmuch as the usual policy provides limits 
of only $5,000-$10,000, and since the Metro- 
politan, in fairness to the assured, cannot con- 
trol the procedure where the latter’s excess lia- 
bility is also involved, the offer is necessarily 
confined to cases within the $5,000-$10,000 
limits. 











| “The American Arbitration Association has collaborated with the Metropolitan 
_ to the end that this important new step shall find ready ways and means to facili- 

tate casualty insurance arbitration. It offers its further co-operation and facilities in 
| the belief that this provision for immediate arbitral relief to those who sustain acci- 
| dental injuries will not only serve greatly to ameliorate congestion of our courts, 
| but will also prove one of the most constructive steps ever undertaken.” 


LUCIUS R. EASTMAN, President. 











CHARTERED 1874 


J. SCOFIELD ROWE, President 





HOME OFFICE—FIFTY-FIVE FIFTH AVENUE 
Branch Offices or Agencies in all Principal Cities 
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